EDUCATION AGENDA
October 11, 2016

Consent Agenda

1

Allterra

a. 2016 Keynote/Industry Update/Big Data, 7 hours

b. 2016 Fannie Mae Update/Appraiser Best Practice, 7 hours
¢. 2016 Appraiser Training 7 hours

d. 2016 Keynote/Fraud/Regulatory Update, 7 hours

Appraisal Institute

a. Case Studies in Appraising Green Residential Buildings, 7/8 hours
b. Online FHA Appraising: Principles & Procedures, 7 hours

c. Review Case Studies- Residential, 14/15 hours

Appraisal Institute, Northern Nevada Chapter
a. 2016 Annual Fall Conference, 6 hours

American Society of Farm Managers & Rural Appraisers
ASFMRA 87" Annual Convention Day 1, 6 hours

ASFMRA 87" Annual Convention Day 2, 3 hours

Best in Business Ethics, 3 hours

Introduction into Statistical Analysis for Appraisers, 8 hours
Rapid Fire Case Studies 2016, 6 hours

P oanowD

CLE International
a. Eminent Domain, 12 hours

Dynasty

3. Specialized Residential Topics, 20 hours

McKissock

a. Workfile Documentation for Appraisers, 4 hours

b. A Review of Disciplinary Cases: How to Avoid a Visit with the Licensing Board, 3 hrs
€. Introduction to Expert Testimony for Appraisers ~ To Do or Not To Do, 4 hours

d. Fannie Mae Appraisal Guidelines: Debunking the Myths, 4 hours

e. Divorce and estate Appraisals: Elements of Non-Lender Work, 4 hours

f. Residential Property Inspections for Appraisers, 7 hours

g. The Income Approach: An Overview, 7 hours

OREP Education Netwark
a. FHA Appraisal Standards, 7 hours

For Discussion

9.

American Society of Farm Managers & Rural Appraisers
a. Technology Applications in Appraisal — Google Earth, 8 hours






STATE OF NEVADA Division use only:

DEPARTMENT OF BUSINESS AND INDUSTRY F
REAL ESTATE DIVISION Receipt #

1179 Fairview Drive, Ste. E * Carson City, NV 89701 * (775) 6874280 | Credential # _
2501 E. Sthara Ave, Stc. 102* Las Vegas, NV 89104 * (702) 486-4033 | P'rocessor initials

e-mail: realest@red.siate.nv.us hitp:Ywww red.state.nv.us Date

APPRAISER CONTINUING EDUCATION
NEW COURSE APPLICATION

INCOMPLETE APPLICATIONS WILL NOT BE PROCESSED.,
THE COURSE APPLICATION FEE IS NON-REFUNDABLE.

School Name: Date:

Allterra Group, LLC 8/31/2016
Owner’s Name: Joan Trice School’s Fax: 513-785-0900
School’s Mailing Address: 9927 Steve Decature Hwy, Suite G-16, Ocean City, MD 21842
Education Contact: Karen Connolly Contact’s Email:  karen@allterragroup.com
School’s Main Phone: 513-480-0226 Contact’s Phone: 513-490-0226

School Locations & Phone #s; Course to be taught at;

Flamingo Hotel and Casino, 3555 S. Las Vegas Blvd, Las Vegas, NV

Purpose of School:
To provide continuing education to real estate appraisers in the United States.

3

Title of Course: 5016 Keynoteindustry Update/Big Data

Dclivery Method: [|Classroom [ linternet [ JHome Study | Hours of Instruction:

Level of Difficulty: Beginner i] Intermediate Advanced

Course Objective: On completion of this course students will be able to:

Please see attached timed outline.

Subjcct Classification: | | Residential [ | General Both " | Ethics/Standards
Ethics/Standards Justification:
Course Fee: 399 | Maximum Number of Participants: 400

Is the course accredited, approved, or offered by any appraiser commission, trade commission or
the Appraisal Qualifications Board? QYes ENO (If yes, please explain.)

When: | Where: | Approval #:

Additional Info:
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STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
1179 Fairview Drive, Suite E  * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033
E-mail: realest@red.state.nv.us hitp://www.red.state.nv,us

Explain procedure for verifying attendance and complying with attendance requirements.

(Note: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)

Students are required to sign-in at beginning of session, sign out for break, sign
back in after break and before lunch. We will provide a second sign in sheet for
the afternoon session. Attendance is very strictly monitored for compliance.

Required Materials to be submitted with Application:

Material: Enclosed? | Comments:
Detailed Course Qutline

Student Handouts & Course Materials (one copy) Yes

List of Scheduled Course Dates and Locations Yes

Proposed Advertising Yes

Statement of Refund or Cancellation Policy Yes

Course Evaluation Form Yes

List of Currently Approved Instructors and New Yes

Instructor Applications {(who intend to teach course)
Attendance Certificate Sample** (see requirements below) Yes
Distance Education ONLY: AQB or IDECC approval letter | | | Yes
Application Fee: $100.00 (made payable to NRED) /| Yes

** Attendance Certificates must include all of the following:

* Name of offering entity » Title of course or seminar
« State approval number * Name and license number of participant
* Date of instruction * Number of hours of instruction

* Original signature of person authorized to sign for offering entity
» Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS
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STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
1179 Fairview Drive, Suite E  * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033
E-mail: realest@red.state.nv.us http:/fwww.red.state.nv.us

(/1 consent to auditing and/or evaluating by authorized representatives of NRED.

[/ agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

[1 agree to retain attendance records for at least five years from the date of the offering for
each participant.

[VII agree to provide certificates of attendance completed in compliance with NAC 645C.315 4
with original authorized signatures only for students who have completed this course.

/1 agree to comply with the provisions of NAC ¢45C.

Signature: \éj(}i\ )\ AJ\_Q(Y\U-LO’ Date: 8/31/2016

Print Name: Karen Connolly / \
W,
Applications should be sent to: Appraisal Officer

Nevada Real Estate Division
1179 Fairview Drive, Suite E
Carson City, NV 89701-5453

For questions call: (775) 687-4280 ext 308

6/21/10 Page 3 of 3 535



Course Description for
Keynote/Industry Update/Big Data

Keynote

Rob Chrisman publishes a free daily commentary which covers a wide range of
topics, from production, including valuations, through the compliance maze and
into secondary marketing. By the time we arrive in Las Vegas, it will have been
decided who will be leading the new administration in Washington D.C. It will be
a perfect time for Rob to lead us through a frank discussion about what went
wrong during the housing finance crisis and identify what are the key areas we
need to address that will shape the future of housing finance and appraisal
reform. Rob’s extensive background and connections throughout the industry
will benefit appraisers by sharing how important their role is in housing finance
and why it is critical that they continue to produce reports that is relied on by the
other industry stakeholders.

Industry Update

We have a panel of experts from HUD, and VA for a closer look at what is
happening with the policy makers. It speaks volumes that these folks commit to
addressing the valuation community every year since our inception.

Big Data

Big data is that scary term that data analysts talk about to imply and infer that the
“boots on the ground” appraiser are going the way of the dinosaur. The threat of
AVMs has loomed on the horizon for decades. If there is a lesson learned from
the mortgage crisis it is that appraisers’ independence needs to be respected
and valued. Analysts do need data from appraisal reports to assess collateral
risk. Appraisers know that public record data and MLS data often just isn't
reliable. And after all, MLS data is a sales brochure. The appraiser is that
independent trusted local market expert. Join us {o learn how appraisers can
leverage access to data and analytics iools. What will clients expect going
forward? What do the capital markets need from an appraisal that they just aren't
getting today? How might the role of the appraiser change in the future?



Friday, November 11" - Vegas

Timed Course Outline - 2

016 ngnote/lgdustry Update/Big Data

Minutes Scheduled Time Topics Student learning objectives. - Student will be abje to: Teaching Refarences
: ; Method X
15 8:30~B:45 Introductions of Understanding course policies, description and 1g A
Keynote- learning objectives,
Rob Chrisman, Understanding that thare will always be a need for
Chrisman LLC appraisers detall and interpretation of data.
15 8:45-9:00 Rob Chrisman, See that the prospect of an appraiser shortage has Lecturs Outline
Chrisman LLC been noticed and will afiect the consumer if not
addressed. The economic impact of this on the
appralser. How might this change appraisal reports
15 9:00-9:15 Rob Chrisman, Understanding the barriers for tralnees and barriers | Lecture Outline
Chrisman LLC upheld by lenders. Learning how this will shape the
collateral risk in the future.
15 9:15-9:30 Rob Chrisman, What does this mean to the appraiser? Changes on Lecture Outline
Chrisman LLC the horizon for the industry and what appraisers can
do In the interim.
15 9:45 - 10:00 Break
15 10:00 - 10:15 Gerry Kifer, VA Understanding VA's expansion of their fce panel Lecture Qutline
15 10:15 - 10:30 Gerry Kifer, VA How VA requirements differ from other govemnment | Lecture Outline
loan programs. How this translates to the Appraisal.
15 10:30 - 10:45 Gerry Kifer, VA How VA policies are Intended to protect veterans Lecture Outline
and how the appraiser fulfills this aspect of the loan
program.
10 10:45-11:00 Gerry Kifer, VA Learn how to join the VA panel and understanding Lecture Outline
the appralsers role.
15 11:00-11:15 Cheryl Walker, Appralser and Property requirements — Key Policies | Lecture Outline
HUD-FHA for appralsers to understand.
15 11:15-11:30 Cheryl Walker, Understanding Contributory Value of Components lecture Outline
HUD-FHA and common appraisa| data delivery errors.
15 11:30-11:45 Chery! Walker, Understanding Contributory Value of Components Lecture Outline
HUD-FHA and common appraisal data delivery errors.
15 11:45-12:00 Cheryl Walker, Appraisers will walk away with the most recent FHA | Lecture Outline
HUD-FHA Updates and Key Policies.
20 12:00-1:30 tunch
15 1:30-1:45 Introductions Understanding course policies, description and Lecture None
Susan Allen, Corelogics | learning objectives.
15 1:45 - 2:00 Susan Allen, CoreLogicS | Understanding how Fannie Mae’s CU is the ultimate | Lecture Outline
in big data. What Is AQM ? How will lenders be able
to prescreen data before submission.
15 2:00~2:15 Susan Allen, CorelogicS | Appraisers will see how data is used to provide Lecture Qutline
historical data per property ensuring reliability and
accuracy of the valuation product.
15 2:15-2:30 George Opelka, ACI Understanding how harnessing the pawer of big Lecture Outline

data Is appralsers most powerful tool. Seelng data
in the !arge picture., How appraisal quality is
enhanced.




15 2:30-~3:00 George Opelka, ACI The art of appralsing versus the sclence of Lecture Qutline
appralsing. Avalling appraisers of ways to bacome
more efficient . Understanding the role of
alternative valuation products.
15 3:00-3:15 George Opelka, ACI How efficlencies through the use of larger data sets | Lecture Outline
enhances the appraisal and both appraisal quality
and quality of life for the appraiser,
15 3:15-3:30 Michael Bradley How big data will change collateral risk assessments. | Lecture Outline
Freddie Mac Understanding how unique assets purchased with
emotion can be defined.
15 3:30-3:45 Break
15 3:45-4:00 Michael Bradlay How does USPAP factor into anchorlng the value as | Lecture Outline
Freddie Mac well as the affect of regulatory guidance,
15 3:55-4:10 Michael Bradley Examples to lllustrate these valuation techniques. Lecture Qutline
Freddie Mac Understanding what works and what things could be
reengineered
15 4:10-4;25 Michael Floyd Understanding how computer alded appralsals Lecture/ Outline
Assurant Valuations utilizes technology . Why Is this necessary Discussion
15 4:25-4:45 Michael Floyd Understanding that change can be challenging but Lectura/ Qutline
Assurant Valuations has historlcally been hugely beneficial to the Discussion
appraisal industry.
15 4:45 - 5:00 pm Michael Floyd How technology witl save appraisers as the pool of
Assurant Valuations appraisers diminishes. How regression shows the
valuation In broader strokes. Showling how
appralsers will win with big data and the resulting
technology bora of the data age.
5:00 Adjourn
Total

7 Hours







STATE OF NEVADA Division usc only;

DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION Receipt #

1179 Fairview Drive, Ste. E * Carson City, NV 89701 * (775) 687-4280 | Credential # _
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APPRAISER CONTINUING EDUCATION
NEW COURSE APPLICATION

INCOMPLETE APPLICATIONS WILL NOT BE PROCESSED.
THE COURSE APPLICATION FEE IS NON-REFUNDABLE.

Schooel Name: Date:

Aliterra Group, LLC 8/31/2016
Owner’s Name: Joan Trice School’s Fax: 513-785-0900
School’s Mailing Address: 9927 Steve Decature Hwy, Suite G-16, Ocean City, MD 21842
Education Contact: Karen Connolly Contact’s Email:  karen@aliterragroup.com
School’s Main Phone: 513.490-0226 Contact's Phone: 513-490-0226

School Locations & Phoune #s: Course to be taught at:

Flamlngc: Hotel and Caslno, 3555 S. Las Vegas Blvd, Las Vegas, NV

Purpose of School:
To provide continuing education to real estate appraisers in the United States.

Title of Course: 2916 Fannie Mae Update/Appralser Best Practices

Delivery Method: [/[Classroom | Jinternet  |_JHome Study | Hours of Instruction:

Level of Difficulty: Beginner Intermediate Advanced

Course Objective: On completion of this course students will be able to:

Please see attached timed outline.

Subject Classification: | ] Residential [ General /] Both [ ] Ethics/Standards
Ethics/Standards Justification:
Course Fee: 399 | Maximum Number of Participants: 400

Is the course accredited, approved, or offered by any appraiser commission, trade commission or
the Appraisal Qualifications Board? chs [_ﬂNo (If yes, pleasc explain.)

When: | Where: | Approval #;

Additional Info:
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STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
1179 Fairview Drive, Suite E  * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033
E-mail: realest@red.state.nv.us htip://www.red.state.nv.us

Explain procedure for verifying attendance and complying with attendance requircments.
(Note: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)
Students are required to sign-in at beginning of session, sign out for break, sign
back in after break and before lunch. We will provide a second sign in sheet for
the afternoon session. Attendance is very strictly monitored for compliance.

Required Materials to be submitted with Application:

Material: Enclosed? | Comments: I
Detailed Course Outline Yes
Student Handouts & Course Materials (one copy) Yes
List of Scheduled Course Dates and Locations I Yes
Proposed Advertising Yes
Statement of Refund or Cancellation Policy Yes
Course Evaluation Form Yes
List of Currently Approved Instructors and New Yes
Instructor Applications (who intend 1o teach course)

Attendance Certificate Sample** (see requirements below) Yes
Distance Education ONLY: AQB or IDECC approval letter Yes
Application Fee: $100.00 (made payable to NRED) Yes

** Attendance Certificates must include all of the following:

» Name of offering entity * Title of course or seminar
* State approval number * Name and license number of participant
* Date of instruction * Number of hours of instruction

» Original signature of person authorized to sign for offering entity
» Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS

6/21/10 Page 2 of 3 535



STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY

REAL ESTATE DIVISION
1179 Fairview Drive, Suite E  * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 %(702) 486-4033
E-mail: realest@red.state.nv.us http://www.red.state.nv,us

[/1 consent to auditing and/or evaluating by authorized representatives of NRED.,

(I agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

I agree to retain attendance records for at least five years from the date of the offering for
each participant.

I agree to provide certificates of attendance completed in compliance with NAC 645C.315 4
with original authorized signatures only for students who have completed this course,

(I agree to comply with the provisions of NAC 645C.

Signature: Date: 8/31/2016

Print Name: Karen Connolly

v

Applications should be sent to: Appraisal Officer
Nevada Real Estatc Division
1179 Fairview Drive, Suite E
Carson City, NV 89701-5453

For questions call: (775) 687-4280 ext 308

6721110 Page 3 of 3 535



Friday, November 12" - Vegas
Timed Course Outline — 2016 Fannie Mae Update/Appraiser Best Practices

Minutes | SchediledTime | Topics Studentlearning objectives. Studentwiltbeableto: | Teaching “References
Method %
: 7
15 8:30-8:45 Introductions of Understanding course policies, description and None
Zach Dawson, Fannie learning objectives.
Mae
15 8:45 - 9:00 Zach Dawson, Fannle Understanding the UAD Data Analysis. This Lecture Outline
Mae undarstanding will allow the appraisar to ses how
CU data is being analyzed and the facts belng
learned. Understanding data Integrity and
discrepancies and how inaccurate data leads to
value bias,
15 9:00-9:15 Zach Dawson, Fannie Appraisers will sze an example of data discrepancy Lecture Cutline
Mae and how it Is handled. How adjustments {SFR and
tondo) trend on single family properties. Appralser
will see examples of unheipful commentary.
15 9:15-9:30 Zach Dawson, Fannie Understund the myths that arise from Fannic Mae Lecture Outline
Mae policies and the realty of what is reatity.
15 9:45 ~ 10:00 Braak
15 10:00-10:15 Zach Dawson, Fannie Understanding the appraisers role and Lecture Qutline
Mae responsibilities. What Is expected in the way of
accuracy In the report and primary indicators of
market condition .
15 10:15 - 10:30 Zach Dawson, Fannie Fannle wil demystify CU [or appralsers. Lecture Outline
Mae Understanding the powerful analytics providing
unparalieled depth of data and nationwide
coverage.
15 10:30 - 10:a5 2ach Dawson, Fannie Understanding the dynamic and interactive Lecture Outline
Mae functionality of sales data, mapping, market trends,
public records, dynamic local market conditions and
more.
0 10:45 - 11:00 Zach Dawson, Fannle Understanding the AQM process with an overview Lecture Cutline
Mae of the Fannie Mae FAQ's.
15 11:00-12:15 Zach Dawson, Fannie The most commanly asked questions refated to Lecture Qutline
Mae Fannie Mae and thalr direct contact with appraisers
in an effort to effectively improve data quality.
15 131:15-11:30 Zach Dawson, Fannie Understanding the rebuttal process, review pracess | Lecture Qutline
Mae and the lenders’ obligation related to appraisers and
appralsal quality
15 11:30-11:45 Zach Dawson, Fannle What is Fannie Mae monitering in reference to Lecture Outline
Mae quality and how will this effect appraisers, What is
the trickle down from this monitoring,
15 11:45-12:00 Zach Dawson, Fannie Fannie Mae reviews the FAQ's of UCDP, Appraisers | Lecture Cutline
Mae will have a more thorough understanding of how
this affects the valuation community, From lenders
to appraisers
S0 12:00~1:30 Lunch
15 1:30-2:45 Introductions Understand Appraisal Best Practices from the Lecture None




Andrew Bough, JP viewpolnt of a national lender. What is involved in
Morgan Chase credit underwriting and how the appralsal plays a
pivotal role.
15 1:45-2:00 Andrew Bough, JP Understanding how the new CU palicies are Lecture Outline
Morgan Chase affecting the reporting process which ultimataly
affects the appraiser and their product.
15 2:00-2:15 Andrew Bough, JP What AMC's are doing to cope with the CU Reguests | Lecture Outline
Maorgan Chase and why appraisers are feeling the brunt of this.
15 2:15-2:30 Andraw Bough, JP How the appraiser and AMC might benefit fromthe | Lecture Outline
Morgan Chase Cost Plus Model to ensure transparency.
15 2:30-3:00 Ken DeFeo, Union Bank | Understanding Best Practices by seeing the worst Lecture Qutline
practices through the eyes of a Chief Appraiser from
a reglonal bank, Understanding what the bank
wants and why.
15 3:00-3:15 Ken DeFeo, Union Bank | Understanding what are unacceptable appraisal Lecture Qutline
practices can help the appralser see more clearly
why lenders and AMC's requlre cartain revisions.
15 3:15-3:30 Ken DeFeo, Union Bank | How the failure to provide a comprehens|ve analysis | Lecturs Outline
£an taint the valuation conclusion. How the impact
of minor corrections affects the reliability of the
valuation.
15 3:30-3:45 Break
15 3:45-4:00 {en DeFeo, Union Bank | How the use of adjustments to comparables thatdo | Lecture Cutline
no reflect the markets reaction to the differences
between the subject property and comparable sales
can call an appraisal into question.
15 4:00-4:15 Jeff Rauland, Aauland What does appraisal independence really mean to Lecture Qutline
Advisors the appralser. What are the most common errors
that result in Enforcement Actions and how to avold
them,
15 4:15-4:30 Jeff Rauland, Rauland Understanding the essential components of Lecture/ Outline
Advisors appraisal independence and how to ensure these Discussion
are included in your best practices. Having
established policies and procedures.
15 4:30-4:45 Jeff Rauland, Rauland What is an acceptable communication to and from Lecture/ Outline
Advisors and appraiser. Avoiding coercion, Discussion
misrepresentation or predetermined estimates of
value,
15 4:45 - 5:00 pm Jaff Rauland, Rauiand Who to resolve deficlencies in your work product.
Advisors Understanding how reviewing your findings can
establish your competency.
5:00 Adjourn
Total

7 Hours







STATE OF NEVADA QiViSion use onb’:
DEPARTMENT OF BUSINESS AND INDUSTRY ]
REAL ESTATE DIVISION Receipt #

2501 E. Sthara Ave, Ste. 102 ¢ Les Vegas, NV 89104 » (T02) ag6-q033 | Credential #_
e-mail: realesi@red.nv.pov hitp:/ived.nv.gav ]l;ﬂ:cessor initials
Ale

APPRAISER CONTINUING EDUCATION
NEW COURSE APPLICATION

INCOMPLETE APPLICATIONS WILL NOT BE PROCESSED.
THE COURSE APPLICATION FEE IS NON-REFUNDABLE.

Schoet RAme: Allterra Group LCC Dt 6/3/16
Owner’s Name: Joan Trice School’s Fax: 513.785-0900
School’s Mailing Address: 9937 Stephen Decatur Highway Ste G16, Ocean City, MD 21842
Education Contact: x,ren Connolly Contact’s Email: karen@allterragroup.com
School’s Main Phone: 513-490-0226 Contact’s Phone: 513.490.0226
School Locations & Phone #s:
| 9927 Stephen Decatur Highway Ste G16 Ocean City, MD 21842
513-490-0226

Purpose of School: To provide continuing education to real estate appraisers.

Title of Course: 554 Appraiser Training

Delivery Method: [X|Classroom [ jintemet [ |Home Study | Hours of Instruction: -

Level of Difficulty: [X] Beginner [ Intermediate {_| Advanced

Course Objective: On completion of this course students will be able to:

See attached course outline and objectives

Subjeci Classification: [X] Residential | | General [ ] Both [ ] Ethics/Standards
Ethics/Standards Justification: See attached policies
Course Fee:  $200.00 | Maximum Number of Participants: 200

Is the course accredited, approved, or offered by any appraiser commission, trade commission or
the Appraisal Qualifications Board? gYes No (If yes, please explain.)

When: | Where: [ Approval #:

Additional Info:
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STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033
e-mail: realest@red.nv.gov http:/fred.nv.gov

Explain procedure for verifying attendance and complying with attendance requirements.

(Note: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)

Attendees are required to sign In at the beginning of the day and out for each break, lunch and sign out
at the end of the day. Attendees must complete 100% of the class to receive a Continuing Education
certificate of completion. Attendance will be strictly enforced. No credits will be given for partial
attendance. Allterra Group, LLC provides a staff person at the door to monitor attendance.

Required Materials to be submitted with Application;

Material:
Detailed Course Qutline

Enclosed? | Comments:

Student Handouts & Course Materials (one copy) Yes
List of Scheduled Course Dates and Locations Yes
Proposed Advertising X! Yes
Statement of Refund or Cancellation Policy X! Yes
Course Evaluation Form Yes
List of Currently Approved Instructors and New Yes

Instructor Applications (who intend to teach course)

Attendance Certificate Sample** (see requirements below) Yes

Distance Education ONLY: AQB or IDECC approval letter | {_] Yes

Application Fee: $100.00 (made payable to NRED) X Yes

** Attendance Certificates must include all of the following:

* Name of offering entity » Title of course or seminar
» State approval number * Name and license number of participant
* Date of instruction * Number of hours of instruction

» Original signature of person authorized to sign for offering entity
* Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS

621710 Page 2 of 3 535



STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
1179 Fairview Drive, Suite E  * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033
e-mail: realest(@red.nv.gov htip://red.nv.pov

X1 consent to auditing and/or evaluating by authorized representatives of NRED.

[K]1 agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

[XJI agree to retain attendance records for at least five years from the date of the offering for
each participant,

]l agree to provide certificates of attendance completed in compliance with NAC 645C.315 4
with original authorized signatures only for students who have completed this course.

X1 agree to comply with the provisions of NAC 645C,

Signature: J< ﬂl,un Gw\ﬂté Date:_6/3/16

Print Name:___Karen Connolly

Applications should be sent to: Appraisal Officer
Nevada Real Estate Division
1818 E. College Parkway, Suite 110
Carson City, NV 89706-7986

For guestions call: (775) 684-1902
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Course Description

Appraiser Training Day

Appraisers will be given the knowledge and understanding of procedures
and practical methods to solving for market value, selection of comparable
sales, understanding how to support adjustments, detailing the collection
of data and verification of same as well as seller concessions and ending
with proper protocols for report writing to clearly document the opinion of
value in a strategic and statistically reliable manner. Appraiser will
understand how effectively communicating a sound valuation analysis
assists to the end user.



Wednesday, July 13%", 2016

Timed Course Outline ppralser Training Day

ERAT R T T TR T BT e
i R R R S
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s .'l':“;r:. 1% iRt 1’ "’éﬂ f}! ".-. :
15 lntroductlons of Best Understanding course poli:ies descriptiun and None
Practices learning objectivas.
15 8:45-9:00 Rick Langdon Understand market value. Can default sales be Lacture Dutline
Wells Fargo “market value”? What is a shost Sale?
15 9:00-9:15 Rick Langdon Keeping both parties are well informed. Lecture Outline
Wells Fargo Understanding the possibility of a negative equity
position. Are sales prices Inflated to accommodate
seller concesslons?
15 9:15-9:30 Rick Langdon Detalls of reasonable exposure time, Days on Lecture Outline
Wells Fargo market, verifylng your sales. What is the value of a
house bid up beyond the asking price?
15 9:45 ~ 10:00 Rick Langdon Understanding the ramifications of seller
Wells Fargo concessions, where to draw the line between fraud
and creativity. A discussion an arms length
transactions.
15 10:00 - 10:15 Rick Langdon Selecting Comparable Sales. Understanding thatthe | Lecture Qutline
Wells Fargo bare minimum is just that, most lenders want more
to paint a clearer picture af the subject property
15 10:15-10:30 Break Lecture Outline
15 10:30 - 10:45 Rick Langdon Understanding the 30 day rule and the use of non Lectura Outline
Wells Fargo traditional coinps in the event of exceptlonal
properties.
10 10:45 - 11:00 Rick Langdon Understanding geographical radius of comps. Lecture Outline
Wells Fargo Competitive nelghborhoods and non competitive
within the one mile radius.
15 11:00~ 11:15 Rick Langdon Supporting Adjustments and how to support your Lecture Outline
opinion with factual documentation.
15 11:15-11:30 Rick Langdon Supporting adjustments with the paired sales Lecture Outline
Wells Fargo analysts.
15 11:30~11:45 Rick tangdon Sales Comparison Approach grid which itemizes and | Lecture Outline
Wells Fargo determines adjustments necessary.
15 1145~ 12:00 Rick Langdon Supporting adjustments with condominlum Lecture Outline
Wells Fargo properties.
) 12:00 - 1:30 Lunch
15 1:30-1:45 Rick Langdon Data Verification - verifying your date through Lecture None
Welis Fargo research. Reaching out to Interview others to verify
data,
15 1:45-2:00 Rick Langdon Understanding the data verification process. Relying | Lecture Outline
Wells Fargo on data verifications and finding credible sources,
15 2:00~2:15 Rick Langdon Seller Concessions, helping appraisers understand Lecture Qutline
Wells Fargo one of the most frequently discussed topics among
appralsers.
15 2:15~2:30 Rick Langdon Understanding adjustments based on concesslons to | Lecture Outline




Wells Fargo buyers.
15 2:30-3:00 Alck Langdon When should an appraiser adjust for concasslons? Lecture Qutline
Wells Farg_*
15 3:00~3:15 Rick Langdon How shoukd the appralser determine appropriate Lecture Outline
Wells Fargo adjustments for sales concession on the
comparables.
15 3:15-3:30 Rick Langdon Case studles to help appraisers understand Lecture Outline
Wells Fargo concessions and how to deal with them.
15 3:30-3:45 Braak
15 3:45~4:00 Rick Langdon Additional casa studies to help appraisers Lecture Qutline
Wells Fargo understand concessions and how to deal with them,
15 3:55-4:10 Rick Langdon Report Writing, understanding the do's and don’ts Lecture Outline
Wells Fargo altowing appratsers ta produce a meaningful and
effective report.
15 4:10-4:25 Rick Langdon Basic Skills, communicating the detalls including the | Lecture/ Outline
Wells Fargo process, steps taken (work product). Discusslon
15 4:25-4:45 Rick Langdon Supporting conclusions, understanding this Is not a Lecture/ Outline
Wells Fargo one size fits all end users, Discussion
15 4:45 - 5:00 pm Rick Langdon Case studies, giving multiple examples to help
Wells Fargo appralsers understand a full range of examples of
the process, steps taken and conclusions, focusing
the report on the intended users’ needs.
5:00 Adjourn i
Total

7 Hours
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2501 E. Sahara Ave, Ste, 102 * Las Vegas, NV 89104 * (702) 4864033 g’ e l
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ale

APPRAISER CONTINUING EDUCATION
NEW COURSE APPLICATION

INCOMPLETE APPLICATIONS WILL NOT BE PROCESSED.
THE COURSE APPLICATION FEE IS NON-REFUNDABLE.

School Name: - 1 erra Group LCC Date: 016

Owner’s Name: Joan Trice School’s Fax: 513-785-0900

School’s Mailing Address: gg;; Stephen Decatur Highway Ste G16, Ocean City, MD 21842
Education Contact: .o, Connolly Contact’s Email: karen@allterragroup.com
School’s Main Phone: 513.490.0226 Contact’s Phone: 5)3.490.0226

School Locations & Phone #s:

99 tephen Decatur Highway Ste G16 Ocean City, MD 21842

513-490-0226

Purpose of School: T, provide continuing education to real estate appraisers.

Title of Course: 5,4 Keynote/Fraud/Regulatory Update

Delivery Method: [X[Classroom  [Jinternet [ JHome Study | Hours of Instruction: 7

Level of Difficulty: [X] Beginner [ | Intermediate [_] Advanced

Course Objective: On completion of this course students will be able to-

See attached course outline and objectives

Subject Classification: [X] Residential |_] General [ 1Both [ ] Ethics/Standards
Ethics/Standards Justification: See attached policies
Course Fee: $200.00 [ Maximum Number of Participants: 200

Is the course accredited, approved, or offered by any appraiser commission, trade commission or
the Appraisal Qualifications Board? gYes NINo  (f yes, please explain.)

When: | Where; | Approval

Additional Info:
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STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033
e-mail: fealest@red.nv.gov http:/fred.nv.gov

Explain procedure for verifying attendance and complying with attendance requirements.

(Note: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)
Attendees are require)H to sign in at the beginning of the day and out for each break, lunch and sign out
at the end of the day. Attendees must complete 100% of the class to receive a Continuing Education

certificate of completion. Attendance will be strictly enforced. No credits will be given for partial
attendance. Allterra Group, LLC provides a staff person at the door to monitor attendance.

Required Materials to be submitted with Application:

Material: Enclosed? | Comments:
Detailed Course Qutline Yes
Student Handouts & Course Materials (one copy) Yes
List of Scheduled Course Dates and Locations Yes
Proposed Advertising X] Yes
Statement of Refund or Cancellation Policy X Yes
Course Evaluation Form Yes

List of Currently Approved Instructors and New Yes

Instructor Applications (who intend 1o teach course)

Distance Education ONLY: AQB or IDECC approval letter Yes

[x]
Attendance Certificate Sample** (see requirements below) % Yes

Application Fee: $100.00 (made payable to NRED) Yes

** Attendance Certificates must include all of the following:

» Name of offering entity » Title of course or seminar
+ State approval number » Name and license number of participant
* Date of instruction * Number of hours of instruction

* Original signature of person authorized to sign for offering entity
+ Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS
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2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033
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X1 consent to auditing and/or evaluating by authorized representatives of NRED.

1 agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

[X]1 agree to retain attendance records for at least five years from the date of the offering for
each participant.

[x]1 agree to provide certificates of attendance completed in compliance with NAC 645C.315 4
with original authorized signatures only for students who have completed this course.

[X]1 agree to comply with the provisions of NAC 645C.

Signature: J< Buse, @wté Date:_6/3/16

Print Name:___Karen Connolly

Applications should be sent to: Appraisal Officer
Nevada Real Estate Division
1818 E. College Parkway, Suite 110
Carson City, NV 89706-7986

For questions call: (775) 684-1902
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Course Description

Keynote/Fraud:

Our opening session begins with Keynote speaker, Bob Ehrlich, former
Governor of Maryland and Senior Counsel for King & Spalding in the
Government Advocacy and Public Policy group. The Honorable Robert
Ehrlich is a dynamic speaker and will expound on the state of our economy
now and how it will affect collateral risk in the future. We then install a
panel of fraud experts from specializing in fraud for a closer look at what is
happening in the fraud arena. Appraisers will learn what the red flags are
and how to avoid entanglement in fraud transactions.

Regulatory Update:

In the ever changing and morphing valuation landscape, this panel details
the specifics of new legislation both enacted and pending. Presenters
include a representative from the Fannie Mae, Appraisal Subcommittee,
and a state legislator. The focus of this presentation is to show the effect of
current and pending legislation on the industry. How do these issues trickle
down to the appraisers. Appraisers will get the answers to questions like
“How will the new regulations affect appraisers and the way we present
value? Or “What new guidelines or procedures will appraisers be

facing?” Appraisers will hear about legislation facing other partners in the
industry, like lenders and AMC's.



Tuesday, July 12th

:. w-wr,

.\ ‘..-I.,

Introductlons of

S

El gIera

8: 30 B:45 Understandlng course poll:les, descrlptlon and Nane
Keynote Panel- learning objectives.
Robert Ehrlich, , King & | How we got to our current political enviranment
Spalding relating to property and valuations.
15 8:45-9:00 Robert Ehrlich, , King & | Undesstanding the economic reality of the housing tecture Outline
Spalding market on consumer confidence. What role has the
political partles played and government agencies
like Fannie and Freddie, Where the lenders chose to
stand and how they ended up.
15 9:00 - 9:15 Robert Ehrlich, , King & | Understanding how the crisis has affected today's Lecture Outline
Spalding markat. How the credit market changed.
Understanding what negative growth did to lending
policy. Related settlements.
15 5:15-9:30 Robert Ehrlich, , King & | Are we headed to another similar crisis? What Lecture Outline
Spalding were the lessons learned and what is the bottom
lina? Are we going 1o relive it all again?
15 9:45-10:00 Break Instal! Fraud Panel during Break
15 10:00- 10:15 Ann Fulmer, National What Is the cost of fraud to the consumer? How has | Lecture Qutline
Mortgage News fraud changed since the mortgage crisis.
15 10:15 - 10:30 Ann Fulmer, Natlonal Understanding how the regulations implemented Lecture Outline
Mortgage News limits the appralsar tiabHity for next crisis.
15 10:30 - 10:45 Ann Fulmer, National Understanding the role an appralser plays in today’s | Lecture Outline
Mortgage News mortgage fraud,
10 10:45-11:00 Michael Stclworthy Understanding that every crime case has the Lecture Outline
Former HUD-QID potential for civil penaltles,
Special Agent
15 11:00- 11:15 Michael Stolworthy The different faces of fraud. How the mortgage Lecture Outline
Former HUD-OID fraud crimes division narsows It down.
Special Agent
15 11:15-12:30 Michael Stolworthy Understanding what HUD-OIG looks for. What are Lecture Outline
Former HUD-OID the red flags of traditional and non-traditional fraud.
Special Agent
15 11:30-11:45 Carrie fisher Understand the role the FBI plays in fraud. How a Lecture Outline
F8i sound banking system is assential to our natlon’s
economic stability.
15 11;45-12:00 Carrie Fisher Understanding the current trends in mortgage Lecture Outline
FBI fraud, Who's involved? What are the mast
common post bubble schemes. Understanding the
2015 Mortgage Fraud Assessment,
90 12:00-1:30 Lunch
15 1:30-1:45 Introductions Understanding course policies, description and Lecture Mone
Bruce Unangst, learning objectivas.
Louislana State
Appraisal Board Understanding what "competant” appralser means
and how to build that into AMC Regulation?




15 1:45-200 Bruce Unangst, Understand the fundamental concepts for building Lecture Outline
Louisiana State competency. AMCs objectives cannot be reconclled
Appraisal Board with other stakeholders.
15 2:00-2:15 Bruce Unangst, Understanding the State desire to ensure consumer | Lecture Qutline
Louislana State protection and limiting risk while playing within the
Appraisal Board rules currently avallabla.
15 2:15-2:30 Bruce Unangst, Understanding the State's limitations and Lecture Outline
Louislana State capabilities of implermenting AMC regulations and
Appralsal Board the ensuing compliance.
15 2:30-3:00 Hm Park Understanding what the Appraisal Subcommittee is | Lecture Outline
AsC and the role it plays In the industry. Schedules
upgrades,
15 3:00-3:15 Jim Park Understanding the AMC regulations including the Lecture Qutline
ASC AMC Rule.
15 3:15-3:30 Jim Park Understanding the imposed requirements on AMCs | Lecture Outline
ASC tegarding registration on 3 state level through other
required compliance requirements.
15 3:30-3:45 Break
15 3:45-4:00 Jim Park Understanding current and future regulatory lssues, | Lecture Qutline
ASC
15 3:55-4:10 Zach Dawson Fannie Mae Updates, Appralsers will hear about Lecture Outline
Fannie Mae the goals of Appraisal Quality Monitoring. What
observations is Fannla making with the new
Collateral Underwriter.
15 4:10-4:25 Zach Dawson Fannle Mae Updates. Adjustments are nat Lecture/ Outline
Fannie Mae consistent. Why is this happening? Discussion
15 4:25=4:45 2ach Dawson What should an appratser conskder with GLA Lecture/ Qutline
Fannie Mae Adjustments. What are the trends belng observed Discussion
by Fannle Mae.
15 4:45 ~ 5:00 pm Zach Dawson What will be affected by future rules, How willi that
Fannie Mae affect the appraiser's report.
5:00 Adjourn
Total

7 Hours







STATE OF NEVADA Division use only:

DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION Recelpt #

1179 Fairview Drive, Sic. E * Carson Cley, NV 8970 * (775) 6874380 | Credential #
2501 E. Sahwra Ave, Ste. 102 * Las Vegas, NV 89104 * (702) 4864033 | Processor Initials

e-mail; realesti@.red state.pv.us Jiwww. red st VAT Date

APPRAISER CONTINUING EDUCATION
NEW COURSE APPLICATION

INCOMPLETE APPLICATIONS WILL NOT BE PROCESSED.
THE COURSE APPLICATION FEE IS NON-REFUNDABLE.

Sehool Name: aporaisal Institute Date: 51412016
Owner’s Name: Sue Siradas | School’s Fax: (312) 335-4251

School’s Mailing Address: 200 W Madison, Ste 1500 Chicage 1L §0606

Education Contact: Dan Doepke Contact’s Email: ddoapke@appraisalinstitule.org
School’s Main Phone: 312.3354100 Contact’s Phone: 312-335-4100

School Locations & Phone #s:

51&-\._ & ¥ an.u_.

Purpose of School: Appravial Trade Crp tends,

Title of Course: Gase Studies in Appraising Green Residential Buildings

Delivery Method: |24Classroom [ JInternet | JHome Study | Hours of Instruction: @

Level of Difficulty: [_| Beginner (<) Intermediate } | Advanced

Course Objective: On completion of this course students will be able to:

Geo a..ﬂlc"‘-‘—'k Crvrsn dpsermiphion

Subject Classification: (x| Residential [ | General [_| Both { | Ethics/Standards

Ethics/Standards Justification:

Course Fee: it § [ Maximum Number of Participants: y~re

Is the course accredited, approved, or offered by any appraiser commission, trade commission or
the AEEraisnl Qualifications Board? gYes @No (If yes, please explain.)

When: | Where: | Approval #:

Additional Info: s to sl 50 sfales
{
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DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
1179 Fairview Drive, Suite E  * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sahara Avenue, Suile 102 * Las Vegas, NV 89104-4137 %(702) 486-4033
e-mail: realest@red.state.nv.us http://www.red.siate.nv.us

Explain procedure for verifying attendance and complying with attendance requirements.

ote: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)

slgn in / oul sheel, monitored by Insiructor

Required Materials to be Submitted with Application:

Material: Enclosed? _Eomments:
Detailed Course OQutline Yes
Student Handouts & Course Materials (one copy) Yes m
List of Scheduled Course Dates and Locations %} Yes TEO
Proposed Advertising 2 Yes Ao
Statement of Refund or Cancellation Policy Yes 9n £l
Course Evaluation Form Yes pn £l
List of Currently Approved Instructors and New ¥ Yes |
Instructor ApplicahPcﬁns (who intend to teach course) S 'L‘ M’"“+ ?
Attendance Certificate Sample** (see requirements below) Yes an I-\-'m;
Distance Education ONLY: AQB or IDECC approval letier Yes
Application Fee: $100.00 (made payable to NRED) Yes
** Attendance Certificates must include all of the following:

* Name of offering entity * Title of course or seminar

* State approval number * Name and license number of participant

* Date of instruction * Number of hours of instruction

* Original signature of person authorized to sign for offering entity
* Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS
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chonsent to auditing and/or evaluating by authorized representatives of NRED.
agree to report any material changes of the information contained in this application to

NRED prior to presenting the amended course.

E( agree to retain attendance records for at least five years from the date of the offering for
cach participant.

I]fagrec to provide certificates of attendance completed in compliance with NAC 645C.315 4
with original authorized signatures only for students who have completed this course.

B{agrec to comply with the provisions of NAC 645C.

Slgnature: %’L Date: 5/4/201 6

Print Name: Dan DoePke

Applications should be sent to: Appraisal Officer
Nevada Real Estate Division
1179 Fairview Drive, Suite E
Carson City, NV 89701-5453

For questions call: (775) 687-4280 cxt 308
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When you complete Part 1. you will be able to

* ldentify the six elements of green building

* Discuss the challenges in valuing green buildings

* Explain appraiser competency requirements

Appraisal Institute | Case Studios in Appraislng Groon Resldentlal Bulldings

1. Environmentally responsible

2. Resource-efficient from siting to design,
construction, operation, maintenance,
renovation, and deconstruction

Apprnisallnstitutn|CnsuS![Jéfl’dslnAppraI_.‘:Ing"Grean Rnsidéntfa!EiJ-!ldlngs \: *.'.: oy
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e-mail: realest@red.stote.nv.us hup:tiwww.red state.nv.us Date

APPRAISER CONTINUING EDUCATION
NEW COURSE APPLICATION

INCOMPLETE APPLICATIONS WILL NOT BE PROCESSED.
THE COURSE APPLICATION FEE IS NON-REFUNDABLE.

School Name: A nbraisal Institute Date: 5412016
Owner’s Name: Sue Siradas School’s Fax: (312) 335-4251

School’s Mailing Address: 200 W Madison, Ste 1500 Chicago 1L 60606

Education Contact: Dan Doepke . Contact's Email: ddoepke@appraisalinstitute.org
School’s Main Phone: 312-3354100 Contact’s Phone: 312-3354100

School Locations & Phone #s:

Vi £3 sLﬂ\l‘t—

Purpaose of School:

A-ppn-'u\ -FA.J-I_ 0qa-.'-:nl—'-q

Title of Course:

Online FHA Appraising: Principles & Procedures

Delivery Method: |_|Classroom Internet  |_|Home Study [ Hours of Instruction: =

Level of Difficulty: ] Beginner [J intermediate [ ] Advanced

Course Objective: On completion of this course students will be able to:

Gt /r&'ulu.vl Curse  esempBua

Subject Classification: 14 Residential || General | {Both [ | Ethics/Standards
Ethics/Standards Justification:
Course Fee:  ve-ie) | Maximum Number of Participants: v, /a

Is the course accredited, approved, or offered by any appraiser commission, trade commission or

the Appraisal Qualifications Board? Yes No (I yes, please explain.)
When: Where:  ang /iDcec opr..e] | Approval #:

Additional Info:
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Explain procedure for verifying attendance and complying with attendance requirements.

(Note: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)

o ’ ¥ requind by IDECC

Required Materials to be Submitted with Application:

Material: Enclosed? | Comments:

Dectailed Course OQutline

Student Handouts & Course Materials (one copy)

List of Scheduled Course Dates and Locations [ R0l meandl,

Proposed Advertising At
Statement of Refund or Cancellation Policy o Rl
Course Evaluation Form o Bl

List of Currently Approved Instructors and New Cotmrr Harminbon
Instructor Applications (who intend to teach course) ~1 1

Distance Education ONLY: AQB or IDECC approval letter

Attendance Certificate Sample** (see requirements below) ?es aa e

Application Fec: $100.00 (made payable to NRED)

** Attendance Certificates must include all of the following:

* Name of offering entity * Title of course or seminar
» State approval number * Name and license number of participant
* Date of instruction * Number of hours of instruction

* Original signature of person authorized to sign for offering entity
* Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS
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B( nsent to auditing and/or evaluating by authorized representatives of NRED,

E/z;grec to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

|](agrec to retain attendance records for at least five years from the date of the offering for
each participant.

m‘l/agree to provide certificates of attendance completed in compliance with NAC 645C.315 4
with original authorized signatures only for students who have completed this course.

E‘gree te comply with the provisions of NAC 645C.

Signature: %/( Date: 5/4/2016

Print Name: Dan Doepke

Applications should be sent to: Appraisal Officer
Nevada Real Estate Division
1179 Fairview Drive, Suite E
Carson City, NV 89701-5453

For questions call: (775) 687-4280 ext 308
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FHA Appraising—Principles and Procedures
Timed Outline
7 Hours

Introduction {10 minutes)

s Gelting Starled
Software Requiremenls
Class Resources
Course Overview
Course Qutline
Welcome Note

Module 1: introduction to FHA Appraising (65 minutes)
*  Module 1 Overview - 1
Module 1 Overview = 2
Getting Started with FHA -~ 1
Gelting Started wilh FHA -2
Getlting Started with FHA - 3
Getting Started with FHA — 4
Gelting Slarted with FHA -5
Module 1 Quiz~1
Application to the Roster — 1
Application to the Roster — 2
Post-Approval Requirements — 1
Posl-Approval Requirements — 2
Post-Approval Requirements - 3
Post-Approval Requirements - 4
Post-Approvat Requirements ~ 5
Module 1 Quiz-2
FHA Monitoring Process — 1
FHA Moniloring Process — 2
FHA Moniloring Process -3
Enforcement and Sanclions = 1
Enforcement and Sanctions — 2
Enforcement and Sanctions - 3
Enforcement and Sanctions - 4
Enforcemsnt and Sanctions -5
Module 1 Discussion
Module 1 Conclusion
Module 1 Quiz-3

® & & & & & & & & & & O & ® 8 0 @ e & @ & & & a s @

Module 2: FHA Fundamentals (75 minutes)

+ Module 2 Overview — 1
Module 2 Overview -2
FHA Boot Camp Basics ~ 1
FHA Boot Camp Basics -2
FHA Bool Camp Basics -3
FtiA Bool Camp Basics - 4
FHA Boot Camp Basics - 5
FHA Boot Camp Basics -6
FHA Boot Camp Basics — 7
Module 2 Quiz-1



New Conslruction Fundamenials — 1

New Construction Fundamentals - 2

New Construction Fundamentals — 3

New Conslruction Fundamentals — 4

New Consiruclion Fundamentals - 5

New Consiruction Fundamentals — 6

New Consiruclion Fundamentals - 7

Module 2 Quiz -2

Intraduction to the Property Acceptability Criteria — 1
Introduction to the Property Acceplability Crileria — 2
Introduction to the Properly Acceplability Criteria — 3
Introduction to the Properly Acceplability Criteria — 4
Introduction to the Property Acceptability Criteria — 5
Introduction to the Property Accepilability Criteria ~ 6
Introduction 1o the Property Acceplability Criteria — 7
Intraduction to the Property Acceplability Criteria — 8
Module 2 Discussion

Mandatory Discussion

Module 2 Conclusion

Module 2 Quiz - 3

Module 3: Offsite and Onsite Protocols (B5 minutes)

..C...I.I.....I...‘....'...l.-.

Module 3 Overview — 1

Module 3 Overview = 2

Prolocol for Exlernalilies - 1
Protocol for Externalilies — 2
Protocot for Externalilies — 3
Protocol for Extemalities — 4
Prolocol for Exlemnalities - 5
Protocol for Externalilies — 6
Protocol for Externalities — 7
Protocol for Externalities - 8
Prolocol for Externalities — 9
Protocol for Externalities — 10
Protocol for Extemalities ~ 11
Module 3 Quiz-1

Prolocol for Site Conditions — 1
Protocol for Site Conditions = 2
Protocol for Site Conditions - 3
Protoco! for Site Conditions — 4
Protocol for Site Conditions — 5
Protocol for Sile Conditions — 6
Protocol for Site Conditions — 7
Protocol for Site Conditions — 8
Protocol for Site Conditions - 9
Protocol for Site Conditions — 10
Prolocol for Site Conditions — 11
Protocal for Sile Conditions —~ 12
Protocol for Sile Condilions — 13
Prolocol for Site Conditions - 14
Protocol for Site Conditions — 15
Protocol for Site Conditions = 16
Protocol for Site Conditions — 17



Profocol for Site Conditions — 18
Module 3 Discussion

Module 3 Conclusion

Module 3 Quiz-2

Module 4: Property Analysis — Part 1 (B5 minutes)
Module 4 Overview

Introduction to Property Analysis = 1
introductien to Properly Analysis - 2
introduction to Property Analysis - 3
Introduction to Property Analysis — 4
Introduciion to Property Analysis = 5
Introduction to Property Analysis — 6
Analysis of Gross Living Area - 1
Analysis of Gross Living Area - 2
Analysis of Gross Living Area ~ 3
Analysis of Gross Living Area - 4
Analysis of Gross Living Area -5
Module 4 Quiz -1

Analysis of Mechanicals - 1
Analysis of Mechanicals - 2
Analysis of Mechanicals - 3
Analysis of Mechanicals — 4
Analysis of Mechanicals = §
Analysis of Machanicals — 6
Analysis of Mechanicals -7
Analysis of Mechanicals - 8
Analysis of Mechanicals — 9
Analysis of Ulility Services ~ 1
Analysis of Ulility Services —2
Analysis of Ulility Services — 23
Analysis of Utility Services ~ 4
Analysis of Ulility Services - 5
Analysis of Ulility Services -6
Module 4 Discussion

Module 4 Conclusion

Module 4 Quiz -2

® ¢ & 0 & & 4 & & P O S S G S O S SN U B S S S S S P EeETDS

Module 5: Property Analysis — Part 2 and FHA Valuation and Reporting Protocols (95 minutes)
» Module 5 Overview — 1
Modula § Overview — 2
Repair Requirements Revisiled — 1
Repair Requirements Revisiled — 2
Repair Requirements Revisited - 3
Repair Requirements Ravisited — 4
Observing and Analyzing the Dwelling — 1
Observing and Analyzing the Dwelling ~ 2
Observing and Analyzing the Dwelling - 3
Observing and Analyzing lhe Dwelling - 4
Observing and Analyzing the Dwelling ~ 5
Observing and Analyzing the Dwelling -6
Observing and Analyzing the Dwelling - 7
Observing and Analyzing the Dwelling — 8

® ®» 5 5 & & & 2 0 & O 8



Observing and Analyzing the Dwelling - 9
Observing and Analyzing the Dwelling - 10
Observing and Analyzing the Dwelling — 11
Observing and Analyzing the Dwelling -- 12
Observing and Analyzing the Dwelling - 13
Moadule Quiz5-1

Environmental and Salety Hazards = 1
Environmental and Safety Hazards — 2
Environmental and Safety Hazards — 3
Environmental and Safety Hazards - 4
Environmental and Safety Hazards - 5
Environmental and Safaly Hazards — 6
Environmental and Safety Hazards ~ 7
Valualion and Reporting Protocols - 1
Valuation and Reporling Protocols — 2
Valuation and Reporting Protocols - 3
Valuation and Reporting Prolocols = 4
Valuation and Reporting Protocols - 5
Valuation and Reporting Pratocols - &
Valuation and Reporting Protocols — 7
Valuation and Reporting Protocols - 8
Valuation and Reporting Pralocols — 9
Module 5 Discussion

Module § Conclusion

Module Quiz 5-2

Conclusion {5 minutes)

Concluding Thoughts



FHA Appraising—Principles and Procedures
Course Description

FHA Appraising—Principles and Procedures, Guide lo the Complete FHA Appraiser Is the first of
two courses on the subject of FHA appraising. Of course, we will leave the door open {o the possibilily
of a third course if there Is a pressing need to cover more FHA issues.

A Different Approach: This course is unfike any other FHA course that we have seen in the appraiser
education markel—including third-party published guides. We believe this Is the course lo choose if
you have not taken any other FHA training, and this is also the coursa 10 take if you have already
atlended a seminar or two that addresses Handbook 4000.1. As some have already discovered, the
approach ofien taken in FHA courses and publications is to largely restale what is in Handbook 4000.1
without further elaboration. That's not all bad, as these educational providers typically organize the
Handbook conlent for educalional purposes and present the FHA guidance in a logical manner, which
is certalnly helpful. The main drawback is that they often Iry 1o cover oo much material in a one-day
seminar and thus don't go deep and wide enough for atlendees to understand FHA's guidance and
prolocols.

The Appraisal Institule's approach to this course is to dig deep into the principles and procedures of
FHA appralsing. We explain what Handbook 4000.1 is really saying when FHA requires you to do
certain things. We've had extended discussions with HUD staff in Washington DC to ensure that we
undersland the guidance provided to appraisers, We are also confident to provide additional insight
and practical advice on how to apply FHA's protocols in real-world appraising. We think you will like
this approach.

We Know FHA. The Appraisal Institute has had an online FHA course since 2000, The former course,
based on the 4150.2 HUD Handbook, was continually updated until it was retired in 2015, This course
is based on Handbook 40090.1 and all of the content was totally rewritten. You won't find out-of-date
concepts from the prior Handbook in this course, and that is a real concem because nearly every
aspect of FHA's guidance has been affecled. The modifications may sometimes be very sublle, but the
changes can also be very dramatic—such as when a long-standing requirement has changed or been
removed from FHA's protocols.

Observe, Analyze, and Report. That is the emphasis of the guidance in Handbook 4000.1 and that is
what we focus on for the entire course. We stick with the fundamentals and provide lots of praciical
examples and suggestions along the way, If you're new lo FHA appraising and need 1o know where 1o
start, or you're aseasoned FHA professional looking for an up-to-dale refresher, this is the course for you.
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each participant.
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with original authorized signatures only for students who have completed this course.

Q(ngree to comply with the provisions of NAC 645C.
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Course Description

Review Case Studies-Residential is unlike anything you've experienced in other
classes, You will apply the review process by walking through a case study that focuses
on a two-stage review assignment. The first day you'll be put into groups and as a group
analyze the property that is the subject of the appraisal report under review. Each group
will develop its own opinion of value remembering that the analyses behind the
conclusion must be fully supporied by including every adjustment and opinion. These
tasks will happen BEFORE you see the appraisal report to be reviewed.

While the review groups are puzzling through the case study, there are also a variety of
practical applications presented through Review Reality Check problems. These
problems, along with quizzes are presented throughout the course.

On the second day, you'll continue working in your group by beginning your analysis of
the appraisal report and develop opinions of completeness, accuracy, adequacy,
relevance and reasonableness (including tests of reasonableness). From there, you will
develop opinions of appropriateness and creditability specific to the appraiser's
development and you will develop opinions on whether the appraiser’s report is
appropriate and not misleading, including reasons for disagreement. Day two ends by
examining how reviewers can best communicate their resulls to their client and also 1o
the appraiser whose work was reviewed—if that is part of the reviewer's scope of work.

If you're an appraiser, reviewer, or other real estate professional who regularly works
with reviews, this hands-on, application-based course is for you!



INSTRUCTOR/NOTES

Suggested Schedule

SECTION 1. {Day 1 Moming) 205 Minutes

Overview

8.00-8:30

8:30-8:35
8:35-8:45

8:45-8:85
8:55-9:45
9:45-9:55
9:85-11:00
11:00-11:10
11:10-12:15
12:18-1:15

30 minues

Introduction {20 Minutes)

5 minutes

10 minutes

10 minutes
50 minutes
10 minutes
65 minutes
10 minutes
65 minutes

60 minutes

Registration

Welcome - Classroom Policy and Procedures

Introduction and Preview to Part 1

Part 1, Assignment ldentification and the Cost Approach {190 Minutes + Breaks)

Preparing for the Case Study

Case Study - Assignment Identification and Cost Approach
MORNING BREAK

Case Study - Cost Approach

MORNING BREAK

Case Study - Cost Approach

LUNCH BREAK

SECTION 2. (Day 1 Afternoon) 205 Minutes

1:15-2:15
2:15-2:25
2:25-3:35
3:35-3:45
3:45-4:50
4:50-5:00

60 minutes
10 minutes
70 minutes
10 minutes
65 minutes

10 minutes

Part 2. Cost Approach Findings and Sales Comparison Approach (205 Minutes + Breaks)

Case Study Findings - Discussion on Cost Approach
AFTERNOON BREAK

Case Study - Sales Comparison Approach
AFTERNOON BREAK

Case Sltudy - Sales Comparison Approach
Reviewand Q & A

Appralasl Institute Review Case Studles—Residential INS




{INSTRUCTORINOTES

SECTION 3. (Day 2 Moming) 205 Minutes

8:30-8:40
B:40-8:30
9:30-9:40
9:40-10:55
10:55-11:05
11:05-12:16
12:15-1:15

10 minutes
§0 minutes
10 minutes
75 minutes
10 minutes
70 minutes

60 minules

Part 3. Review Analysis and Development of Opinlons {205 Minutes + Two 10-min. Breaks)

Preparing for the Second Day

Case Study Findings — Discussion on Sales Comp. Approach
MORNING BREAK

Case Study - Reviewer's Research and Analyses

MORNING BREAK

Case Study - Developing Review Opinions and Conclusions
LUNGH BREAK

SECTION 4. (Day 2 Afternoon) 205 Minutes

Part 4, Reviewer Communicatlon (205 Minutes + Two 10-min. Breaks and Exam)
1:15-2:25 70 minutes Case Study Findings - Discussion on the Review Process
2:25-2:35 10 minutes AFTERNOON BREAK
2:35-2:50 15 minutes Why Communication Matters
2:50-3:00 10 minutes How Communication Works
3:.00-3:10 10 minutes Suggestions for Reviewers
3:10-3:30 20 minutes Oak Street Case Study: Drafting a Memo to the Appraiser
3:30-3:40 10 minutes AFTERNOON BREAK
3:40-4:00 20 minutes Review and Preparation for Exam
4:00-5:00 60 minutes 1-Hour Multiple-Choice Exam
IN-10 Appralasl Instituts Review Case Studles—Resident/al
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[l consent to auditing and/or evaluating by authorized representatives of NRED.

]I agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

B agree to retain attendance records for at least five years from the date of the offering for
each participant.

Er agree to provide certificates of attendance completed in compliance with NAC 645C.315 4
with original authorized signatures only for students who have completed this course.

[ agree to comply with the provisions of NAC 645C.
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Northern California Chapter,of the'Appraisal Institute Presents

2016 ANNUAL FALL
CONFERENCE
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“The U.S. Economy and
| the San Francisco
Fed's Outlook”
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Registration/Continental
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7 45am

Coenference Hours
6 30 — 5 ddpin - fr - «
Nut_»‘:o‘rklr{g Reception b oY LIZ LADERMAN, PhD
UHIAD il Sanlor Economic Outreac:
- - A et - Economist
e i -.’( SR oM Dreneral Sessmn : FEDERAL RESERVE BANK
U.5. and Bay Area Real Fstate Market, Outiook of SAN FRANCISGO

- T

Use oureasy ta identify tracks to assist in planning
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About our Keynole “The U.S. Ecdnomy and the

Spe . - . ’ San Francisco
Liz Laderman is a Seniar Eccnomic Fed's Dutlook”

Cutreach Economist in the |

Econumic Education and Outreach Sometimes it is difficult to tell what's
le Laderman Department of the Federal reaily going on In the economy, with |
Reserve Bank of San Francisco. commentators and Journalists
She speaks 1o outreach audiencos expressing widely varying sentiments,
an current economic conditions, A Federal Reserve fremework offers a .I
the economic outlool:, and clear and coherent way to view the
economy, This (s because the Fed
always keeps its eye on the twin
Liz also does research on beacons of the “dual mandate” goals
i for monetary policy, given to the Fed

houschold finance, small and new by Congress: full employment and
husiness finance, and small and stable prices.

new business employment. She

has pullished over 50 research In this sessfon, Ms. Laderman will

CEIEIERIE R TL T HIPER VA (ook at where the U.S. economy is
L e Y ey Pepemrerey | in mathematics from Grinnell with respect to the dual mandate
FEDERAL RESERVE BANK QHEEELR BN RGNS goals. We'll alsa look at the Federal

Of SAN FRANCISCO UCHIRGEMLITHIACIXEHAIGIEIN Reserve Bank of San  Francisco's |
TR R B at Berkelpy. ) forecast for where the U.S. economy is

headed with respect to these goals.
With a Fed framework in mind, you'll
be batter able to make sense of both
today's economy and tomorrow's.

monelary policy,

Closing General Session
320 — 5 0Jpm
All Heglst-avts Atteny

1nis paret of d stinglistied real esta'e velerans wili GEcuss and debute where the U.S economy is headed,
ieching at jchs and co en spenzing, and relating how they measirc the risk of a recession o the casp of
this pulanzing presidential electicn ! Fird cut our Farehsisiviews on the cuirent business «cla, whizh has been
running strorg for seven years, ard the Bay Area toch boom i the momentum can' continue, 15 a moderatn
coriection mast li<ely, cr,is t1s a bushla abaul 1o SLISL? In {his con'ext) the panelsts wil examine corduans i
the capital and debt markels! and piesenl tho outock fer the major preperty sectars, with a Bay Area focus, as
wa approach the end of 2C16.

Real estate corection or dawntum? :

Bay Arca tech Boom or bublie?

Job growth,' the quy economy, and underenyloymoent

Caminorcial real ostare: Strengths and woaknesses by sector

REIT pricing trends & investor Cxpeclations

Capital & debt markols: Poak asscl pncing and may ket volalilig

Where are interast rates guamnn? ; ¢

Thie presudontial eloction wildcard

Frangtiets ogh o -

Ardrew ) Nelson Ardrew McC Jelttey Haskg |
15 [ARIREE ] 2 g r n3 Deecior

BRADFORD
TECHNOLOGIES
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.Can | Get A Witness?
i = Anintroduction to Litigation

B. Expanding Non-Lender
Valuation Assignments
« Rules, Laws & Standards

Appraisal assigniments are typically dona
for federally Insured financial institutions
as the clients. Increasingly, appraisers are

. being asked to take on non-lender

appraisal assignmants or seek to market
their valuation services in the non-lender
arenas. Thera ara USPAP and Appraisal
Institute standards to which we must
adhere. However, there are additionall or
alternative standards and requirements
that may also apply. International
Valuation Standards have recently besn
updatad and revised. International

| Property Mazsuremant Standards are now

being circulated. Thera is the Red Book,
the Yellew Book, and many other
regulations that can influence the
valuation process. The opportunities for
non-lender assignments often require
greater education and experience.

The goal of this session is to provide
appralsers with a better understanding of
the valuation opportunfties and other
sarvices that ara hefare them. The
panelists will offer views from 30,000 feet,
but the goal is to provide appraisers
hands-on suggestions for widening the
horizon of appraisal services they can
provide In the broader market place.

its

-

s 0 35am- 10: SOam

+ What s an expert?

* What doas It taka to testify?

s The benaflts and
disadvantages of fitigation
support

+ The Importance of preparation

« Assignments and cllentale

» Dopositions, hearings, and the
audlonce

» Cllont expactations

+ Presantation akills: Written and
varbal

* USPAP and the scopr of work
+ Consulting: Do rules apply?
o Maintaining independencs

s Secondary market gtiidelines
» Supplemontal standards

s Oral roporis and reporting
requiremants

*» Praliminary findings and draft
rpors

v e s =1

o Select (1) from!

‘351 Sessions 'A; B/ C,or.D1

Modertar

Stan Tish, MAI
Berliner, Kidder & Tish
- Santa Clare, CA

Prasanisr
Lou Garona, MAL, 5RA, Al-GRS
- Wesimimter CO

Lou Garone, MAI, SRA, ALGRS

« Non-Lander Valuation
Aaslignmaents are Critlcal to
Growth

« Standards, Rulss and Laws -
Rules versus Principles

« Al Is working to prapars and
educate its members

+ USPAP, Al Valuation
Standards, but more may apply

= Assessment Appoals ~
Process, Rules, Standards and
lssuas?

+ Competing with accountants in
Fair Value Assignments

« international cllents ~ USPAP
versus the IVS

+ Arbltration and litigation
support

» Staying out of trouble ., , o
matter which standard appllas

Moderator

Bracford MacLane, MAl, AI-GRS, ASA
Presicem

Macione and Company, inc.

~ Banicia, CA

Panslzis

Steve Wagner, MAL SRA, ALGRS
Appraisal institute - Nailona) Cificer
Sanior Appraiser

Terzo and Bologna

« Indianapolis, IN

Greg Montevsnde

Chiaf Appralser

Sania Ciara County Assassor's Offics
- San Jose, CA

Jamas Gavin, MAL CRE
ing Director - San Francisen
Real Estals Services Group
Dufl and Phelps
- San Froncisco, CA

Pater Christensan, Esq
Al

LiA Aoministraters and Insuranca Serviess
« Sanla Barbora, CA

Jemes Gavin, MAL, CRE




C. Residentlal Market 4{ * Overview of the Bay Araa Careh & Wontno, SRA
Update markets Senior Appraser
T Sasnu ?m County Assessor's Offica
A q X \ | * How do prices compare - 5an Jose, CA
The single-family residential market has. ; 'hnugh:ﬂm the BaypAml Presenter
been strong throughout the greater San matkets? Tom Tegnol
Francisco Bay area for the last severa) Founder, Prasident. & CEQ
! years. It ias also been uneven, with some. 1] » S:;‘l:’f:’dﬂ\f'ﬂg prica and ':’a“m?h',"" mmm
- Cuperting, CA

others flush with cashrand & experiencing
| bidding wars: What factors are driving
! prices and demand - employment growlh?j

| markets apparently undesvalued and
= Which markets are In a bubble?

= What markets will see

Quality of school districtsf Overseas conlinued demand?

investment? Preximity to transportation?
| Which-local markets appear to be ina

bubtle, and which ere projected to show Z'

continued growth? What areas are poised

to see an increase in rehabs, renovations; . l] |

¢ |s there a difference from
markel value to sale price? l

l and additions? Will the long- anticipated

increase in [nterest rates have more than a
nominal imipact on prices and sale
volume? What features aof the house are
currently dnving demand? The panelist
will address-these questions-and others
with regard to the Bay Area overall and
specific market areas as well.

X e ) T s 78 BT

» Forms of awnership w!.'h' n‘c-mlr ML T

. mltatlons Unllmlled

= Appraising Fractional Interests sgler Managig. Dificiy gt ih
in Closely-Heid Resi Estate * Opsrating/partnership vattidae 9#31 i L ¥
Holding Entitles agraéments o Jasd CA e gkt o
¥ g & Panetsis } 17
ey, . Factom‘affacung ck of control |z Cadigan, MAI (e
and marketablliy oS §
L "] V@&a&mgﬁv T4
! « Diita Sources Rose A E1F
| i # dandlier Cosaiita, ASA vt
{ + Vawation methodologies \ﬁaPmimm

Plutis Valuesicnika. sors
» Balance sheel analysis dak

[ Esﬁmltlng_ net asso| valuy

o Controlling and non-gp:’

ing
Interesis

| = Réperting considerations:
USPAP, IRS and other

* Ralevantcane law

i Valbridge

PROPERTY ADVISORS
Wubern & Assacales, ing,

Property
Sciences Sxu

=



Wid-Morning Sessions

i . A House Divided

14:05am = 12:35pm
» Assignments and cllentsle

* The economics of litigation and
export witnass services

» Qualificallons of an expert

» Obligations & responsibliittes
of an expert

« What Is market evidance?

¢ Rulss of avidence

| « Common flaws to avold

« What ara the significant
proparty characteristics?

» The unlt of comparison

« Quantitative vs, qualliative
adjustments

» What? = Tha cost approach?

+ Lot value by extraction & ather
aecondary analyses

¢ Finally, we testily]

* Appraising multiple propertios

Select (1) from
Sessions E, F..GorH

| Modersior and Panefst

| Arten G, Mills, MAI, SRA
Pancipal

The Mudis Campany

= Sonoma, CA

Panelists

Pauil E. Chandlar, MAI

Founder 4 CEQ

Tha Soancas Group, Ine.
= Plassant Hill, CA

Stan Tah, MAJ
Barinar Kiader & Tish
« §anta Clars, CA

Stan Tish, MAI

F.1Have to Appraise THAT, Too?
~ The Appraisal of Celf Towers
and Blilboards

Communlcation towers and billboards can
provide significant components of value
through lease revenues, We all ses them
here and thare, but how often have we
been asked to appraise a seamingly basic
property only to find thatit alsc has [sase
revenues from these specialized
improvemants? Hear from exparts about
the various factors that impact how they
may influence the market value of real

property.

This highly experienced panal includes
perspectives from the valuation side as
well as from the brokerage/markat
participant side. We will examine these
factors, review basic terminology, explore
locational and physical characteristics of
cell towers and billboards, discuss
government regulation, and review
methodatogies to aid in their reasonable
and credible valualion;

+ Learn the language of cell
towors and billboards

s What exactly Is a cell, anyway?
+ induatry tmends

+ Coll towar and billboard
valuation basics

+ Parsonal or real property?
= Location and physical factors

* Regulatoty and environmental
factors

« Tachnotogy changes, what wit
the fulure hold?

» Drive time and dwell tima

* OTS, POP and TAB OON
ratings

« Sizo matters

» Valuation bast practices

Moderator

John A, Hilias, SRA
Managing Diractor
Valbrdga Propety Advisors
- Modesto, CA

Panelisis
Brant i, Reynolde, MAI

R. Clayton Funk
Managing Director
MyP Capitad

= San Francacs, CA

R. Clayton Funk
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G. Commercial Market ¢
Update

Jein the commercial real estate experts at, | B
this session to look at the oteral] trends i m k
office, industrial, retail and rm.nh:-familyL Yo
| and then to defve into some of the badc ES
stories. Getinsight on feasing and, *
invesiment activity in the"i!ay Area
market. Regional Director of market )
research for Cushman & Walteﬁel&l will
| present trends and SVP Brokers with JLL -
engaged in the Bay Aroa oﬂiu and retail ;
J market segments will talkc about their - ‘.l"e :
views and the ulﬂuen- in the marklt.
R e

L 47 et

;]
We will Ieam whete wure In the' ofﬁ:e w:g
tycle snd lhe retail market cycle, as well
| as the influence of the muftlfam.ly market.

‘t(!‘ L" fint ;‘3’0‘“-'1"

Lol T
EHT

o s-:

b wr

Overview of the NorCal
Economy: Employment
breakdown and growth by
secior

NorCal markets and a
comparison with other
nationaliraglonal markets -
cost of living, cost of daing
buainess, elc.

Faclors affecting NorCal:
Housing, transportation,
infrastructure, saclal

The NorCal Office Markets: A
deep dive Into the office
markels across the reglon
Inctuding vacancy, asking
rents, new construction,
absomption; the changing ways
of working today

The NorCal Industrial Markets:
A review of all suctors but
specific to warshouss and
a-commerca In the raglon

Modasator
Kathryn Sturgis.Bright, MAJ
Assaciste Dyacior

Navigant
+ San Franchico, CA

Panefsis

Robert Semwnons
Regiona' Dirsclor
Horttrwest U S Resesrch
Cushman & VWakefiakt

- San Francheo, CA

Tom Poser

Senicr Vice Prasidan

Tenani Reprasentslion, Office Lamsing
Jones Lang LoSalia Brokarage, Inc.

~ San Franclsco, CA

Jeff Hadstubner

Senlor Vics Presctont

Astail Markel Lead

Jona3s Lang LaSalle Brokerage, inc.
- 5an Francisco, GA

Jeff Badsiubner

e

H. Dollars and Sense of Solar PV
= Understanding and Valuing
High Performance Prog

; ,E{r‘_gal propotty?
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I. A Taxing Sliuation
- Appraisal Reparts Submitted

fo the IRS

« What's the diffarsnce between
an appraisal for Incoms tax and
an appralsal for gift tax
purposea?

+ Does the IRS use the dictionary
definition of market valua?

» Wil the IRS do a formal review
of my report?

« What percentage of submitiad
appralsals are scruilnized, and
what are the criteria applied to
declde which ones to examine
carefully?

* What will happen if the IRS
disagrees with my opinton of
valua?

« What are thelr practices and
procedures?

* Will the IRS panalizs me If |
make a mistake?

* Sclect (1) from :
Sessions 1,0 K or, U]

Moderator

Wayme F. Proscatt, MAI, CCIM
The Schmdt-Prescoll Geoug, tnc.
- San Jose, CA

Prosantat

Fon Cerrull, MBA

Dirocior

Englnaaring and Valustion Risk Solulions
= Wallnglon, FL

J. Beyond Metes and Bounds
= Preliminary Title Reports 101

-l

A preliminary title report can offer an
| appraiser extramely valuable insights Into
a property’s legal, financial, and physical
conditions. For example, a prefiminary
title report may include information on a
large sewer easement that may constrict
devalopmeant on a prime site. Or, it may
include information on & residential
property’s CCERs [Covenants, Conditions,
| & Restrictions) that limit legal uses of the
property. Tha content of the CCERs could
have a serious impact on marketability.
Therefore, it is impartant to understand
how to read a preliminary title report,
what 10 look for within it, and how to
make praper use of the information it
contains. In this session, you will hear
from an attorney and an appraiser as to
| what a prafiminary title report actually s,
what to look out for, and common
shortfalls in their use.

« Discover why It Is critical lo
underatand the Informatien
contained In a title report

» Sge how the Intarest Insured
and repaorted In a thle report
links to the interest appralsed

» Loam how to read the lagal
description

+ Discover how excaptions, lsgal
descriptions, trust deads, llena,
easements, and CC&Rs could
all impact a proparty's
marketabliity andfor valuation

+ Hear case studles and common
pitfalis resulting from an
inaccurate review of a title
mport

Moderator

Josh Franen, MAI

Senicr Approtser

Valbndge Propasty Advhors
Hulberg & Associstes

= Sisen Jose. CA

Panefsts

Yvoane J. Broszus, MAl
Dwaclor

Valbridge Propesty Advisers
Hulbarg & Associsies

- San Jose

Simon Offord, Esq.
Law Oifics of Peiar N. Brewar
- Palo Ao, CA

Yvanne J. Broszus, MAJ

P T R P A e s
K. Adding Value to Muitifamily
Assats

- Analysls and Prospects
(] =

The-multifamily hasibeen the-
stropgest real,estate market segment since
the Great Recession, and nowhere has it
been more proncunced than in the Bay
Areq. v

b F

As yield compresses: in recent years,
multifamily investors in the marketplace.

valueradd strategies - rehal, remogeling)
repositioning.. This 15 a highest-and-Jest~.
usg.challenge for appraisers. We will hear!

are saeking additional returns through -

+ How does the market project
costs, rents, and values?

» How do Inveators datermine
foasibHity?

« What amenities add vaiue 1o
residential rantals?

* Whara are the hot markets, and
why?

i+ To what issues should

appralsers pay attentlon?

experts (n the marketplace on how - ]
| owriers and investors are analyzing and - |
repasitioning value-add assets; as well a¢ |

forecasts on where the market is heading. * I

Moderalor

Andrew G, MAJ, CCIM
Appearsar | Broker / invastor
« San Francisco, CA

Paneksly

Jotiray Zall

Prasicant, Property Manaper, Broker
Zal ang Associstes

- San Jose CA

Chitstlan Loaness
Chuet Apartment Specislist Losness Group
- Campbead, CA

Nus Runahicam
Prasideny, The Rincan Group
= San Francisco, CA
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L. Hands Off My Intangibtes! . : 4 ]
My Intang . compliant appraisals gmmsm.
s J'Samnchil (%
i « Identifylng non-taxable ;
LT Intanglbles In proparty tax oo 2
: appralsals Ciis )G O'Nashl
o Shantfalder
i +-Technlques for removing Gheenbarg Tr:irig. /P
i intangibles In property tax zyine, CAy: :
4 procesdings DaaneWjison. MA, ASA
|. LV .'“!';‘:Ip.ﬂq A2
« What types of intangibles iﬂ Brackwei |
deductions do property Grasn Vot CA
uthorities recognize? Gl cs
H M = Rig Propad
* How notto appralse compls 2 803y
properties for property mﬁr

proceadings

5
» How ta perform complex jg‘l}
property appraisals that wi &
stand up In court

2016 Fall Conference Committee Members

Chair Vice Chair
Stan Tish, MAI Naeil Lefmann, MAI, SRA

Fred Arredonda, MA) John A Hillas, SRA Tim Rurnde, MAIL LEED AP
Nichelas Cadigan Lori Harn, SRA Kathryn Sturgls-Bright, Ma;
Walt Carney, MAI Jan Kleczewskl, MAI, FRICS Wayne Prescatt, MAL CCIM
Paul Chandlor, MAI Bradford MacLaae, MAL, Al-GRS Fasa Uwhuba

Josh Fronen, NAI Arlen G, Milis, MAI, SRA Marilyn Warter, SRA
Androw GI, MA!L CCim Carol Mondine, SRA
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STATE OF NEVADA Di\’ision use on]!:
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION Receipt #

1179 Fairview Drive, Ste. E * Carson Cily, NV 89701 * (775) 687-4280 Crcdemial.#
2501 E. Sahara Ave, Ste. 102 * Las Vegas, NV 89104 * (702) 486-4033 | Processor initials
2 slEnred. statenv.us http: "wwwared slajenv.us Date

APPRAISER CONTINUING EDUCATION
NEW COURSE APPLICATION

INCOMPLETE APPLICATIONS WILL NOT BE PROCESSED,
THE COURSE APPLICATION FEE IS NON-REFUNDABLE.

School Name: Date:

American Soclety of Farm Managers and Rural Appraisers

Owner's Name: , School’s Fax: 303-758-0190

School’s Mailing Address: 720 S, Colorado Bivd., Suite 360-S Glendale, CO 80246

Education Contact: Mya Sadler Contact’s Email:dilk@asfmra.org

School's Main Phone: 303-758-3513 Contact’s Phone: 303-892-1222

School Locations & Phone #s;

Purpose of School:

to provide quality appraisal education

Title of Course: A\SFMRA 87th Annual Convention Day 1

Delivery Method: [M[Classroom | Jinternet | JHome Study | Hours of Instruction: §

Level of Difficulty: || Beginner Intermediate L] Advanced

Course Objective: On completion of this course students will be able to:

The ASFMRA B‘mm::l“m Day 1will mrupulmu lﬁm:;rmmwwu il m.mwm”m“m:agmmmms RS
Subject Classification: | | Residential | ] Generai @ Both || Ethics/Standards
Ethics/Standards Justification:

Course Fee: | Maximum Number of Participants:

Is the course accredited, approved, or offered by any appraiser commission, trade commission or
the Appraisal Qualifications Board? gYes No  (If yes, please explain.)

When: | Where: | Approval #:

Additional Info:
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STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY

REAL ESTATE DIVISION

1179 Fairview Drive, Suite E * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 #(702) 486-4033
e-mail: realest(@red.state.nv.us htip://www.red.state.nv.us

[W]1 consent to auditing and/or evaluating by authorized representatives of NRED.

(W1 agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

| agree to retain attendance records for at least five years from the date of the offering for

each participant.

M1 agree to provide certificates of attendance completed in compliance with NAC 645C.315 4
with original authorized signatures only for students who have completed this course.

O]} agree to comply with the provisions of NAC 645C.

Signature: "QL(M Date: % 2/ /é

]

Print Name: Mya Sadler

Applications should be sent to: Appraisal Officer
Nevada Real Estate Division
1179 Fairview Drive, Suite E
Carson City, NV 89701-5453

For questions call: (775) 687-4280 ext 308
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ASFMRA 87" Annual Convention - Day 1

8:30 am - | State of the Unicn
9:30 am Where are we now? In the future? Where have we been?

9:30 am - .
10:30 am It Isn't Your Father's Washinc_;ton DC

Introduction to Charitable Contributions
11:00 am - | For Appraisers of Donated Real Property Including Conservation

12:00 pm Easements Option 1
11:00 am - ) .
12:00 pm Using Your Agronomic Data to Make Better Decisions Option 2
1:00 pm - -
2:00 pm How to Prepare a Qualified Appraisal Under IRS Rules Option 1
1:00 pm -
2:00 pm Water Wars and Other Hot Agricultural Law Topics Option 2
2:00 pm - | Drone Technology
3:00 pm Applications for Appraisal and Management Business
3:45 pm - .
4:30 pm Legislative Update
4:30 pm - . -
6:00 g - Opsn Trade with Cuba: Ag Industry Opportunities
Individual Timelines
State of the Union
Where are we now? In the future? Where have we been?
Presented By: Steve Elmore
Time Topic
10 minutes Intraduction

20 minutes Situation

15 minutes Historical Policy Setling

15 minutes Future/Conclusions

it Isn't Your Father's Washington DC
Presented by: Mary Kay Thatcher

Timed Outline

5 minutes Welcome

10 minutes | What's Changed in DC

10 minutes New issues

10 minules Has DC deferred to states

25 minutes Queslions and Answers




Legislative Update
Present by: Stephen Frerichs

Timed Outline

15 minutes { Describe in detail the changes made in the commoadity, conservation and crop
insurance litlas of the 2014 farm bill

15 minutes | Outline the decisions that farmers and land owners will make as a result of the
2014 farm bill changes

15 minutes | Analyze the implications of the 2014 farm bil to farm managers and rural
appraisers

Open Trade with Cuba: Ag Industry Opportunities
Presented by: David Kurns and Paul Johnson

Timed Outline

10 minutes _{ Observations while in Cuba David Kurns

10 minutes | How agricultural can expand in Cuba David Kumns

10 minutes | The Cuban working farm David Kurns

15 minutes _| Political Reforms and Challenges — DC / Havana__ | Paul Johnson

15 minutes | Cuitural and Historical Lessons Paul Johnson

15 minutes | Commercial opportunities and pitfalls Paul Johnson

15 minutes | Q&A David Kurns & Paul Johnson




ASFMRA 87" Annual Convention — Day 1
Descriptions

State of the Union
Where are we now? In the future? Where have we been?
Presented By: Steve Elmore
The agricultural economy is dynamic and has had significant impact in businesses from the land
and inputs to rural and urban consumers. In this session we will focus on where we are now.
We will look back to the past to try to judge the impact of the events that shaped the ag
economy; in that way we can gain an understanding on the factors that will shape the future
agricuitural business environment.

It Isn't Your Father's Washington DC
Presented by: Mary Kay Thatcher
What has changed about the way Washinglon does and doesn't work? Can we expect the
gridiock to continue? Do we have any friends in DC?

Introduction to Charitable Contributions
For Appraisers of Donated Real Property Including Conservation Easements
Presented by: Karin Gross

Karen Gross will review the IRS rules for a deductible charitable contribution of real estate, with
a summary of the general law for charitable contributions and the specific appraisal rules for real
estate. She will summarize the Internal Revenue Code provisions for a qualified appraisal and
a qualified appraiser, including the transitional rules in Notice 2006-96 and the regulations
(assuming they are finalized before November 10). She will explain the special rules for
deduction of conservation easemenits, including the most recent statutory changes and case
law.

Using Your Agronomic Data to Make Better Decisions
Presented by: Dan Frieberg
We will explore the many ways farm managers can use the agronomic data from the fields they
manage to make better, more profitable and more sustainable decisions.

How to Prepare a Qualified Appraisal Under IRS Rules
Presented by: Karen Gross
Karen Gross will explain the deemed value rules, which the regulations explain as the belore
and after approach. She will also discuss recent conservation easement valuation cases
dacided in Tax Court, syndications, and the appraiser pendity for valuation
misstatements. Finaily, she will discuss the contiguous parcel rule and the enhancement rule.

Water Wars and Other Hot Agricultural Law Topics
Presented by: Kristine Tidgren

In this session, Kristine will provide an update on the latest legal developments impacting
agriculture. She will explain the status of a federal Clean Water Act lawsuit filed by the Des
Moines Board of Water Works Trustees against drainage districts in three lowa counties and its
implications for rural fandowners nationwide. She will also review recent water quality litigation
and other key legal developments, highlighting their impact on American farms and their
owners.



Drone Technology
Applications for Appraisal and Management Business
Presented by: Clover Carroll
This session will prove drones are an amazing resource and incredible too! for land real estate
brokers. Carroll will show how using drones legally Is vital in a protessional real estate practice.
Learn about what types of Drone you should use, the history of drone regulations, the Section
333 Exemption and how to obtain one, the FAA's current and developing regulations and
more. Get legal and start using drones in your business!

Legislative Update
Present by: Stephen Frerichs
The 2014 Farm Bill was signed in law by President Obama in February of 2014, The
Administration is in the process of implementing this comprehensive law. The farm bill directly
impacts land values, farm decisions and farm management. The objeclive of the session is to
better understand how the Administration is implementing the law and what the impact will be
for farm managers and rural appraisers.

Open Trade with Cuba: Ag Industry Opportunities
Presented by: David Kerns and Paul Johnson

David Kurns Description

Dave Kurns spent 4 days in Cuba in sarly 2016. It was his first Irip to the island nation, and one
he shared with the 390,000 subscribers lo Successiul Farming magazine and its website,
Agricullure.com. Kurns will share his observations of his visit to the country, how American
agriculture can expand there and some lessons learned from visiting a working farmer.

Paul Johnson Description:

This presentation will focus on commercial opporiunities between the U.S. and Cuba in the
context of current political and cultural relations. Emphasis will be given 1o agricuitural
opportunities and needs in Cuba as well as the structure of Cuban agricultural political and
commercial reforms.



ASFMRA 87" Annual Convention — Day 1
Learning Objectives

State of the Union
Where are we now? In the future? Where have we been?
Presented By: Steve Elm_ore

Learning Objectives

Set the context for the topic.
Current Supply, Demand & Prices.

{ What was the impact on the ag business environment?

What will be impacting the fulure business environment?

ItIsn't Your Father’'s Washington DC
Presented by: Mary Kay Thatcher

Learning Objectives

How can we get anything done?

What should we expect in 20177

What can we do in the stale legislatives?

Introduction to Charitable Contributions
For Appraisers of Donated Real Estate Property Including Conservation Easements
Presented by: Karin Gross

- Learning Objectives

OveWiew of what the IRS rules for a deductible charitable coﬁtribﬁtion of real estéle

The specific rules for an appraisal for charitable contributions

IRS code provisions for what a qualified appraiser and appraisal are

Overview of Transitional rules in Notice 2006-96

The most recent statutory changes and case law for the deduciion of conservalion easement

Using Your Agronomic Data to Make Better Decisions
Presented by: Dan Frieber

Learning Objectives

Understand general concepls of collecting and building an a ronomic database for your fields

Understand and appreciale equipment capability and introducing how to validate treatments

Appreciate how better decisions can bs made using your hybrid variety selection data

Appreciate how better decisions can be made usin your_planting rates data

Appreciate how better decisions can be made using your nutrient decisions data

(Appreciate how better decisions can be made using your sub field profitabiiity data

Appreclate how batter decisions can be made using your management practices data

How to Prepare a Qualified Appraisal Under IRS Rules
Presented by: Karen Gross

Learning Objectives

The value rules for before and after the appraisal,

What happened in a recent conservation easements case decided in Tax Court.

What the contiguous parcel rule is.

What the enhancement rule is.




Water Wars and Other Hot Agricultural Law Topics
Presented by: Kristine Tidgre

Learning Objectives

Describs the legal claims being made in this lawsuit and updale learners on current status of
those claims

Analyze the merils of the lawsuit and describe the impact potential rulings may have on
producers and {andowners.

Review recent court cases relating to the Clean Water Act and the new Clean Water Rule.
Explain how the litigation and its results could impact farm owners.

Describe recent rulings, cases, and legislative updates important to agriculture.
Review how these legal Issues affect rural landowners.

Drone Technology
Applications for Appraisal and Management Business
Presented by: Clover Carroll

Learning Objectives

How the real estate profession is using drones in their day to day business.

The kind of drones used for observing property.

Drone regulations and what Section 333 is and how to app for the exemption.
The current FFA regulations about drones and what regulations are being developed around
drones.

Legisiative Update
Prasent by: Stephen Frerichs

Learning Objectives

Describe in detall the changes made In the commodity, conservation and crop insurance titles
of the 2014 farm bill, :

Outline the decisions that farmers and land owners will make as a result of the 2014 farm bill
changes.

Analyzs the implications of the 2014 farm bill to farm managers and rural appraisers.

Open Trade with Cuba: Ag Industry Opportunities
Presented by: David Kerns and Paul Johnson

David Kerns

Learning Objectives

Cubans do not own their land, but rent it from the overnment.

The need more farm and farmers. Agricultural trade is limited and only with cash in advance.

The farm he visited has 16 workers and grows vegetables (60 varieties), produces honey and
raises livestock.

Paul Johnson

Learning Objectives
Define the challenges and reforms taking place both in DC and Havana with particular
emphasis on changes between Dec. 17" and today.
Define important cultural and historical references that assist in building commercial relations

with the aim of defining a sirategy lo advance.

Define present commercial agricultural opportunities and needs in Cuba.







STATE OF NEVADA Division use On]!:
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION Receipt #

1179 Fairview Drive, Stc. E_* Carson City, NV 89701 * (775) 6874280 | CTedential#
2501 E. Sahara Ave, Ste. 102 * Las Vegas, NV 89104 * (702) 486-4033 | Processor initials
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APPRAISER CONTINUING EDUCATION
NEW COURSE APPLICATION

INCOMPLETE APPLICATIONS WILL NOT BE PROCESSED,
THE COURSE APPLICATION FEE IS NON-REFUNDABLE.

Date:

School Name: American Sociely of Farm Managers and Rural Appraisers

Owner’s Name: | School’s Fax: 303-758-0190

School’s Mailing Address: 720 S_ Colorado Blvd., Suite 360-S Glendale, CO 80246

Education Contact: Mya Sadler Contact’s Email: dilk@asfmra.org

School’s Main Phone: 303-758-3513 Contact’s Phone: 303-592-1222

School Locations & Phone #s:

Purpose of School: . . | .
to provide quality appraisal education

Title of Course: ASFMRA 87th Annual Convention Day 2

Delivery Method: [MClassroom L _linternet [ JHome Study [Hours of Instruction: 3

Level of Difficalty: || Beginner r!_] Intermediate ! Advanced

Course Objective: On completion of this course students will be able to:

The ASFMRA 87th Annual Canvantion Day 2 will cover foplcs such updaied GMO labeling, accaptance with consumers, and the economic outiook bayond e election

Subject Classification: | | Residential | | General [W] Both { | Ethics/Standards
Ethics/Standards Justification:
Course Fee: | Maximum Number of Participants:

Is the course accredited, approved, or offcred by any appraiser comm ission, trade commission or
the Appraisal Qualifications Board? [JVes No  (If yes, please explain.)

When: | Where: | Approval #:

Additiona] Info:
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(@I consent to auditing and/or evaluating by authorized representatives of NRED.

I agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

[ agree to retain attendance records for at least five years from the date of the offering for
each participant.

W1 agree to provide certificates of attendance completed in compliance with NAC 645C.315 4
with original authorized signatures only for students who have completed this course.
(M1 agree to comply with the provisions of NAC 645C.

Signature: .ﬁl{M Date: ? "2 \ﬂé

Print Name; Mya Sadler

Applications should be sent to; Appraisal Officer
Nevada Real Estate Division
1179 Fairview Drive, Suite E
Carson City, NV 89701-5453

For questions call: (775) 687-4280 ext 308
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ASFMRA 87" Annual Convention — Day 2

7:30 am — 8:45 am

Interest in How Food is Produced

8:45 am — 9:45 am

California Water - Currents

10:15 am - 11:45 am

The Economic Outlook Post-Election

Individual Timelines

Everyone eats! Opportunities for Agriculture to Engage In the

Burgeoning Interest in how Food is Produced
Presented By: Shawna Lemke

Timed Outline
20 minutes Cuftural and demographic shifts around consumer perceptions around
agriculture
10 minutes What consumer the perceptions are today
20 minutes Misconceptions around GMO, GMO Labeling and pesticides
15 minutes Where is this all heading
10 minutes Resources to help them ialk with consumers and other stakeholders
California Water - Currents
Presented by: Dan Dooley
Timed Outline
10 minutes | Introduction and overview
15 minutes | Sustainable Groundwater Management Act
156 minutes | California Water Fix
S minules Impact on Agriculture
15 minutes  { Q8A
The Economic Outlook Post-Election
Presented by: Mark Dotzour
Timed Outline
15 minutes | The Outlook for US job growth in the next 12 months
15 minutes | The outllook for interest rates in the next 12 months
15 minutes | How changes in the inlemational economy impact US land markets
15 minutes | How changes in the national economy impact US tand markets
15 minutes | How federal monetary policy is affecting US real estate markets
15 minutes | How global stock and bond markels may impact US land markels

Everyone Eats! Opportunities for Agriculture to Engage in the Burgeoning




ASFMRA 87" Annual Convention — Day 2
Descriptions

Everyone Eats! Opportunities for Agriculture to Engage in the
Burgeoning Interest in How Food Is Produced
Presented By: Shawna Lemke

This presentation will describe the current landscape of consumer interest in food and
agriculture and how that is shaping communication and aclions taken by the food value chain.
We will also explore the most comment (mis)perceptions around key agriculture technologles.
Finally, we will look to the future of ag innovation and discuss how the agricultural community
can engage in the important discussions occurring today around how food is grown.

California Water - Currents
Presented by: Dan Dooley
An overview of the currant states of water policies, supplies and the impact on the land
valuation in California

The Economic Outlook Post-Election
Presented by: Mark Dotzour
This presentation will inform attendees about the economic context of their markets.
They will gain an understanding of the forces shaping demand for and supply of their
praducts. By grasping the nature of the dynamic interplay of physical, social,
economic and legal forces shaping the economy, attendees can provide more
informed service to their clients and their communities.

The presentation focuses on currently unfolding trends in economic and social
issues that will impact real estate markets in the near future. Students will gain an
insight into the likely path of future trends as they unfold.



ASFMRA 87" Annual Convention — Day 2
Learning Objectives

Everyone Eats! Opportunities for Agriculture to Engage in the
Burgeoning Interest In How Food is Produced
Presented By: Shawna Lemke

Learning Objectives

Learn about important cultural and demographic shifts that have shaped consumer perceptions
around agriculture and what those perceptions are today.

Address the most common misconceptions around GMOs and GMO labeling and pesticides

Share where the leading edge of agricultural innovation is headed

Make participanis aware of resources that can help them talk with consumers and other
stakeholders

California Water - Currents
Presented by: Dan Dooley

Learning Objectives

Description of the status of the implantation of ground water law

{ Understanding of California water fix and impact on longer water reliability

Implications for California agriculture

The Economic Outlook Post-Elections
Presented by: Mark Dotzour

Learning Objectives

To discuss how global economic trends are impacting real estate markets
To enable students to interpret economic information to enhance their abilites to
counsel their clients about current market conditions.

To inform students about how national economic trends will impact the land markets in
the United States,
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APPRAISER CONTINUING EDUCATION
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THE COURSE APPLICATION FEE IS NON-REFUNDABLE.

School Name: American Society of Farm Managers and Rural Appraisers Date: q . ), g‘,- - / ,é

Owner’s Name: | School’s Fax: 303-758-0190
School’s Mailing Address: 720 S. Colorado Blvd., Suite 360-S Glendale, CO 80246
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to provide quality appraisal education
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Delivery Method: [MClassroom | Jintemnet | JHome Study | Hours of Instruction: 3
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This class will cover the concept of ethics — good or bad and the eHects on business dealings and successes. The
dilemmas in business management that causes a choice to be made for ethical procedures. How to enact company
policies and require adherence these policies to assure good ethics. How to identify choices that must be made and how
they will refisct company ethics. Understand the economics of making poor ethical cholces. Go over a slep by step
process to sort business practices info good and bad ethical opporlunities. Discuss mind training to instinctively make

good elhical choices and how 1o identi

experiences wilh other professionals.

fy and maintain a positive business ethical image. Students will share real life

pressure to breach ethical appraisal
practice to suit cllent wishes. 3.
Mainlaining ethical appraisal practices

while working with other appraisers.

CONTENT -1 LEARNING OBJECTIVES . TEACHING | REFERENCES
¥ : ~*What will the student be able to-do? METHODS .| -
15 Reasons for ethical Understand the concept of ethics - good | Leclure FPT slides 1 to 8
behavior |n the appraisal or bad and the effects on appraisal
business world business dealings and successes H |
20 Applied Business Ethics Understand the dilemmas in appraisal Lectureand | PPT slides 9 to
business management thal causes a class 17
choice to be made for ethical procedures. | discussion _
20 Appraisal company How to enact appraisal company policies | Lectureand | PPT skides 16 1o
policies related to good and require adherence these policies to class 22
athical choices. assure good ethics. discussion
5 Questions and answer Share real life appraisal experiances with | Class
about appraisal ethics and | other appraisal professionals. decision
policies
10 Break
20 Causes and conditions of | Idenlify appraisal aclivilies that may lead | Lecture and | PPT shdes 23 {0
appraisal challenges 10 choices that must be made and how class 28
N they will reflect company ethics. decision
20 The cosl of poor appraisal | Understand the economics of making poor | Lecture and | PPT slides 29 to
ethical choices. appraisal ethical choices. class 33
. discussion
15 Developing a mindsel of A slep by slep process 1o sort appraisal Lectureand | PPT slides 34 to
good appraisal ethics. business practices inlo good and bad class 38
C ethical opporiunities discussion
5 Question and Answers Discuss mind training to instinctively make | Class
about appraisal business | good appraisal ethical choices. decision
ethical mindsets
10 Break T
20 What does acceptable How to identify and maintain a positive Lecture and | PPT slides 39 lo
appraisal business ethics | appraisal business ethical image. class 41
look like. decision
20 Real life case studies lo Identify good and bad ethical opportunities | Class 4 case studies
focus atiention on in the real appraisal business world.1. discussion PPT slides 42 lo
appraisal ethical Understanding the ethical appraisal 53
challenges. process of arriving at a rural land value.
2. Using ethical appraisal comp sales. 3.
The ethical chalienge of being a real
estate appraiser and then asked o be the
real eslale selling agent. 4. Determining
tha ethical right thing to do when
disclosing rural propery uses.
20 Real life case studies {o Identify good and bad ethicat opportunities | Class 3 case siudies
{ocus attenlion on In the real appraisal business world.1. discussion
appraisal ethical Understanding and managing appraisal PPT slides 53 to
challenges. (continued) client relationships. 2. Resisting client 65
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each participant.
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8:00 a.m,
8:15a.m.
9:15a.m.
10:15 am.
10:30 a.m.
12:00 Noon
1:00 p.m.
2:00 p.m,
3:00 p.m.
3:15 p.m.

4:30 p.m.

Introduction to Statistical Analysis for Appraisers

Course Outline

Introduction

Effect of Ethanol Piants on Residential property Values
Statistics Terminology and Functions

Break

Statistics Terminology and Functions

Lunch

Case Study 1

Case study 2

Break

Case Study 2, Continued

Discussions of Use of Statistics



Description of Statistics Seminar

This seminar will provide an introduction to statistics and valuation modeling. In the seminar the
basics of statistical analysis will include terminology used in statistics, and through the use of
problem solving and case studies introduce the class participant to linear and multiple
regression techniques using Excel. The seminar is net meant to make you a statistician but to
familiarize yourself with the use of statistics in the appraisal world.
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Rapid Fire Case Studies — 2016
7:00 am - 2:30 pm

7:00 am - 8:00 am

Values in the Southwest

B:00 am — 9:00 am

Registering for Government Contracts through SAM

9:00 am — 9:30 am

Break

9:30 am ~ 10:00 am

Home Ownership in Rurat America

10:00 am — 11:00 am

11:00 am — 12:00 pm

Lunch

12:00 pm — 1:00 pm

Land Market Value

1:00 pm - 2:00 pm

When Cookie-Cutier Comps Crumble

2:00 pm - 2:30 pm

Thinking Qutside the Dodecagon

Individual Timelines

Impact and Analysis of Water Costs, Avallability and
Reliability on Farmland Values in the Southwest
Presented By: D. Matt Marshall, ARA

Timed Qutline
5 minutes Introduction
30 minutes | Examples of Case Studles in Different Geographic Areas
10 minutes Cultural Practices and Operational Plans
5 minutes Investor Criteria
5 minutes Summary and Conclusions
5 minutes Q 8A
Registering for Government Contracts through SAM
Presented by: Brian Gatzke, ARA and Thomas Dobbin, RPRA
Timed Outline
25 minutes | Government Appraisal Work Regisiration-Helpful Hints
5 minutes Overview of SAM
5 minutes Introduction to PTAC
10 minutes Fundamental entry process
10 minutes | Registration items needed
5 minutes Questions and Answers
Home Ownership In Rural America
Presented by: Deborah Jones
Timed Outline
5 minutes Reputation/Education
5 minutes Pricing/Bidding
5 minutes Scheduling/Backup
5 minutes Research/Relationship
5 minutes Wiriling/Content/Delivery
5 minutes Revision Requests

Impact and Analysis of Water Costs, Availability and Reliability on Farmland

Appraising A Dairy Facility that utilizes Robotic Milking units




Appraising A Dalry Facility that utilizes Robotic Milking units
Presented by: Mark Grant, ARA

Timed Outline
10 minutes | Introduction
15 minutes | Cost
15 minutes | Appraisal Method
15 minutes | Q&A
5 minutes Summary
Land Market Outlook
Presented by: Mark Walste
Timed Outline
10 minutes | Where we are Now
10 minutes | How we got here
10 minutes | What's ahead
When Cookie-Cutter Comps Crumble
Presented by: Mary Marshall
Timed Qutline
5 minutes introduction and overview
10 minutes | The problem when you don't have 3 comps on the same corner as your property
10 minutes | Reviewing the marking of a saies
15 minutes | The method
10 minutes | The sources
10 minutes | Conclusion Q&A
Thinking Outside the Dodecagon
Presented by: Mark Williams, ARA
: Timed Qutline -
5 minules Introduction
5 minutes Appraisal Problem
5 minutes Historical Value
$ minutes Dusting off tools
5 minutes Unit of Measuremenl

5 minutes

Conclusion and Q8&A
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each participant.
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CLE INTERNATIONAL
7995 East Prentice Avenue | Denver, CO 80111 | (303) 377-6600

Eminent Domain: Current and Emerging Issues
Las Vegas, NV

PROGRAM

Thursday, September 29, 2016

8:00 AM
9:00 AM

9:10 AM

10:00 AM

10:45 AM
11:00 AM

12:00 PM

Registration and Continental Breakfast

Welcome and Course Overview

Darius W, Dynkowski, Esq., Program Co-Chair

Ackerman Ackerman & Dynkowski, Bloomfield Hilis, Michigan
Autumn L. Waters, Esq., Program Co-Chair

Law Offices of Kermitt L. Waters, Las Vegas

Kermitt L. Waters, Esq., Program Co-Chair

Law Offices of Kermitt L. Waters, Las Vegas

Featured Presentation: Eminent Domain and Takings Law Update
Robert H. Thomas, Esq., Partner

Damon Key Leong Kupchak Hastert

Honolulu

Regional Perspectives on Key Issues in Highway Projects:
When Does Planning Become a Taking?

Michelle L. Davenport, Esq., Staff Attorney

Arkansas Highway and Transportation Department

Little Rock

Robert Douglas Kurdziel, Esq., Special Counsel on Eminent Domain
Nevada Department of Transportation

Las Vegas

Joseph Vadala, Esq., Special Counsel on Eminent Domain
Nevada Department of Transportation

Las Vegas

Networking Break

Taking It All: When Power Line Easements Had to Take the Whale Property
Daniel D. Hannula, Esq., Partner

Hannula & Halom Attorneys

Superior, Wisconsin

Kurt C. Kielisch, IFAS, President

Forensic Appraisal Group

Neenah, Wisconsin

Michael B. Phillips, Esq., Partner

Moffitt & Phillips

Little Rock

Lunch Break {on your own)



1:15PM

2:00 PM

3:00 PM
3:15PM

4:00 PM

s.00PM

The Use of Engineers to Support Valuation Evidence

Pre-litigation Role, Highest and Best Use Analysis, Importance in Partial Takings,
and Creation of Exhibits

Paul G. Henry, Esq., Partner

Denlow & Henry

Saint Louis

The Relocation Act:

Relocating a Business under the Federal Uniform Relocation Assistance Act
Rabert Douglas Kurdziel, Esq., Special Counsel on Eminent Domain
Nevada Department of Transportation

Las Vegas

Autumn L. Waters, Esq.

Law Offices of Kermitt L. Waters

Las Vegas

Networking Break

New Approaches to Recurring Issues:;

Injurious Eh-ffection: Damages for Partial Property Takings in Canada
Shane Rayman, Esq., Partner

Rayman Beitchman

Toronto

Ethics: Ethical Issues and Problems Confronting Condemnation Lawyers
Matthew W, Fellerhoff, Esq., Partner

Strauss Troy

Cincinnati

Adjourn

Friday, September 30, 2016

8:00 AM
8:45 AM
9:00 AM

9:45 AM

Continental Breakfast and Networking

Welcome Back and Day Two Overview

Featured Presentation: Pipeline Takings

The Big Profects, Organized Resistance, and Key Valuation Issues
Thomas H. Peebles, iV, Esq., Partner

Waller Lansden Dortch & Davis

Nashville

Christian F. Torgrimson, Esq., Partner

Pursley Friese Torgrimson

Atlanta

Jessica E. Yates, Esq., Partner

Snell & Wilmer

Denver

Just Compensation in Utility Takings: Thinking Outside the Box
Roy R. Brandys, Esq., Partner

Barron & Adler

Austin

10:30 AM Networking Break



10:45 AM

11:30 AM

12:15 PM
1:30PM

2:15PM

3:00 PM
3:15PM

4:00 PM

4:45 PM

Eminent Domain Litigation Strategies: Successful Strategies for the Litigator
Randall A. Smith, Esq., Partner
Smith & Fawer
New Crleans
Brandon K. Moffitt, Esq., Partner
Moffitt & Phillips
Little Rock
Municipal Takings of Water Companies:
Unique Right-to-Take Issues that Arise When Municipalities Seek to Condemn
Private Utilities and Unique Valuation Issues that Arise When Municipalities
Condemn
Rick E. Rayl, Esq., Partner
Nossaman
Irvine
Lunch Break {on your own)
Inverse Condemnations and Regulatory Takings: An Update
Chris Johns, Esq., Partner
Johns Marrs Ellis & Hodge
Austin
New Approaches to Recurring Issues:
Exactions
Amy Brigham Boulris, Esq., Partner
Gunster
Miami
Attorney Fees in Eminent Domain: Know When to Hold 'Em, Know When
to Fold ‘Em
Sarah Mastalir Kellner, Esq., Associate
Faegre Baker Daniels
Denver
Networking Break
Special Purpose Properties: What Are They and How Do You Value Them?
James Jack Leavitt, Esq., Partner
Law Offices of Kermitt Waters
Las Vegas
Views from the Bench: Key Issues in the Trial of an Eminent Domain Case
Elizabeth Gonzalez, Judge
Eighth Judicial District Court, Las Vegas
Michelle Leavitt, Judge
Eighth Judicial District Court, Las Vegas
lennifer P. Togliatti, Judge
Eighth Judicial Circuit Court, Las Vegas
Kermitt L. Waters, Esq., Partner
Law Offices of Kermitt L. Waters, Las Vegas
Evaluations and Adjourn
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Specialized Residential Appraisal Topics
Course Details

Course Learning Objectives

Lesson 1: Appraisal Review of Residential Properties

After completing 1his lesson of the course, you will be abls to:

Define appraisal review, including review subjects and uses.

Explain prolessional standards, including the concept of elhics, competancy, and scope
of work.

Discuss characteristics of a good review and communication skills necessary for
appraisal review reporting, including attribules of a pasitive appraisal review conclusion.

Explain the USPAP davelopment and reporting requirements of STANDARD 3.

Define assignment elements Including, intended use, intended users, purpose, problem
identification, and scope of work.

Dilterentiala batween raviews that do and do not includs reviewer's own opinions,
including issues related to effective dals, extraordinary assumptions, and hypothetical
condilions.

Exptain the analysis required (or appraisal reviews related o USPAP Standards Rules
and Advisory Opinions, including scope of work and circumstances that may require
expanding upon scope of work,

Explain specilic obligations of development and reporting, including problem
identification, scepe of work, intended users, Inlended use, property characteristics, and
property interesl.

Difterantiaie between exposure time and markaling time as well as elfeclive date and
date of repost.

Lesson 2: Appraisal Review Development and Reporting
Alter complating this lesson of the course, you will be able to:

Recognize the reviewer's lasks in analyzing the sales comparison approach, cosl
approach, and incame approach sections ol the appraisal under review, including
applicable Standards Rules.

Explain the reviewer's perspaclive related to highest and besi use, axlraordinary
assumptions, and hypothelical conditions,

Identily the obligations refated to an appraiser's cartification in the work under review.

Recognize the key seclions of tha Uniform Residenlial Appraisal Report form and how
these sections should be completed in compliance with USPAP Standards and
guidelines.,

Explain the reviewert's parspective In analyzing the Sales Comparison Approach section
of the URAR form.

Hondros Learning Page 1 ol 24
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Recognizs the guidelines and requirements of Fannie Mae, Freddie Mac, FHA, VA, and
other lending enlities and how lhey may impact the reviewer's lask in a pariicular review
assignment.

Discuss the reviewer's perspective in analyzing the Reconcilialion saction of the URAR
form as well as the Income Approach and Cost Approach sections of the URAR lorm
when used.

Discuss the reviewer's examination of required exhibits for the work under review and
undersland the reviewer's perspactive in analyzing the Market Conditiens Addendum.

Discuss typas of morigage industry appraisal review forms that may be used in a review
assignment,

Lesson 3: Appralsal Concepts for 2-4 Famlly and Multi-Family Properties

After complating this lesson of the course, you will be able to:

Explain how bullding codes and zoning categorias vary in a two- to four-unit or multi-
family property.

Distinguish the types of leases typically used for two- to four-unit or multi-family
properties.

Recognize property rights for specific types of sstates.
Contrasl the concapls of income versus rent.

Identify the measuras of income and bensfits that will be used in the appraiser's income
analysis,

Classily the differenl types of operaling expenses.
Recagnize speclfic incoms lactors and rales of return and thelr key elements.
Distinguish the Identifying characteristics of leasehold and leased fes interests.

Lesson 4: Appralsal Analysis and Reporting of 2-4 Family and Multi-Family Properties
After completing this lesson of the course, you will be able to:

Recognize critical information refated to the appraiser's lease analysis.

Recall recognized methods and lechniques for eslimating and applying market level rent
as a component of the appraiser's value analysis,

Estimate, from analysis of markel data, various losses and operaling expenses
associated with income-producing properties.

Identily the method and use of expanse and income ratios.

Apply gross rent and income multipliers derived from market data as part of the
appraiser's income analysis,

Estimate and apply rales of capilalization using market derived data and band of
invesiment techniques.

Idantify the most applicable indicators of value leading to the appraiser's reconciliation
and finaf value opinion.

Recognize Fannie Mae guidelines and infegral obligations applying to the use of the
Fannie Mae Form 1025/Freddie Mac Form 72 for small residential income properties.
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* Prepare the Fannie Mae Form 1025/Fraddie Mac Form 72 and davelop sfiactive
commentary,

¢ Complle required data and correctly complele analysis necessary for completion of the
Fannie Mae/Freddie Mac Operaling income Statement Form 216/998.

¢ Recall and calculate various mathemalic formulas necessary lor compleling the Fannie
Mae/Freddie Mac Operaling Income Statement Form 216/998.

Lesson 5: Challenging Assignments for Residentlal Appralsers
After compleling this lesson ol the course, you will be able to:

* Recognize polential challenging clrcumstances that could be found in the appraisal
problem.

* Choose the besl appraisal methodologles for addressing assignments wilh appraisal
challenges.

* Recognize unique characleristics in a parcel,
* Explain the complex Issues and valuation methodologies for unique land and sites.

Lesson 6: Appraisal of Nontraditional Properties
Alter complsting this lesson of the course, you will be able to:

* Recognize distinguishing fealures of a property that are unique and could alfact the
appraisal process,

* ldentify the challenges that can arise when appraising unique properties.

* Select and apply the mosl applicable valuation methodology for appraising unique
properties.

* Recognize lhe unique featuras that identily a historical home's slyle of architeclure,
= Explain what makes a home “historic.”
* Identily the tools needed to appraise a historic property.
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Timed Course Qutline

Lesson 1: Appraisal Review of Residential Properties

1.0.0 Lesson 1 Intreduction

1.0.1 Lesson Overview

1.0.2  Lesson Qulling

1.0.3  Lesson Objectives
1.1.0 In:roducllon to Appraisal Review
Intraduction
Unit Learning Objectives
Appraisal Review Defined (1 of 2)
Appraisal Review Defined (2 of 2)
SCOPE OF WORK RULE
Appraisal Review Assignments and Forms
Subject of an Appraisal Review
Quick Check #1
Uses ol an Appraisal Review (1 of 3)
Usas of an Appraisal Review (2 of 3)
Uses of an Appraisal Review (3 of 3)
Quick Check #2
Reviews and Good Reviewers (1 of 2)
Reviews and Good Reviewers (2 of 2)
Positive Characteristics
Ethics
Blas
Quick Chack #3
Competency and Scope of Work (1 of 4)
Competency and Scope of Work (2 of 4)
Competancy and Scope of Work (3 of 4)
Compelency and Scops of Work (4 of 4)
Identifying Competency Faclors
Acceplability of the Scope of Work
Acquiring Compeateney (1 of 2)
Acquiring Campstency {2 of 2)
Lack of Compsiency
Quick Check #4
Appraisal Review Compliance Obligations
Other Guidance on Appralsal Raview
Quick Check #5
Communicalion Skills (1 of 2)
Communication Skills (2 of 2)
Discussion of Deficiencies or Inadequacies
Significant llams
Insignificant tems
Insignificant v. Significant
Quick Check #6
Focus on “Big Things"
Keeping Communication Professional {1 of 3)
Keeping Communication Prolessional (2 of 3)
Keeping Communicalion Professional (3 of 3)
Quick Check #7
Appraisal Review Reporting
Appraisal Review Reporling Tips (1 of 2)
Appraisal Review Reporting Tips (2 of 2)
Appraisal Review Reporting: Besl Praclice
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Quick Check #8

Appraisal Review Conciusions (1 of 3)
Appraisal Review Conclusions (2 of 3)
Appralsal Review Gonclusions (3 of 3)
Narralive Commentary Example 1
Narralive Commentary Example 2
Best Praclice: Professional and Objective
Quick Check #9

Quick Check #10

Terminology Review

Quiz Introduction

Unit Quiz

Unil Conclusion

1,2.0 Appraisal Review and USPAP STANDARD 3
1

2.1
1.2.2
1.23
1.24
1.2.5
1.2.6
1.2.7
1.28
1.238
1.2.10
1.2.11
1.2,12
1.2.13
1.2.14
1.215
1.2.16
1.2.17
1.2.18
1.2.19
1.2.20
1.2.21
1.2.22
1.2.23
1.2.24
1.2.25
1.2.26
1.2.27
1.2.28
1.2.29
1.2.30
1.2.31
1.2.32
1.2.33
1.2.34
1.2.35
1.2.36
1.2.37
1.2.38
1.2,39
1.2.40
1.2.41
1.242

Introduction

Unit Learning Objsctives

Appraisal Review and STANDARD 3 {1 of 3)
Appraisal Review and STANDARD 3 {2 of 3)
Appraisal Raview and STANDARD 3 (3 of 3}
Quick Check #1

Quick Check #2

USPAP Advisory Opinion 20 {AO-20} (1 of 2)
USPAP Advisory Opinion 20 (AO-20) (2 of 2)
QOverview of A0-20: Terminology (1 of 2)
Overview ol AO-20: Terminology (2 of 2)
Standards Rules for STANDARD 3
Standards Rule 3-1(a)

Standards Rule 3-1{a) Comment (1 of 2)
Standards Rule 3-1(a) Comment (2 of 2)
Geographic Competancy Example
Geographic Compelency in Appraisal Reviews
Cuick Check #3

Quick Check #4

Standards Rule 3-1{b)

Standards Rule 3-1{b) Comment

Standards Rule 3-1(c)

Standards Rule 3-1{c) Comment

Standards Rule 3-2 (1 of 2)

Standards Rule 3-2 (2 of 2)

Quick Check #5

Slandards Rule 3-2(a) and (b)

Standards Rule 3-2(b) Comment

Standards Rule 3-2(c)

Standards Rule 3-2{c) Comment

Standards Rule 3-2(d)

Standards Rule 3-2{d) Comment

Quick Check #6

AQ-20: How Purpose and Intended Use Alfect Scope of Work
Reviewer's Value Opinion Nol Included
About Dual Assignments

Reaviewer's Value Opinlen Included

Separate Assignment

AO-20: Scope of Work and Reviewer's Conclusion
Quick Check #7

Quick Check #8

Exiraordinary Assumptions and Hypolhetical Conditions
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1.243
1.2.44
1.245
1.2.46
1.2.47
1.2.48
1.2.49
1.250
1.2.51
1.252
1.2.53
1.2.54
1.255
1.2.56
1.257
1.2.58
1.2.59
1.2.60
1.2.61
1.2.62
1.2.63
1.2.64
1.2.85
1.2.66
1.2.67
1.2,68
1.2.69
1.2.70
1.2.71
1.2.72
1.2.73
1.2.74
1.2.75
1.2.76
1.2.77
1.2.78
1.279
1.2.80
1.2.81
1.2.82
1.2.83
1.2,84
1.2.85
1.2.86
1.2.87
1.2.88
1.2.89
1.2.90
1.2.91
1.2.92
1.2.93
1.2.94
1.2.95
1.2.96
1.2.97
1.2.98

Slandards Aule 3-2(e)

Standards Aule 3-2(a) Commenl

Standards Rule 3-2(f)

Standards Rule 3-2(f) Commentl

Extraordinary Assumplion vs. Hypothetical Condition
Extraordinary Assumptions

Exlraordinary Assumption Definition
Exlraordinary Assumption — Uncertainty and Disclosure
Exiraordinary Assumplion Definilion Comment
Extraordinary Assumption Application

Quick Chack #9

Hypothelical Condilion Definition

Hypolhetical Condition: What If

Hypothetical Condition Example

Use of Hypolhetical Conditions

Quick Chack #10

Slandards Aule 3-2(g)

Standards Rule 3-2(g) Camment {1 of 2)
Standards Rule 3-2(g) Comment (2 of 2)
Quick Check #11

Standards Rule 3-3

Standards Rule 3-3{a)

Standards Rule 3-3(a) Comment

Standards Rule 3-3(b)

Standards Rule 3-3(c)

Standards Rule 3-3(c) Comment (1 of 2)
Standards Rule 3-3(c) Comment (2 of 2)
AQ-20; Reviewer's Own Value Qpinion

Quick Check #12

AO-20: Extraordinary Assumplion

Altering the Scope of Work in the Reviewar's Opinion of Value {1 of 2)
Altering the Scope ol Work in the Reviewer's Opinion of Value (2 ol 2)
Quick Check #13

Slandards Rule 3-4

Standards Rule 3-4 Comment

CQuick Check #14

Standards Rule 3-5(a)—{(c) (1 of 2)

Slandards Aule 3-5(a}—{c) (2 of 2}

Quick Check #15

Standards Rule 3-5(d) (1 of 2}

Standards Rule 3-5{d) (2 of 2)

Quick Check #18

Standards Rule 3-5{e) and {f)

Slandards Rule 3-5(g)

Standards Rules 3-5{e)—{g) and STANDARD 2
Standards Rules 3-5(h) and (i)

Standards Rule 3-5(h)

Standards Rule 3-5(i) (1 of 2)

Standards Ruls 3-5(i) (2 of 2)

Standards Rule 3-5(i) Comment

Standards Rule 3-5(j)

AQ-20: Appraisal Review Raport Content
Opinions of Another Appraiser's Work Only
Examples: No Opinlon of Valua (1 ol 2)
Examples: No Opinion of Valua (2 of 2)

Quick Check #17
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1.2.99  Raviewer's Own Opinions (1 of 2}
12100  Reviswer's Own Opinions {2 of 2)
1.2.101 Reviewer's Own Opinion Examples (1 of 2)
12102 Reviewer's Own Opinion Examples {2 ol 2)
1.2,103  Quick Gheck #18
1.2104  Standards Rule 3-6
1.2105  Standards Rule 3-6 Comment (1 of 2)
1.2106  Slandards Rule 3-6 Comment {2 of 2)
1.2107  AQ-20: Appraisal Review Report Content
1.2.108  Standards Rula 3-7
1.2.108  Quick Check #19
12110  Terminology Raview
1.2111 Quiz Introduction
12112 Unit Quiz
1.2113  Unit Conclusion
1.3.0 USPAP Performance Standards for a Real Property Appraisal
1.3.1 Inireduction
1.3.2  Unli Learning Objectives
1.3.3 USPAP Standards
134  Yeslerday, Today and Tomormrow
13,5  Effective Date: Same or Difterent
1.36  Differant Editions of USPAP
1.3.7 Eifective Date: Example
1.38 Revisions ta USPAP and USPAP Advisory Opinions
1.3.9 From a Reviewer's Perspaclive: Revisions to USPAP and Advisary Opinions
1.3.10 USPAP STANDARDS 1 and 2
1.3.11  Nole About Standards in this Course
1.3.12 STANDARD 1
1.3.13 STANDARD 2
1.3.14  Quick Check #3
1.3.15  Introduction Section loc STANDARD 1
1.3.16  Inlroduction o STANDARD 1 Comment
1.3.17  Quick Check #2
1.3.18  Introduction Section to STANDARD 2
1.3.19  Iniroduction to STANDARD 2 Comment
1.3.20 Standards Rule 1-1
1.3.21  Slandards Rule 1-1 Comment
1.3.22 Slandards Rule 2-1
1.3.23  Reporting Options (1 of 2)
1.3.24  Reporting Oplions (2 of 2)
1.3.25 Standards Rufe 2-2
1.3.26  Level of Information in Report
1.3.27  Quick Check #3
1.3.28  Summarize and State (1 of 2)
1.3.29  Summarize and Stale (2 of 2)
1.3.30  Supplemenlary Infarmation
1.3.31  From a Reviewer's Parspaclive: Adequacy of Content and Detail
1.3.32  Quick Checl #4
1.3.33  Specific Obfigations of Development and Reparting
1.3.34  Quick Check #5
1.3.35  Problem Ideniification and Scope of Wark
1.3.36  Problem Identification
1.3.37  Problem |dentification Reminders and Obfigations (10f2)
1.3.38  Problem Idenlilication Reminders and Obligations {2 of 2)
1.3.3%8  Quick Check #56
1.3.40  Scope ol Work
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1.3.41
1.3.42
1.3.43
1.3.44
1.3.45
1.3.46
1.3.47
1.3.48
1.3.49
1.3.50
1.3.51
1.3.52
1.3.53
1.3.54
1.3.55
1.3.56
1.3.57
1.3.58
1.3.59
1.3.60
1.3.61
1.3.82
1.3.63
1.3.64
1.3.65
1.3.66
1.3.67
1.3.68
1.3.69
1.3.70
1.3.1
1.3.72
1.3.73
1.3.74
1.3.76
1.3.76
1.3.77
1.3.78
1.3.79
1.3.80
1.3.81
1.3.82
1.3.839
1.3.84
1.3.85
1.3.86
1.3.87
1.3.88
1.3.89
1.3.90
1.3.91
1.3.92

Inlended User (1 of 2)

Inlended User({s) (2 of 2)

From a Reviewer's Perspeclive: Required Use Restriction
intended Use

From a Reviewer's Perspective: intended Use

Intended Use Examples

Quick Check #7

Property Characteristics {1 of 3)

Property Characterlistics {2 of 3)

Property Characteristics (3 of 3)

Properly Characleristics Categories

Quick Check #8

From a Reviawer's Perspective; Property Characleristics
Neighborhood Boundaries and Locational Characlaristics Commentary
Quick Check #9

Geographic Boundaries

Neighborhood Characleristics

Commenlary Example

Subject Site Exampla

Zoning Example

Improvement Description Example (1 of 2)

Improvement Description Example (2 of 2)

From a Reviewer's Perspeclive: Level and Delail
Property Interest (1 of 2)

Property Interest (2 of 2)

Comment: Documentation of Real Properly Rights

From a Reviewer’s Perspaclive: Staling the Interast
Type of Value

Exposure Time {1 of 2)

Exposure Time (2 of 2)

Quick Chack #10

Exposure Time vs. Markeling Time {1 of 2)

Exposure Time vs. Marketing Timae (2 of 2)

From a Reviewer's Perspaclive: Alfirming Exposura Time
Market Value

From a Reviewsr's Perspeclive: Markst Valus Reporting
Elfective Date and Date of Reporl

Effective Date

Eifective Dale Comment

Date of Report

Quick Check #11

From a Reviewer's Perspective: Dale of Report

Scope of Work

Scope of Work Comment

Agsistance in the Appraisal Assignment

Unacceptable Statement of Assislance

From a Reviewer's Perspeclive: Disclosing Profassional Assistance
Quick Check #12

Terminology Review

Quiz Introduction

Unlt Quiz

Unit Conclusion

1.4.0 Lesson Quiz

1.4 Lesson Quiz Instructions
1.4.2 Lesson Quiz
1.4.3 Lesson 1 Conclusion
Hondros Learmning
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250 minutes

Lesson 2: Appraisal Revlew Development and Reporting

2.0.0 l.esson Introduction

2.0.1 Lesson Overview

2.02 Lasson Oulline

2.03 Lessan Objectives
21.0 Appraisal Review Analysis

214 Unit Introduction

21.2  Unit Learning Objeclives
2.1.3  Analysis in the Assignment
2.14 Quick Chack #1

2.1.5  Development Process
216  Standards Rule 1-3(a)
217 Standards Rule 1-4(a)
2.1.8  Slandards Rule 1-4(b)
2.1.9 Standards Aule 1-4(c)
2.1.10  Quick Check #2

2,111 Standards Rute 1-4{d)
2.1.12 Slandards Rule 1-4{g)

2.1.13  Standards Rule 1-4(e) Commenl

2.1.14  Quick Check #3

2.1.15  Standards Rule 1-4(f)

2.1.16  Standards Rule 1-4(g)

2.1.17 Quick Check #4

2.1.18 Slandards Rule 1-5

2.1.19  Standards Rule 1-5{(a) and {b)

2.1.20 Standards Rule 2-2 Comment {1 of 2)

2.1.21  Standards Rule 2-2 Comment (2 of 2)

2.1.22 Quick Check #5

2.1.23  Slandards Rula 2-2 Obligations

2.1.24 Slandards Rule 2-2 (b){vii{} Comment

2.1.25 From a Reviewer's Perspeclive: Information Analyzed and Methodology Used
2.1.26  From a Reviewer's Perspaclive: Reporling Calegories
2.1.27 From a Reviewer's Perspective: Eflective Age and Econemic Life
2.1.28  Elfective Age Exampte Commenlary

2.1.29 Quick Chack #8

2.1.30 Value Approaches

2.1.31  From a Reviewer's Parspeclive: Value Approaches
2.1.32 Sales Comparison Approach

2.1.33  Sales Comparison Approach Example (1 of 2)
2.1.34  Sales Comparison Approach Example (2 of 2)
2.1.35 Quick Check #7

2.1.36 Cost Approach

2.1.37 Cost Approach Example (1 of 2)

2.1.38  Cost Approach Example (2 of 2)

2.1.3%  Incoma Approach

2.1.40 Incoma Approach Example {1 of 2)

2.1.41  Income Approach Example (2 of 2)

2.142  Currenl Sales, Listings, and Prior Sales (1 of 2)
2.1.43 Current Sales, Lislings, and Prior Sales (2 of 2}
2.1.44  Current Sales, Lislings, or Prior Sales Examgple
2.1.45 Quick Check f#8

2.1.46 Highest and Best Use {1 of 2)
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2.1.47
2.1.48
2.1.49
2.1.50
2.1.51
2.1.52
2.1.53
2.1.54
2.1.55
2.1.56
2.1.57
2.1.58
2.1.59
2.1.60
2.2.0

2.2.1

2.2.2

2.2.3

2.24

225

226

227

2.2.8

2.29

2,210
221
2.2.12
2.2.13
2.2.14
2215
2.2.18
2217
2.2.18
2.219
2.2.20
2.2.21
2222
2.2.23
2,2.24
2.2.25
2.2.26
2227
2.2.28
2.2.29
2.2,30
2.2.31
2232
2.2.33
2.2.34
2.2.35
2.2.36
2.2.37
2238
2.2.39
2.2.40
2.2.41

Highest and Best Use (2 ol 2)

Highest and Best Use Example

Quick Check #9

Extraordinary Assumptions and Hypothetical Conditions (1 of 3)
Extraordinary Assumplions and Hypothetical Conditions {20l 3)
Extraordinary Assumptions and Hypothetical Conditions (3 of 3)
Quick Chack #10

Signed Certification

From a Raviewer's Perspective: Certificalion Statemenlt

Qulck Check #11

Terminalogy Review

Quiz Inlroduction

Unit Quiz

Unit Conclusion

Morigage Indusiry Appraisal Forms

Unit Introduction

Unit Learning Objectives

Standard Appraisal Forms

Mortgage Lending Industry Standard

From a Reviewer’s Perspective: Understanding Assignment Conditions

Uniform Residenlial Appraisa! Repori (1 of 2)

Uniform Reslidential Appraisal Heport (2 of 2)

Quick Check #1

General Use Provisions

Scope of Wark

Intended Use and Inlended User

Dafinition of Markel Value

From a Revigwer's Perspective; Handling of Conditions
Statement of Assumptions and Limiting Condilions

From a Reviewer's Perspective: Comprehending Specific Assignment Conditions

Appraiser's Certification

Additional Cerlifications

Quick Chechk ¥2

Subject

Subject Section (1 of 2)

Subject Seclion (2 of 2)

Quick Check #3

Contract Saction (1 of 2)

Contract Seclion (2 of 2)

From a Reviewer's Perspeclive: Contractual Condilions
Neighborhood Section

CQuick Check #4

From a Reviewer's Perspeclive: Reviewer's Scope of Work
Neighbarhood Elemsnis

From a Reviewar's Perspeclive: Markel Resistance in Naighborhood
Discriminatory Data is Prohibited

From a Reviewar's Perspectiva: Marketing Time and Exposure Time
Site Section {1 of 3)

Site Section (2 of 3)

Site Section (3 of 3)

Site Seclion: Addillonal Commentary

Site Seclion: Photographs

Standards Rule 2-2(a){ix) and (x)

From a Reviewer's Perspeclive: Sile Section

From a Reviewer's Perspeclive: Improvemants Seclion
Aboul Ihe Improvements Seclion

Hondros Learning
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2.2.42
2.2.43
2244
2.2.45
2.2.46
2.247
2.2.48
2.2.49
2250
2.2.51
2.2.52
2.2.53
2.2.54
2.2.55
2.2.56
2.2.57
2.2.58
2.259
2.2.60
2.2.61
2.2.62
2.2.63
2.2.54
2.265
2.2.66
2.2.67
2.2.68
2.2,69
2.2.70
2.2
2.272
2.2.73
2.2,74
2,275
2.2.76
2.2.77
2.2.78
2.2.79
2280
2.3.0

231

23.2

2.3.3

234

2.35

2.3.6

2.3.7

2.3.8

2.3.9

2.3.10
2.3.1
2.3.12
2.3.13
2.3.14
2.3.15
2.3.16

Effective Age Eslimate

Quick Check #5

Attic

Foundatlon

Reviewer's Perspective; Basement Area
Heating/Cooling

Exterior Description

Amenities

interior

Car Storage

Appliances

Finished Area

Baths

Other Improvements Information
Quick Check #8

Condition of the Property and UAD Requirements

Reviewar's Perspectlive: Photographs
Sales Comparison Approach

From a Reviewer's Parspactive: Using a Sysismatic Approach
From a Reviewer's Perspective: Assignment Conditions

General Guidelines: Fannle Mae

Note About Property Inspection

Fannie Mae: Exterior Inspection

Fannie Mae: Comparable Sales (1 of 2)
Fannie Mae: Comparable Sales (2 of 2)
Quick Check #7

Fannie Mae Guidelines: Adjustments (1 of 2)
Fannla Mae Guidelines: Adjustments (2 of 2)
Fannle Mae: Exiended Requiraments
Fannie Mae: Net Adjustments

About Market Competence

Adjusiment Example

Prior Sales Requirement

UAD Reporling Requiraments

From General Requirements lo Review Process
Quick Chack #8

Quiz Iniroduclion

Unit Quiz

Unit Conclusion

Additional Analysls and Appraisal Review Forms

Unil Introduclion

Unit Learning Objectives

Accuracy and Relevancy of Gomparable Sales
Chacking for Consistency

Examining Comparable Sales

Quick Check #1

About Adjusted Data

Quick Check #2

Summary of Sales Comparison Approach Commentary

Double-Counting

From a Raviewer's Perspective: Checking for Errors

Quick Check #3

Checking Comparables

Level of Research

Review of Reconciliation Commentary
Commentary Example

Hondros Leaming
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23,17 Reconciliation

2.3.18  Reconciliation Commentary

2.3,19  Quick Check #4

2.3.20 Reconcllialion Section Placement

2.3.21  Quick Check #5

2.3.22 Income Approach

2.3.23  Cost Approach

2.3.24  Cost Approach al Client Request

2.3.25 Cost Approach items

2.3.26 Elleclive Age Example

2.3.27 Depreciation

2.3.28 Reviewer's Nole

2.3.29 Eslimated Site Value

2.3.30 Quick Check #8

2.3.31  Required Exhibils (1 of 2)

2.3.32 Hequired Exhibits (2 of 2)

2.3.33 Quick Check #7

2.3.34 Market Condilions Addendum

2.3.35 Compliance Obligation

2.3.36  About Market Compelency

2.3.37  Market Conditions Addendum Form

2.3.38 Market Conditions Issues

2.3.39  From a Reviewer's Perspective: Understanding Limitations
2.3.40 Quick Check #8

2341  Inventory Analysis Section

2.3.42 Calculation of the Absorplion Rale

2.343  Analysis of Addilional Trends

2.3.44 Seller Concessions

2,345 From a Reviewer's Perspective: Observing Seller Concasslans
2.3.46 From a Reviewer's Perspactive: Reporting Foraclosure and REO Sales
2,347 Quick Check #8

2.3.48 Morigage Industry Appraisal Review Forms

2.3.49  One-Unil Residential Appraisal Field Review Repor
2.3.50 Two-to-Four Unit Residential Appraisal Field Review Report
2.3.51  Appraisal Review Reports

23.52 General Provisions

2.3.53 Scope of Wark

2.3.54 Intended Uise

2.3.,55 Intended User

23.56 Guidance for Compleling the Fleld Review Report
2.3.57  Statemenl of Assumplions and Limiling Conditions
2.3.58 Review Appraiser's Certification

2.3.59 Quick Check #10

2.3.60 Raview Analysis and Reporting

2.3.61 Seclion |

23.62 Sectionll {1 of 2)

2.3.63 Section |l (2 0 2)

2.3.64 Summary of Value Conclusion

23,65 Required Exhibils; Strest Map

2.3.66 Required Exhibits: Photographs (1 of 2)

2.3.67 Required Exhibits: Photographs (2 of 2)

2.3.68 Poor Reviews

2.3.69 Fannie Mae's Objectives for Refarrals

2.3.70  Use Extreme Care and Gaution

2.3.71 Things to Consider

2.3.72  From a Reviewer's Perspeclive: Performing a Final Review
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2373 Quick Check #11
23.74 Quiz Introduclion
23.75 Unit Quiz
23.76  Unit Conclusion
24.0 Lesson Quiz
2.4.1 Lesson Quiz Instructions
242 Lasson Quiz
2.4.3 Lesson Conclusien

180 minules

Lesson 3: Appraisal Concepts for 2-4 Family and Muttl-Family Properties

3.0.0 Lesson Introduction
3.01 Lesson Overview
3.0.2  Lesson Outline
3.0.3 Lesson Objectives
3.1.0 Physical and Legal Concepts
Introduction
Learning Objeclives
Design, Style, Features, and Marketability
Older Construction v, Newer Construction
Unit Features and Demographics
Quick Check #1
Dwellings Designed for Two or More Units v. Convered Single-Family (1 of 2)
Dwellings Designed for Two or More Units v. Converted Single-Family {2 of 2)
Quick Check #2

314

3.1.2

313

3.14

3.1.5

3.18

3.1.7

3.8

3.19

3.1.10  Interlor Entrance v. Exterior Entrance
3.1.11  Source of Utilities and Heat (1 of 2)
3.1.12  Source of Utilities and Heat (2 ol 2)
3.1.13  Furniture and Appliances Furnished by Landlord
3.1.14  Property Compliance Issues (1 of 2)
3.1.15  Property Compliance Issues (2 of 2)
3.1.16  Quick Check #3

3.1.17 Zoning

3.1.18  Zoning Example

3.1.19 Building Codes

3.1.20 Building Requirements (1 of 3)
3.1.21  Building Requirements (2 ol 3)
3.1.22  Building Requiremenis {3 of 3)
3.1.23  Appraiser's Knowledge of Bullding Requirements
3.1.24  Quick Check #4

3.1.25 Leases

3.1.26 Flat Lease

3.1.27 \Variable Lease

3.1.28  Step-up Lease

3.1.29 Annual Increase Lease
3.1.30 Quick Check #5

3.1.31  Quick Check #6

3.1.32  Property Rights (1 of 4)
3.1.33  Property Righls (2 of 4)
3.1.34  Properly Righls (3 of 4)
3.1.35  Property Righis (4 of 4)
3.1,36  Quick Check #7

3.1.37 Quick Check #8

3.1.38  Quick Check #9
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3.1.39  Terminology Review
3.1.40  Quiz Intreduction
3.1.41  Unit Quiz
3.1.42  Unit Concluslon
320 Income Concepls
d.2.1 Introduction
3.22  Learning Objactives
3.23  Incoma v, Rent
3.24 Contract Rent (1 of 2)
3.25 Contract Rent {2 of 2)
3.26 Markat Rent (1 of 2)
3.27  Markel Renl (2 of 2)
3.28 Quick Check #1
3.298  Quick Chack #2
3.210 Measwres of Income and Benelits
3.2.11  Potenlial Gross Income
3.2.12 Eflective Gross fncome
3.2.13  Net Operaling Income
3.2.14  Revarsionary Benefit
3215 Quick Check #3
3.2.16  Quick Check #4
3.2.17  Operating Expenses (1 of 2)
3.2.18  Operaling Expenses (2 of 2)
3.219 Quick Check #S
3.220 Fixed Expenses
3.2.21  Variable Expenses
3.222 Reserves for Replacement
3.223  Quick Check #6
3.2.24  Renl and Income Multipliers (1 of 2)
3.225 Rent and Income Mullipliers (2 of 2)
3.226 Gross Rent Multipliers
3.2.27  Gross Income Mullipliers
3.2.28  Application Example of PGIM v. EGIM
3.2.28  Quick Check #7
3.230 Quick Check #8
3.231  Quick Chack #9
3.2.32 Rates of Relurn
3.2.33  Overall Capitalization Rate
3.2.34 Overall Yield Rate
3.2.35 Quick Check #10
3.2.36 Type of Value in the Assignment (1 of 2)
3.2.37  Type of Value in the Assignment (2 of 2)
3.2,38  Leasehold and Leased Fee Interests (1 of 2)
3.2.39  Leasehold and Leased Fee Interests (2 of 2)
3.240 Posllive Leasehold Example
3.241 Negative Leasehold Example
3.242 Conlracl Rent Equals Markst Rent
3.243 Quick Check #11
3.2.44 Quick Check #12
3.2.45 Terminology Review
3.2.46  Quiz Introduclion
3.247  Unit Quiz
3.2.48 Unit Conclusion
3.3.0 Lesson Quiz
3.3.1 Lesson Quiz Instructions
3.3.2 Lesson Quiz
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3.4.3 Lesson Conclusion

80 minules

Lesson 4: Appralsal Analysis and Reporting of 2-4 Family and Multl-Family Propertles

4.00 Lesson Intraduction

Lesson Overview

Lesson Qutline

Lesson Objectives

Income and Expense Analysis

Introduction

Learning Objectives

Lease Analysis (1 of 2)

Lease Analysis (2 of 2)

Analyzing Leasa Documents

Identification of Premises — Sample Lease Clause
Quick Check #1

Term of the Tenancy - Sample Lease Clause
Term of the Tenancy — Sample Lease Clause (1 of 2)
Term of the Tenancy ~ Sample Lease Clause (2 of 2)
Payment of Rent — Sample Lease Clause
Utilities — Sample Lease Clause

Other Services Provided by Landlord — Sample Lease Clause
Quick Check #2

Aent Aoll

Rent Roll Example

Estimating Market Level Rent

Rent Surveys

Rent Survey Example

Quick Check #3

Adjusting Rent Data

Deriving Rent Adjustments Example #1
Derlving Rent Adjusiments Example #2
Applying Rent Adjusiments Example (i of 2)
Applying Rent Adjusiments Example (2 of 2)
Try It Exercise (1 of 2)

Try It Exercise (2 of 2)

Estimating Vacancy and Collection Losses
Deriving a Vacancy Rate Exampla (1 of 2)
Deriving a Vacancy Rate Example (2 of 2}
Quick Check #4

Quick Chack #5

Quick Check #5

Traalmanl of Colleclion Losses

Expense Analysis (1 of 2)

Expense Analysts (2 of 2)

Expense Analysis Example (1 of 2)

Expense Analysis Example (2 of 2)

Fixed Expenses Example

Variable Expenses Example

Replacement Resarves (1 of 4)

Replacemant Reserves (2 of 4)

Replacement Reserves (3 of 4)

Replacement Reserves {4 of 4)

Quick Check #7
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4.1.46
4147
4.1.48
4.1.49
4.1.50
4.1.51
41,52
4,1.53
4.1.5¢4
4.1.55
4.1.56
4,1.57
4.1.58
4.1.59
4.1.60
4.2.0.

4.2.1

422

4.2.3

4.24

4,25

4.28

4.2.7

4.2.8

4.29

4.2.10
4.2.11
4.2.12
4.2,13
4.2.14
4.2.15
4.2.16
4.217
4.2.18
4.2.19
4.2.20
4.2.21
4.2.22
4.2,23
4.2.24
4.2.25
4.2.26
4227
4.2.28
4.2.29
4.2.30
4,2.31
4.2.32
4.2.33
4.2.34
4.2.35
4.2.36
42,37
4,2.38
4.2.39
4.2.40

Operaling Expenses

Operaling Income Analysis

Raconstructed Operating Income Statement
Expanse and Income Ratios

Operating Expense Ralio (OER) (1 of 2)
Operating Expense Ratlo (OER) (2 of 2)
Quick Check #8

Quick Check #9

Net Income Ralio (NIR) (1 of 2)

Net Incoerne Ratio (NIR) (2 of 2)

Quick Check #10

Terminology Review

Quiz Introduction

Unit Quiz

Unit Conclusion

Application of the Approaches to Value
Introduction

Leaming Objectives

Income Approach

Using a GRM

Deriving a GRM

GAM Exampla

Quick Check #1

Applying a GRM

Applying a GRM Example

Quick Check #2

Quick Check #3

Using a GIM (1 of 2)

Using a GIM (2 of 2)

Using a PGIM

Uslng an EGIM

Deriving a GIM (1 of 2)

Deriving a GIM (2 of 2)

Deriving a PGIM

Dariving an EGIM (1 of 3)

Deriving an EGIM (2 of 3)

Deriving an EGIM (3 of 3)

Quick Chack #4

Quick Check #5

Quick Check #6

Applying a GIM

Applying a PGIM

Applying an EGIM {1 of 2)

Applying an EGIM (2 of 2)

Direcl Capilalization Using an Overall Rate (1 of 2)
Direcl Gapitalization Using an Overall Rats (2 ol 2)
Deriving an Overall Capilalization Rale
Using Markel Dala (1 of 3)

Using Market Data (2 of 3)

Using Market Data (3 of 3)

Using Market Data Example

Quick Check #7

Quick Check #8

Using the Band of Invesiment Technigue (1012
Using the Band of Investment Technigue (2 of 2)
Deriving the Band of Invesiment Technique (1 of 4)
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4.2.41
4.242
4.2.43
4.2.44
4.245
4.246
4.2.47
4.2.48
4.2.49
4.2.50
4.2.51
4,2.52
4,2.53
4.2.54
4,255
4.2.56
4.2.57
4.2.58
4,258
4.2,60
4.2,6%
4.2.62
4,263
4.2.64
4.2.65
4.2,66
4.2.67
4.3.0

4.3.1

4.3.2

4,33

434

4.3.5

4.3.6

4.3.7

4.3.8

4.3.9

4.3.10
4.3.11
4.3.12
4.3.13
4.3.14
4.3.15
4.3.16
4.3.17
4.3.18
4.3.19
4.3.20
4.3.21
4,3.22
4.3.23
4.3.24
4,325
4.3.26
4.3.27
4.,3.28

Deriving the Band of Invesiment Technique {2 of 4)
Deriving the Band of Invesiment Technique (3 of 4)
Deriving the Band of Invesiment Technique (4 of 4)
Quick Check #9

Quick Check #10

Quick Check #11

Applying an Overall Capitalization Rate

Quick Check #12

Quick Check #13

Reconciling the Income Approach

Sales Comparison Approach

Comparable Analysis

Comparable Analysis Example

Units of Comparison

Units of Comparisen Example

CGuick Check #14

Reconciling the Sales Comparison Approach

Cost Approach

Rationals for Employing the Cost Approach (1 of 2)
Ralionale for Employing the Cost Approach (2 of 2)
Dilficulties of Employing the Cost Approach

Cost Approach Example

Cost Approach and Market Value

Terminolagy Reviaw

Quiz Introduction

Unilt Quiz

Unit Conclusfon

Reporting

Introduction

Learning Objeclives

Narrative Appraisal Reports

Completing Fannle Mae Form 1025/Freddie Mac Form 72
General Use Provisions

Scope of Work

intended Use and Intended User

Definition of Market Valus

Stalement of Assumptions and Limiling Condilions
Appraiser's Certification

Quick Check #1

Subject Section

Subject - Property Addrass and Owner of Public Record
Subject - Legal Description

Sublect — Assessor's Parcel Number and Neighborhood Name

Subject — Census Tract and Occupant

Subject — Gurrenl and/or Prior Offering of the Subject Property

Cuick Check #2

Conlract Saction

Nelghborheod Seclion

Neighborhood — Neighborhood Charatteristics
Neighborhood - 2-4 Unit Housing Trends
Neighborhood — 2-4 Unil Housing Age/Price

Neighborhood — Neighborhood Boundaries and Description

Neighborhood - Market Conditions

Quick Check #3

Site Seclion

Site — Dimensions, Area, Shape, and View
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4,329

Site - Zoning Classification, Description, and Compliance

4.3.30  Site ~ Highest and Best Use, Ulililies, and Of-site Improvements—Type
4.3.31  Site - FEMA Information and Adverse Site or External Conditions
4.3.32 Quick Check #4
4.3.33 |Improvemenis Saction
4.3.34 Improvements — General Description
4.3.35 Improvements - Alfic
43,36 [mprovemenls — Foundation
4.3.37 Improvemenls - Heating/Cooling and Exterior Description
4.3.38  Improvemenis — Amenities and Intsrior
4.3.38  Improvements — Car Slorage (1 of 2}
4340 Improvements — Car Slorage (2 of 2}
4.341  Improvements — Appliances and Description of Unils
4342 Improvements — Commaentary (1 of 4)
4343 Improvements — Commenlary (2 of 4)
4.3.44  Impravements — Commentary {3 of 4)
4.345  Improvements — Commentary (4 of 4)
4346 Quick Check #5
4.347 Comparable Rental Data Section
4.3.48  Subject Rent Schedule Saction
4.3.49  Prior Sale History Section
4.3.50 Sales Comparison Approach Section
4.3.51 Sales Comparisan Approach - Sale Price and Rent
4.3.52 Sales Comparisan Approach — Dala Source and Verification Source
4,353 Sales Comparisan Approach — GBA, Unit Breakdown, and Adjusted Price
4.3.54  Sales Comparison Approach ~ Summary and Reconcillation (1 of 3)
4.3.55 Sales Comparison Approach — Summary and Recongciliation (2 of 3)
4.3.56  Selss Comparison Approach ~ Summary and Reconciliation (3 of 3)
4.3.57 Quick Check #6
4.3.58 Incoms Approach Saction
4,359 Cost Approach Section
4,3.60 Reconclliallon Secllon (1 of 2)
4.3.61 Reconciliation Section (2 of 2)
4.3.62 PUD inlormation Seclion
4.3.63 Quick Check #7
4.3.64 Complsling Operating Income Statement Form 216/998
4.3.65 General Instructions and Rent Summary
4.3.66  Annual Income and Expense Projection for Next 12 Months {1 of 4)
43.67 Annual Income and Expense Projeclion lor Next 12 Months (2 of 4)
4.3.68  Annual Income and Expense Projection for Next 12 Months (3 of 4)
4.3.69  Annual Income and Expense Projection for Next 12 Months (4 of 4)
4.3.70 Quick Chack #8
4.3.71  Replacement Reserve Schedule
4.3.72 Quick Check #9
4,3.73  Quick Check #10
4,3.74  Operating Income Reconciliation {1 of 2)
4.3.75 Operating Income Reconciliation (2 of 2)
4.3.76  Quick Check #11
4.3.77 Quick Check #12
4.3.78  Quick Check #13
4.3.79  Other Report Addenda (1 of 2)
4.3.80 Other Report Addenda {2 of 2)
4,3.81 Terminology Review
4,3.82 Quiz Infroduction
43,83 Quiz
4.3.84 Lesson Conclusion
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4.4.0 Lessan Quiz
4.4.3 Lesson Quiz instructions
442 Lesson Quiz
4.4.3 Lesson Conclusion

200 minwtes

Lesson 5: Challenging Assignments for Residential Appralsers

5.0.0 Lesson Introduction
5.0.1 Lesson Overview
5.0.2 Lesson Qulline
5.0.3 Lesson Objectives

Chalienging Symptoms

o
py
[ ]

Identify the Type and Delinition of Value (1 of 2)
Identify the Type and Definition of Value (2 of 2)
Investment Valus

Insurance Value

Quick Check #3

5.1.17 Liquidation Value

5.1.18 Value In Use

5.1.19 Going Concern Value

5.1.20 Quick Chack #4

5.1.21  Delermine the Effecliva Date of the Valua Opinion
5.1.22  Identify the Relevant Characlerislics of the Property
5.1.23  Location and Sile

5.1.24  Public Controls

51.25 Legal Nanconforming Use

5.1.26  Grandfathered Nonconforming Use

5.1.27  Grandfathered Nonconfarming Use Example
51.28 Variances

51.29 Quick Check #5

5.1.30 Pass-through Zoning

5.1.31 Histaric Preservalion Areas

5.1.32 Quick Check #6

5.1.33  Ingress and Egress Restriclions

5.1.34 Taxalion

5.1.35 Quick Checi #7

5.1.36  Special Assessmenis

5.1.37 Deed Reslriclions

5.1.38 Restrictive Conditions

5.1.38 Restrictive Covenants

5.1.40 Quick Check #8

5,141 Leases

5,142 [Easemenis (1 0f2)

5.1.1 Unit Introduction

512 Unit Learning Objectives

5.1.3 Challenging Appraisal Assignments

514  Appraiser Qualifications (1 of 3)

5.15  Appraiser Qualifications (2 of 3)

5.1.6  Appraiser Qualifications (3 of 3)

517 Definition of the Problem

5.18 identily the Client and Other Intended Users
5.1.9  Quick Check #1

5.1.1 Identily the Inlended Use of the Appraisal
5.1.1 Quick Check #2

5.1.1

5.1.1

5.1.1

514

5.1.1
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5.1.43
5.1.44
5.1.45
5.1.46
5.1.47
5.1.48
5.1.49
5.1.50
5.1.51
5.1.52
5.1.53
5.1.54
5.1.55
5.1.56
5.1,57
5.1.58
5.1.59
5.1.60
5.1.61
5.1.62
5.2.0

5.2.1

5.2.2

523

5.24

5.25

5.26

5.27

528

5.29

5.2.10
52.11
5212
5.2.13
5.2.14
5.2.15
5.2.18
5.2.17
5.2.18
5.2.19
5.2.20
5.2.21
5.2.22
5.2.23
5.2.24
5.2.25
5.2.26
5.2.27
5.2.28
5.2.29
5.2.30
5.2.31
5.2.32
5.2.33
5.2.34
5.2.35

Easements (2 of 2)

Quick Check #9

Inlerest to be Appraised

Assignment Condilions (1 of 2)

Assignment Conditions (2 of 2)

Scope of Work (1 of 2)

Scope of Work (2 of 2)

Quick Check #10

Data Research (1 of 2)

Dala Research (2 of 2)

Quantitative and Qualitative Analysis (1 of 2)
Quanlitative and Qualitative Analysis (2 of 2)
Quick Check #11

The URAR Form

Namative Formal (1 of 2)

Narrative Format (2 of 2)

Terminology Review

Quiz Introduction

Unit Quiz

Unit Conclusion

Appraising Challenging Sites

Unit Introduction

Unit Learning Objectives

Addressing Sites with Unusua!l Characteristics
Physical Characteristics

Physical Characteristics Example (1 of 2)
Physical Characterlstics Example (2 of 2)
Skill Check #1

Potential Users and Uses

User 1: Farmer (1 of 2)

User 1. Farmer {2 of 2)

Across the Fence Appralsal Approach
User 2: Bulider

User 3: Bilfboard Company

User 4: Recraational Department or Initiative
User 5: Public Utility Provider

User 6: Speculalor

Types of Data and Where it Comes From
Quick Check #1

Sales Comparison Approach

Ground Rent Capitalization Mathod
Combinad Valuvation Methods

Othar Considerations (1 of 2)

Other Considerations (2 of 2)

Quick Check #2

Quick Check #3

Quick Chack #4

Appraising Physical Segments of a Larger Parcel

Appraising a Portion of a Parcel (1 of 2)
Appraising a Porlion of a Parcel (2 of 2)
Delining Boundaries

Quick Check #5

Identilying Characteristics

Praperty Divislon (1 of 2)

Property Division (2 of 2)

Quick Checl #6
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5236 Laws and Requlations
5.2.37 Excess or Surplus? (1 of 2)
5.2.38  Excess of Surplus? (2 of 2)
52,39  Considerations for Appraising Physical Segments
5.2.40 Alternative Use Example (1 of 2)
5241  Allernative Use Example (2 of 2)
5.242  Exlraordinary Assumplion Narrative Comment Example
8.2.43 Quick Chack #7
5244 Excess Site with Sell-Off Patential
5.2.45 Valualion Methodology (1 of 2)
5.2.46  Valuation Melhodology (2 of 2)
5.2.47 A Praclical Applicalion
5.248 Communicating the Appraiser's Conclusions
5.249  Appraising Siles with Non-structural or Specialty Features
5.2.50  Imporiani Environmental issues with Ponds (1 of 2)
5.2.51  Important Enviranmental Issues with Ponds (2 of 2)
5252 Ponds
5.253 Using Paired Dala
5.2.54 Extraction Method (1 of 2)
5255 Extraction Melhod (2 of 2)
5256 AQuick Check #8
5.2.57 Caost Method
5.2.58 Reconciliation
5.25% Bams (1 of 3)
5260 Bams(20f3)
5261 Bams (30l 3)
5.2.62 Land Parcel Improved wilh On-Site Utililies
5.2.63 Public Water and Sewer Lines
5.2.64 Wells and On-Site Seplic Systems
5.2.65 Eleclric Services
5,266 Driveways and Access Roads
5.2.67 Valualion Methods (1 of 3)
5.2.68  Valuation Methods (2 of 3)
5.2.69 Valualion Methods (3 of 3)
5.2.70 Quick Check #9
5.2.71 Easemen!s and Other Encumbrances
5.2.72 Servient and Dominant Tenemenls
5.2.73 Quick Check #10
9.2.74  Sample Analysis of an Easement Beneliting a Property
5.2.75 Paired Data Analysis #1
5278 Pairad Data Analysis #2
5.2.77  Sample Analysis of an Easement Burdening a Property
5.2.78 Paired Data Analysis #3
5279 Paired Data Analysis #4
5.2.80 Terminology Review
5.2.81 Quiz Introduction
5282 Unit Quiz
52,83 Unit Conclusion
5.3.0 Lesson Quiz
5.341 Lesson Quiz Instructions
532  Lesson Cuiz
83.3  Lesson Conclusion
120 minutes
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Lesson 6: Appraisal of Nontraditional Properties

6.0.0
6.0.1
5.0.2
6.0.3

6.1.0

mMoOMOmOOmoOm
h—&—ld‘d.c—bﬂ-bd-
Nonmbwihya

Ll

6.1.13
6.1.14
6.1.15
6.1.16
8.1.17
6.1.18
6.1.19
6.1.20
6.1.21
6.1.22
6.1.23
6.1.24
6.1.25
6.1.26
6.1.27
6.1.28
6.1.29
6.1.30
6.1.01
6.1.32
6.1.33
6.1.34
6.1.35
6.1.36
6.1.37
6.1.38
6.1.39
6.1.40
6.1.41
6.1.42
6.1.43
6.1.44
6.1.45
6.1.46
6.1.47
6.1.48
6.1.49

Laesson Introduction

Lesson Ovarview
Lesson Outline
Lesson Objeclives

Appraising Unique Residential Properiies

Unit Iniroduction

Unit Learning Objectives

Unique Properly Scenario

Challenging Appraisal Assignments
Defining a Unique Property (1 of 2)
Defining a Unique Property (2 of 2)
Accepting an Assignment for a Unique Property (1 of 3)
Accepling an Assignment for a Uniqua Property (2 of 3)
Accepling an Assignment for & Unique Property (3 of 3)
Cuick Check #1

Identifying the Challenging Issues
Conformity

Conlribution

Quick Check #2

Application of the Approaches lo Value
The Subject {1 of 3)

Tha Subject (2 of 3)

The Subject (3 of 3)

Sales Comparison Approach

Selecting Dala (1 of 2)

Selecting Data (2 of 2)

Data Analysis

Comparable Sale #1

Comparable Sals #2

Comparable Sale #3

Use of Data

Adjusling for Market Conditions
Comparable #1 - 24 Months
Comparable #2 - Six Months
Comparable #3 - 12 Months

Adjusting for Location (1 of 5)

Adjusting for Location {2 of 5)

Adjusting for Location {3 of 5)

Adjusting for Locatlon (4 of 5)

Adjusting for Location (5 of 5)
Comparable Sales Comparisons {1 of 3)
Comparable Sales Comparisons (2 of 3)
Comparable Sales Comparisons (3 of 3)
Fina) Determination

Determining a Discount Factor for Style and Appeal
Other Appraisers

Quick Check #3

Cost Approach

income Capitalization Approach
Analysis Conclusions

Quick Check #4

Earth Shelter Dwellings

Quick Chack #5

Advantages of Earth Shelter Dwelfings
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6.1.50
6.1.51
6.1.52
6.1.53
6.1.54
6.1.55
6.1.56
6.1.57
6.1.58
6.1.59
6.1.60
6.1.61
6.1.62
6.1.63
6.1.64
6.1.65
6.1.66
6.2.0

Structure of Earth Shelter Dwellings

Appraising Earth Shelter Dwallings

Log Cabins

Log Home Construction Techniques

Appraisal of Log Homes

Other Challenging Residentia! Assignments
Properties Modilied for Disabilities

Cost to Cure

Properties with a Deficlency (1 of 2)

Properties wilth a Daficlency {2 of 2)

Praperties with an Additional Dwalling or Provision
Appraising Properties with an Addilional Dwelling
Combining Msthods 1o Develop an Opinion of Value
Tenminology Review

Quiz Introduction

Unit Quiz

Unit Conclusion

Appraising Historic Resldences

6.2.1 Unit Introduction
6.22  Unit Learning Oblsctives
£.2.3  The Historic Label
6.24  Archilectural Styles
6.2.5 Viclorlan 1837 — Early 1900s (1 of 2)
62,6  Viclorian 1837 — Early 1900s (2 of 2}
6.2.7 Gothic Revival 1760s—1840s
6.2.8  Tudorbelhan Style 1835-1885
6.2.9  lialianate 1840s-Late 1800s
6.2.10  American Arts and Craits Movement 1890s-1930s
6.2.11 American Aris and Crafls Fealures
6.2.12  American Arts and Crafts Breakfast Nook
6.2.13 Quick Check #1
6.2.14  Prairle Style 1900~1917
6.2.15 Quick Check #2
6.2.16  Spanish Colanlal Revival 1915-1940 {1 of 2)
6.2.17 Spanish Colonial Revival 1915-1940 (2 of 2)
6.2.18  Appraiser Competency and Resources
6.2.19  Nalional Regisler of Historic Places (1 of 4)
6.2,20  Nalional Register of Historic Places (2 of 4)
6.2.21 National Reglster of Historic Places {3 of 4)
6.2.22 Natianal Register ol Historic Places {4 of 4)
6.2.23 Quick Check #3
€6.2.24 Other Aesources
6.2.25 Understanding the Historic Home Market
6.2.26 Proiile of the Historic Homebuyar (1 of 2)
6.2.27 Profile of the Hisloric Homebuyer {2 of 2)
6.2.28 Benelils lo Buying a Historic Home
6.2.29 The Appraiser's Mindset (1 of 2)
6.2.30 The Appraiser's Mindset (2 of 2)
6.2.31 Quick Check #4
6,232 Ten Basic Principles
6.2.33 Quick Check #5
6.2.34  Valuation Methodology In Historic Homes
6.2.35 Highest and Best Use (1 of 3)
6.2.36 Highest and Best Use (2 of 3)
6.2.37 Highest and Best Use (3 of 3)
6.2.38 Approaches to Value
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6.2.39 Cost Approach
6.2.40 Income Approach
6.2.41 Sales Comparison Approach
6.242 Comparable Properiies (1 of 2)
6.2.43 Comparable Properties (2 of 2)
6.2.44 Quick Check #5
6.245 Terminology Review
6.246 Quiz Introduction
6.247 Unit Quiz
6.2.48  Unit Conclusion
6.3.0 Lesson Quiz
6.3.1 Lesson Quiz Insiructions
63.2 LessonQuiz
6.3.3 Lasson Conclusion

100 minutes

Lesson 7: Final Assessment

7.0.1 Final Assessment Inslructions
7.0.2 Final Assessmen!

60 minules

Total: 1,000 minutes
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Is the course accredited, approved, or offered by any appraiser commission, trade commission or

the Appraisal Qualifications Board? Yes No  (If yes, please explain.)
When: Where: Appraisal Qualifications Board | Approval #: pa

Additional Info: None

Explain procedure for verifying attendance and complying with attendance r uirements.
(Note: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)

Please see attached Distance Educalion Policies and Procedures.

Reguired Materials to be Submitted with Application:
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Student Handouts & Course Materials (one copy)
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Proposed Advertising

Statement of Refund or Cancellation Policy
Course Evaluation Form

ot currenily & or cEnse
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Distance Education ONLY: AQB or IDECC approval letter Yes
Application Fee: $100.00 (made payable to NRED) Yes
** Attendance Certificates must include all of the following:
* Name of offering entity * Title of course or seminar
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* Date of instruction * Number of hours of instruction
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2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033
e-mail: realest@red.state.nv.us htip://www.red.state.nv.us

kI consent to auditing and/or evaluating by authorized representatives of NRED.
X1 agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

K11 agree to retain attendance records for at least five years from the date of the offering for
each participant.
[ agrec to provide certificates of attendance completed in compliance with NAC 645C.315 4
with original

thorized signatures only for students who have completed this course.
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Signature: Date: 6-29-16
Print Name: Jackjg/#incent- Senior Regulalory Compliance Specialist
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Workfile Documentation for Appraisers

Course Description

Very few appraisers intend to have a workfile that does not comply
with the RECORDING KEEPING RULE of USPAP. Yet, one of the
most common  disciplinary actions taken by licensing
boards results from insufficient support — either in the report or the
workfile.

This course focuses on the point of the workfile — to preserve
evidence that the appraiser complied with USPAP. If that evidence is
not presented in the report, it must be kept in the workfile.

Too often, when appraisers think workfile “support” they tie it to the
Sales Comparison Approach, which, while important, is not enough.
From the beginning (accepting the assignment) to the end (delivery of
the report), the appraiser is in the “analyze and conclude” mode.
Sadly, too much of that is done “on the fly" with very little actual
supporting documentation making it into the report or the workfile.

Course Learning Objectives:

« Explain how the record keeping rule and the scope of work rule
are invaluable sources for what must be kept in the workfile.

+ Identify that engagement letters, while extremely important, often
do not provide the level of "assignment specific" information
needed by the appraiser to preserve evidence of USPAP
compliance.

» Understand how the same information can be utilized as support
for muitiple analyses throughout the appraisal process

« Understand that, as time consuming as it sounds, the workfile can
be the appraiser's best defense against an offense

Course Schedule
Chapter 1: Introduction 3 min
Course Description 3 min
Chapter Overview 3 min
What this Course is NOT 3 min
What this course IS 5 min
Chapter Overview 4 min

Explain Yourself 7 min



Of course NOT

If it's not pre-printed on the form
Record Keeping Rule

First things First

Scope of Work

Assignment Elements

Back to the Beginning...
Chapter Conclusion

Chapter 1 Quiz
Total

4 min
5 min
3 min
4 min
3 min
5 min
5 min
4 min

5 min

66 min

Chapter 2: Engagement Letters — What more do we need?

Chapter Overview

Engagement Letters

Sample Engagement Letters

XYZ Engagement Letters

What did we Learn?

XYZ Engagement Letters -~ Now What?

On A Side Note

A Burning Question

ABC AMC Engagement Letter

ABC AMC -10

Of Course It Was!

The Deed

ABC Engagement Letter — What's in there?
ABC Engagement Letter - What's NOT in there?
The Same Burning Question

How About...

What Else?

| Chapter 2 Quiz
Total
Chapter 3: The More That We Need

Chapter Overview

Subject Section: Address
Subject Section: Other Data
Contract Section

TRUEI

Neighborhood

3 min
10 min
5 min
5 min
2 min
2min
3 min
3 min
2 min
4 min
2 min
3 min
3 min
3 min
2 min
2 min
2 min

5 min

61 min

1 min
9 min
4 min
6 min
3 min
3 min



Site 5 min

Improvements 8 min
At Last! 6 min
Data versus Verification Source 5 min
Cost Approach 4 min
Income Approach 4min
Chapter 3 Quiz & min
Total 63 min
FINAL EXAM 10 min

Total 200 min
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b I agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

kI agree to retain attendance records for at least five years from the date of the offering for
each participant.
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A Review of Disciplinary Cases: How to Avoid a Visit with the Licensing Board

Course Description:

Disciplinary cases against appraisers are on the increase throughout the United States due to
several factors, most significantly the Dodd-Frank requirement that lending institutions and AMCs
must report suspected violations of USPAP to state anforcement agencies. This course is
designed to make the appraiser aware of what not to do by presenting not only guidance, but atso
a significant number of actual appraiser disciplinary cases. These cases demonstrate the types
of violations that are prosecuted by state appraisal enforcement agencies, as well as the types of
disciplinary sanctions handed down by these agencles. The applicability of USPAP will be
addressed, along with examples of significant wiilful violations, and minor errors that affect the
credibility of assignment results. The Appraisal Foundation's Voluntary Disciplinary Action Matrix
plays an important role in this course, as students will have an opportunity o review the matrix
and apply it to case sludies and discussion exercises that are based on actual disciplinary cases
that have been adjudicaled by states. Poll queslions are used lo reinforce the material,

Course Learning Objectives

Identify requirements the stales enforce.

Summarize the importance of USPAP.,

Identify common USPAP violations.

Describe types of penalties that are inciuded in The Appraisal Foundation's sanclions
matrix.

Explain how individual states sanction appraisers through actual case examples.
OQulline things not to do in appraisal via specific examples of disciplinary cases.

Course Schedule;

Introduction and Overview 2 Minutes
State and USPAP Enforcements 3 Minules
USPAP Compliance 2 Minutes
Discussion Question and Answer 2 Minutes
The Process = 3 Minutes
Each Stale is Different 2 Minutes
Chapter 1 Quiz 5 Minutes
Sanction Matrix and Potential Sanclion Recommendations 3 Minutes
Discussion Quesltion and Answer 3 Minutes
Recommended Sanction Levels 7 Minutes
Aggravating and Mitigating Circumstances 7 Minutes
Case Studies and Answers - 7 Minutes
Chapter 2 Quiz 5 Minutes
Appraisal Complaints 3 Minutes
Paris of USPAP Used in Discipline 2 Minutes
Alabama cases 7 Minutes
Florida, Mississippl, North Carolina cases 7 Minutes
Missouri cases 6 Minutes
Utah and Florida cases 5 Minutes
Chapter 3 Quiz 5 Minutes
Washington and California cases 7 Minutes
Wyoming, Mississippi and Alabama cases 9 Minutes
South Carolina, Tennessee and Arizona cases 8 Minutes
Maine, lllinois, Kansas and Maryland cases 8 Minutes

Vermont, New Hampshire, Oklahoma cases 7 Minutes



Oregon case
Chapter 4 Quiz

Tips
Final Nota
Fina! Exam

Tolal Time

6 Minutes
5 Minutes

2 Minutes
2 Minutes
10 Minutes

150 Minutes
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2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033
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APPRAISER CONTINUING EDUCATION
NEW COURSE APPLICATION

INCOMPLETE APPLICATIONS WILL NOT BE PROCESSED
THE COURSE APPLICATION FEE IS NON-REFUNDABLE.

School Name: Date:
McKissock, LP 6-29-16
Owner’s Name: yyounew MciGssock | Schools Fax: g4705 3045
School’s Mailing Address: 216 Liberly Strset PO Box 1673 Wamen, PA 16365
Education Contact: ,.410 vincent Contact’s Email: jackie.vincent@mekissock.com
School’s Main Phone: g0 3282008 Contact’s Phone: ggn.328-2008 x 245
School Locations & Phone #s:
treal X aren,
1-800-328-2008

Purpose of School: mcxissock, LP offers appraisal and real astats education (qualifying and continuing) nationwide.

Title of Course: yroqiction to Expert Witness Testimony for Appralsers - To Do or Not To Do

Delivery Method: [_|Classroom  [x]Internet [_[Home Study | Hours of Instruction:s hours

Level of Difficulty: [ ] Beginner [x{ Intermediate | Advanced

Course Objective: On completion of this course students will be able to:

Piease see allached course descriplion with leaming objectives.

Subject Classification: k ] Residential ] | General [ }Both _) Ethics/Standards
Ethies/Standards Justilication:
| Course Fee: ¢159. Maximum Number of Participants:N/A asynchronous distance
ucation
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e-mail: realesi@red.state.nv.us http://www.red.state.nv.us

Is the course accredited, approved, or offered by any appraiser commission, trade commission or

the Appraisal Qualifications Board? Yes No  (If yes, please explain.)
When: | Where:Apptaisal Qualifications Board | Approval #: NIA

Additional Info: None

Explain procedure for verifying attendance and complying with attendance requirements.
{Note: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)

Please see attached Distance Education Policies and Procedures.

Required Materials to be Submitted with Application:

Material:
Detailed Course Outline

Enclosed? | Comments:

Student Handouts & Course Materials (one copy) Yes
List of Scheduled Course Dates and Locations Yes [Nt curenly schediled lor NV lcénsges.
Proposed Advertising Yes
Statement of Refund or Canecllation Policy Yes
Course Evaluation Form Yes

List of Currently Approved Instructors and New Yes  |Instructor Appécalion Is altached.

Instructor Applications (who intend to teach course)
Attendance Certificate Sample** (see requirements below) g Yes

Distance Education ONLY: AQB or IDECC approval letter
Application Fee: $100.00 (made payable to NRED)

** Attendance Certificates must include all of the following:

+ Name of offering entity * Title of course or seminar
* State approval number * Name and license number of participant
* Date of instruction * Number of hours of instruction

* Original signature of person authorized to sign for offering entity
* Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS
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&I consent to auditing and/or evaluating by authorized representatives of NRED.

k1 agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

]I agree to retain attendance records for at least five years from the date of the offering for
each participant.

K]t agree to provi rtificates of attendance completed in compliance with NAC 645C.315 4.

al aythorized signatures only for students who have completed this course.

Signature:

ply with the provisions of NAC 645C.
A N\ Date:_6-29-16
- N\

Print Name: ig% vincant- Senlor Regulatory Compliance Specialist

Applications should be sent to: Appraisal Officer
Nevada Real Estate Division
788 Fairview Drive, Suite 200
Carson City, NV 89701-5453
For questions call: (775) 687-4280 ext 308
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Introduction to Expert Witness Testimony for Appraisers: To Do or Not to Do
5 hours

Course Description

This class is designed to introduce the appraiser to expert witness testimony and to
serve as a refresher for the experienced expert witness. it begins with a discussion of
the two types of witnesses, so the appraiser will have a solid understanding of the
difference.

Sections 701 and 702 of the Federal Rules of Evidence (2014) and the Daubert
Standard are presented, followed by a thorough discussion of advocacy — what it is and
why appraisers are prohibited from functioning as advocates.

Advice on "breaking into” expert witness testimony as well as an “up close look™ at the
differences in scopes of work for those entry level assignments is next.

The JURISDICATION EXCEPTION RULE and the RECORD KEEPING RULE are also
discussed, as they relate to expert wilness testimony. There is also a discussion about
the impertance of the engagement letter as well as recommendations as to what the
letter should contain.

Chapter 4 focuses on the development of the assignment. It is written to impress upon
the appraiser the importance of a higher level of due diligence in researching and
analyzing data than that which may be found in the *typical” mortgage lending
assignment,

An in-depth look at providing swomn testimony — first in the deposition selting, then in the
couriroom setting —is presented. This section reinforces the appraiser vs advocate
discussion. Deposition and courtroom testimony tips are presented along with
deposition and courtroom pitfalls in an effort to demonstrate what can “make or break”
an expert witness.

The *wrap up” focuses on proper protocol for leaving the witness stand, when the invoice
should be presented, along with how to comply with the RECORDING KEEPING RULE
(report of testimony and retention period).

In short, this course is designed to help determine if the role of expert witness is right for
you.

Learning Objectives:

» Explain the difference belween a factual and expert witness and the rules that
apply fo both

» Discuss how you may be called upon to testify as an expert witness in divorce
cases and the important facts that you may be asked to present

¢ Discuss Ad Valorem assessment appeals and estate appraisals and the facts
that may arise in cases involving each



introduction to Expert Witness Testimony for Appraisers: To Do or Not to Do
§ hours

« Discuss bankruplcy and foreclosure cases and how you, as an expert wilness,
can be of service to the court In each case

¢« Idenlify all the questions that you need answered Before accepling an appraisal
assignment
* Effectively complle and verify information before you take the stand

¢ Explain how a deposition works and what will be asked of you during that
process

¢ Explain how courfroom proceedings take place and prepare yourself for the
different types of testimony and evidence that you may need to provide

Course Schedule

Chapter 1: The Role of the Expert Witness

Introduction 2 minutes
Chapter Learning Objective 1 minute
Factual 2 minutes
Expert Witness 2 minutes
The Federal Rules of Evidence 2 minutes
Article VII, Rules 701 and 702 2 minutes
The Daubert Standard 2 minutes
Appraiser versus Advocate 1 minute
Chapter 1 Quiz 3 minutes
Chapter 2: Opportunities for the Appraiser

Chapter Learning Objectives 1 minute
Where {o Start 1 minute
Altorney Specially Areas 1 minute
Divorce 1 minute
Divorce Cases 7 minutes
Ad Valorem Assessment Appeals 7 minutes

Estate Appralsals 10 minutes



USPAP FAQ 123, F57
Bankruptcy

Judicial Foreclosure

Other Types of Court Cases Requiring an Appraisal

Chapter 2 Quiz

Chapler 3: Accepling the Assignment

Chapter Learning Objective
Appraiser vs. Advocate

Who Is the client?

Intended Use

Laws, Rules, and Regulations?
What is Being Appraised?
Jurisdictional Exéeplion
Record Keeping Rule

Before Quoting the Fee?

The Engagement Leller

Chapter 3 Quiz

Chapter 4: Developing the Assignment

Chapter Learning Objective
Asking for Information
Verifying Data

Market Trend Analysis
Analyzing Data

USPAP “Gotchas"

Support for Adjustments

Reporting Options

introduction to Expert Witness Testimony for Appraisers: To Do or Not to Do

1 minute
5 minutes
5 minutes
1 minute

6 minutes

1 minute
4 minutes
1 minute
7 minutes
1 minute
S minutes
1 minute
7 minutes
1 minute
8 minutes

5 minutes

1 minute
1 minute
4 minutes
1 minute
6 minutes
1 minute
1 minute

9 minutes



Introduction to Expert Witness Testimony for Appraisers: To Do or Not to Do

§ hours
Reporting Method: Form or Narrative? 3 minutes
The Narrative Report 8 minutes
Chapter 4 Quiz 6 minutes
Chapter 5: Testimony

Chapter Learning Objectives 1 minute
Types of Testimony 4 minutes
Deposition 5 minutes
What to Wear 2 minutes
Answering Questions 1 minute
Attorney Knowledge 1 minute
Preparing for the Deposition 8 minutes
Discovery 1 minute
Report Discovery 9 minutes
Discovery Requests 3 minutes
Deposition Compensation 1 minute
Deposition Tips 8 minutes
Ending the Deposition 3 minutes
Will the Case Go to Trial? 2 minutes
Courtraom Preparation 8 minutes
What to Wear to Court 2 minutes
What to Bring to Court 1 minute
Overview of Court Procedure 1 minute
Exhibits (Photographs/Chart/Graphs) 6 minutes
Rule of Exclusion 1 minute
Taking the Stand 1 minute

Expert Witness Qualifications 1 minute



Introduction to Expert Witness Testimony for Appraisers: To Do or Not to Do

5 hours
Voir Dire 1 minute
Direct Examination 1 minute
Exhibits 1 minute
Using Photographs 1 minute
Using Charts and Graphs 1 minute
Persuasive Testimony 1 minute
Objections 1 minute
Cross Examination 2 minutes
Testimony Mistakes 4 minutes
Re-Direct, Re-Cross Examine 1 minute
Chapter 5 Quiz 6 minutes
Chapter 6: Wrapping it up
When te Invoice | 1 minute
Record Keeping 1 minute
Our Hope 1 minute
Final Exam 10 minutes

Total Course Time: 250 minutes
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Purpose of School: mcKissock, LP offers appraisal and real estate education {qualifying and continuing) nationwide.

Title of Course: pannie Mag Appraisal Guldetines: Debunking the Myths
Delivery Method: [ [Classroom [ [internet  [_JHome Study | Hours of Instruction:4 hours

Level of Difficulty: [ | Beginner ix | Intermediate | Advanced

Course Objective: On completion of this course students will be able to;
[Piease see atiached course description with feaming objectives,

Subject Classification: k | Residential [ | General [ | Both [ | Ethics/Standards

Ethics/Standards Justification:

Course Fee: 15005 Maximum Number of Participants:N/A asynchronous dislance
education
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Is the course accredited, approved, or offered by any appraiser commission, trade commission or

the Appraisal Qualifications Board? Yes QNO (If yes, please explain.)
When: Where: Appraisal Qualifications Board [ Approval #: na

Additional Info: None

Explain procedure for verifying attendance and complying with attendance requirements,
(Note: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)

Please see attached Distance Education Policies and Procedures.

Required Materials to be Submitted with Application:

Material: Enclosed? | Comments:
Detailed Course Qutline

Student Handouts & Course Materizls (one copy)
List of Scheduled Course Dates and Locations
Proposed Advertising

Statement of Refund or Cancellation Policy
Course Evaluation Form

List of Currently Approved Instructors and New
Instructor Applications (who intend to teach course)
Attendnnce Certificate Sample** (see requirements below) @ Yes

Yes Vol canemily scheauled Tor NV Tcemsges

Yes Instructor Application Is altached.

Distance Education ONLY: AQB or IDECC approval letter
Application Fee: $100.00 (made payable to NRED)

** Attendance Certificates must include all of the following:

* Name of offering entity * Title of course or seminar
* State approval number * Name and license number of participant
* Date of instruction * Number of hours of instruction

* Original signature of person authorized to sign for offering entity
* Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS
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KJI consent to auditing and/or evaluating by authorized representatives of NRED.

b I1 agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

K agree to retain attendauce records for at least five years from the date of the offering for
each participant.

I agree to provide certificates of attendance completed in compliance with NAC 645C.315 4.
with origina) authyrized signatures only for students who have completed this course.

]!Hy with/the provisions of NAC 645C.,

Xt agree to co
Signature: ; V/._g/V\\ Date:_ 7-19-16

Print Name:_Jackiggincent- Senior Regulalory Compliance Spaciglist

Applications should be sent to: Appraisal Officer
Nevada Real Estate Division
788 Fairview Drive, Suite 200
Carson City, NV 89701-5453
For questions call: (775) 687-4280 ext 308
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Fannie Mae Appraisal Guidelines: Debunking the Myths
(4 hours)
Course Description:

The primary focus of this course is on Fannie Mae's appraisal guidelines and
requirements which appear In the Fannie Mae Selling Guide issuved on April 15, 2014,
which is updated semi-regularly. This course tackles many misconceptions and busts
several myths about these guidelines and requirements. Along the way, discussion
examples, case studies, and "fact or myth” questions are used to apply the requirements
and guidelines to real-life appraisal situations. The Uniform Appraisal Dalaset (UAD)
data entry "errors” that will now result in "hard stops” are identified, since it is important
that appraisers "get it right” the first time. The course also provides information
regarding Fannie Mae's Appraiser Quality Monitoring (AQM) initiative, using Fannie
Mae's own Lender Letters and Frequently Asked Questions to provide accurate and
current information. And lastly, Fannie Mae's Collateral Underwriter, which was
implemented in January 2015, is briefly discussed.

Course Learning Objectives

Review the role of secondary market

Differentiate belween Fannie Mae's "guidelines" and "requirements”

Locate appraisal guidelines and requirements in the Fannie Mae Selling Guide
Apply these guidelines and requirements in real-life appraisal situations
Explain several appraisal-related myths and misconceptions

Identify and avoid UAD "hard stops”

Recognize Fannie Mae's Appraiser Quality Monitoring (AQM) program._.
Recognize Fannie Mae's Collateral Underwriter (CU) program

Course Schedule:

Chapter 1 Brief Background and History

Course Introduction, Overview and Schedule 8
The Secondary Mortgage Market 8
Chapter Summary 1
Chapter 1 Quiz 2.5
Total 19.5 min
Chapter 2 Intro to Fannie Mae's Selling Guide
Introduction 1
Selling Guide - Layout & B4-1.1 5
Selling Guide - B4-1.1-03 5
Selling Guide B4-1.04 5
Chapter 2 Summary 2



Chapter 2 Quiz
Total

Chapter 3 Selling Guide B4-1.2
Introduction

Selling Guide B4-1,2-01
Chapter 3 Summary

Chapter 3 Quiz

Total

Chapter 4 Selling Guide B4-1.3 Part 1
Introduction

Selling Guide 84-1.3-01 to B4-1.3-03
Selling Guide B4-1.3-05

Selling Guide B4-1.3-06

Chapter Summary

Chapter 4 Quiz

Total

Chapter 5 Selling Guide B4-1.3 Part 2 and B4-1.4

Introduction

Selling Guide B4-1.3-07
Selling Guide B4-1.3-08
Selling Guide B4-1.3-09
Selling Guide 84-1.3-10
Selling Guide B4-1.3-11
Selling Guide B4-1.3-12
Selling Guide B4-1.4-01
Selling Guide B4-1.4-08
Selling Guide B4-2,1-02
Chapter 5§ Summary
Chapter 5 Quiz

Total

Chapter 6 The UAD, the AQM, and the CU

Introduction

What is the UAD & Hard Stops
American Banker and AQM
What is the CU & FAQ's
Chapter 6 Summary

Chapter 6 Quiz

Total

2.5
20.5 min

1

12

2

2.5

17.5 min

12

14

1

6.5

39.5 min



Chapter Totals 195
Final Exam 5
Course Total 200 min
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education

07/05/06 Page 1 of 3 535



STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY

REAL ESTATE DIVISION

788 Fairview Drive, Suitle 200 * Carson City, NV 89701-5453 *(775) 687-4280

2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033

e-mail: realest@red.state.nv.us
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Is the course accredited, approved, or offered by any appraiser commission, trade commission or
the Appraisal Qualifications Board? _ [x]Yes No (Il yes, please explain.)

When: | Where:Appraisal Qualifications Board

| Approval #: na

Additional Info: None

| Explain procedure for verifying attendance and complying with attendance requirements.

(Note: minimum acceplable procedure is signing in at the beginning of the AM and PM session.)

Please see aitachsd Distance Educalion Policies and Procedures.

Required Materials to be Submitted with Application:

Material: Enclosed? | Comments:
—
Detailed Course Outline Yes
Student Handouts & Course Materials (one copy) Yes
List of Scheduled Course Dates and Locations Yes curenlly TS
Proposed Advertising Yes
Statement of Refund or Cancellation Policy Yes
Course Evaluation Form Yes
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* Name of offering entity * Title of course or seminar
« State approval number * Name and license number of participant
» Date of instruction * Number of hours of instruction

* Original signature of person authorized to sign for offering entity
* Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS
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K11 consent to auditing and/or evaluating by authorized representatives of NRED.

k1 agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

kI agree to retain attendance records for at least five years from the date of the offering for
each participant.

(XJ1 agree to provide certificates of attendance completed in compliance with NAC 645C.315 4.
with original orized signatures only for students who have completed this course.

B agree to comp)s with the provisions of NAC 645C.

Signature: /i /l Date:_7-19-18
I ~
Print Name:_Jackie vigtent- Senior Regulalory Compliance Specialist
4
Applications should be sent to: Appraisal Officer
Nevada Real Estate Division
788 Fairview Drive, Suite 200
Carson City, NV 89701-5453
For questions call: (775) 687-4280 ext 308
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Divorce and Estate Appraisals: Elements of Non-Lender Work
Course Description:

These days, many appraisers are expressing dissatisfaction with mortgage lending appraisal
assignments, and are turning their attention to appraisal assignments for other intended

uses. Divorces and estates can be two lucralive sources of appraisal assignments; they don't
require UAD compliance and there won't be any underwriter addendum requests or *stips.” This
course will focus on the common elements between divorce and eslale appraisals with primary
emphasis on how these types of appraisals are different from standard morigage lending
appraisals. There will also be coverage of form differences, USPAP issues, and assignment
conditions, This course will also look at the letter of engagement as a foundation for the divorce
or estale appraisal assignment. Finally, marketing will be covered, including some heipful tips on
how tc improve your markeling skills and altract more non-iender clients.

Course Learning Objectives

 Identify elements and assignment condilions of Divorce and Estate assignments
that are different than L.ending assignments.

* Recognize which report forms to use (and not to use), and where to find them.

« Identify how lo ensure at least those minimum USPAP reporting requirements are
met in your reporis, and where to look in USPAP to find these requirements.

+ |dentify addilional elements of Divorce and Estate assignments that are different
then Lending assignmentis.

+ Summarize how the discussion with the ctient and the letter of engagement
affects the appraisal process and methods, and ullimately the final report.

+ Creale a Lelter of Engagement, and understand ils role as the foundation of the
assignment.

¢ Idenlify elements of a Divorce appraisal that may differ from other private
appraisal work and from common lending assignments,

* Identify and apply key steps in the appraisal process, in order to result in a
reliable and strong Divorce appraisal report.

» Connect the elements of the Lelter of Engagement to the appraisal process and
appraisal report.
Define what an "eslate" is, and identify related kinds of Appraisals.
Connect the elements of the Letter of Engagement to the appraisal process and
appraisal report.

¢ Identify additional forms and documents related to appraisals performed for IRS-
relaled appraisals, and apply their requirements to your appraisal.

« List potential referral sources that can lead to Divorce and Estate work.

» Creale a plan of action for acquiring Divorce and Estate work.

Course Schedule:

Introduction and Overview 5 iin
URAR Form 5 Min
Scope of Work and Value 1 Min
General Purpose Form 5 Min
Assignment Condllions 7 Min
Revision Requests and Fees 5 Min
Chapter Recap 1 Min



Chapter 1 Quiz

Common Elements

Letier of Engagement

Building a Lelter of Engagement
Generating a Letter of Engagement
Chapler Recap

Chapler 2 Quiz

Clients and Confidentiality

Intended Users and Neutral Appraisals

Amicable or Not Amicable

Extraordinary Assumptions

Retrospective Appraisals and Hypothetical Conditions
Level of Delail

Testimony and Fees

Chapler Recap

Chapler 3 Quiz

What is an Estate and Why Ciients Need Appraisals
Prelisting, Donations, Tax and Trust

Clients and Intended Users and Use

IRS Relaled Appraisals

Real Property Valuation Guidelines

Retrospective Appraisals and Scope of Work
Chapter Recap

Chapter 4 Quiz

Marketing

Update Your Resume
Establish an Expert Presance
VIP Treatment

Chapter Recap

Chapter 5 Quiz

Final Exam
Total Time
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2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 #(702) 486-4033
e-mail: realest@red.state.nv.us http:/fwww.red.state.nv.us

Is the course accredited, approved, or offered by any appraiser commission, trade commission or
the Appraisal Qualifications Board? Yes No __(If yes, please explain.)
When: Where: Appraisal Qualifications Board | Approval #: na

Additional Info: None

Explain procedure for verifying attendance and complying with attendance requirements.

(Note: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)

Please see attached Distance Education Policles and Procedures.

Reguired Materials to be Submitted with Application:

Material; Enclosed? | Comments:

Detailed Course Outline

Student Handouts & Course Materials (one copy)
List of Scheduled Course Dates and Locations
Proposed Advertising

Statement of Refund or Cancellation Policy
Course Evaluation Form

List of Currently Approved Instructors and New
Instructor Applications (who intend o teach course)

Nol curently scheduled for NV Ticensees,

instructor Application Is attached.

Attendance Certificate Sample** (see requircments below) Yes
Distance Education ONLY: AQB or IDECC approval letier | x| Yes
Application Fee: $100.00 (made payable to NRED) Yes

** Attendance Certificates must include all of the following:

* Name of offering entity * Title of course or seminar
» State approval number * Name and license number of participant
* Date of instruction * Number of hours of instruction

* Original signature of person authorized to sign for offering entity
* Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS
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STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
788 Fairview Drive, Suite 200 * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033
e-mail: realesi@red.state.nv.us http:/fwww.red.state.nv.us

BN consent to auditing and/or evaluating by authorized representatives of NRED.,
I agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.
&1 agree to retain attendance records for at least five years from the date of the offering for
each participant.
I agree to provide certificates of attendance completed in compliance with NAC 645C.315 4.
with original authorized signatures only for students who have completed this course.

K1 agree to comply/wkfpe pml‘ NAC 645C.
Signature: Y/ Date; 8-13.18

e /
Print Name: Jackie ving(t— Senior Regulatory Compliance Specialist

/
Applications should be sent to: Appraisal Officer
Nevada Real Estate Division
788 Fairview Drive, Suite 200
Carson City, NV 89701-5453
For questions call; (775) 687-4280 ext 308
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Residential Property Inspection for Appraisers
(7 Hours)

Cou e Description

This : vurse is a primer on how to inspect a residential property, and it is designed to be
meanmig{ul and relevant for experienced appraisers and novice appraisers alike. Newer
appraisers are likely to find a lot of new and useful information in this course. More
expericnced appraisers are expected to receive a few tips and tricks, and also get some
affirmation about their current inspection practices.

Course Learning Objectives

» Summarize the reasons why appraisers inspect properties

* Recognize the importance of scope of work in property inspection

» |dentify property inspection best practices

« Identify site inspection issues that affect appraisers

+ Summarize best practices related to inspecting exterior of improvements

* Recognize different housing styles

* Summarize the appraiser’s responsibilities when making interior inspections

» Identify interior details, common deficiencies, and quality ratings

*» Recognize common environmental hazards found in properties

+ Identify the tools commonly used for measuring and the benefits and
drawbacks of each

» Summarize the ANSI Z765 Standard for measuring single-family residences

* Recognize applicable Fannie Mae and Freddie Mac guidelines with regard to
measuring single-family residences, condominium units, and 2-4 family
dwellings

o Summarize FHA inspection requirements

» Recognize situations where appraisals are pérformed based on plans and

specs

» identify issues with inspecting properties for retrospective appraisal
assignments

» Recognize the necessity of disclosing scope of inspection as part of the
scope of work

o lIdentify the pitfalls of using boilerplate language
¢ Summarize the use of disclosures and disclaimers

Course Schedule

Chapter 1 - Introduction
Why Inspect Properties and Types of Inspections 5 Minutes
CYU 11 2 Minutes

Roles and Definition, Inspection Skills 5 Minutes



YU 1-2

When Does the Inspection Start?

Tales of the Property Owner, Pets, Neighbors, Safety, Tools and Equipment
Recording your Observations, Limitations of Photographs

YU 1-3

Chapter 1 Quiz

Total

Chapter 2 Site and Exterior of Improvements
Before You Inspect, Inside, Qutside, Topography
CYu 2-1

Drainage, Frontage and Shape, Flood Plain
Utilities, Landscaping and Driveway

CYU 2-2

Easements, Environmental Conditions, Lead Paint
Measuring Improvements and Exterior
Conditions that Limit Inspection and Scary Story
Cyu 2-3

Architectural Styles

CYu 24

Chapter 2 Quiz

Total

Chapter 3 - Interior Inspection

Where to Start and Question List

CcYu3s-

Taking Notes and Fioor Plan Sketch

Measuring Interior Rooms

Readily Observable - Walk-through Inspection
Main Living Area, Bathrooms, Remodeling Trends

CYu 3-2
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Bedrooms, Attic, Basement 5 Minutes

Electrical Wiring 5 Minutes
€YU 33 3.5 Minutes
Environmental Issues 5 Minutes
Quality and Condition 5 Minutes
Cvu 3-4 3.5 Minutes
Chapter 3 Quiz 7.5 Minutes
Total 63 Minutes

Chapter 4 - Measuring Improvements

Measurement Basics and Tools 5 Minutes
The Requirement to Measure 3.5 Minutes
Example - Scope of Work and Solution 4 Minutes
cYu4-1 3 Minutes
Standards vs. Guidelines - ANSI 2765 5 Minutes
Exercise and Solution - 4A 10 Minutes
Exercise and Solution - 48 10 Minutes
CYU 4-2 2.5 Minutes
Measuring and Rounding 3 Minutes
Open Areas, Ceiling Height, Other Finished and Unfinished Areas, Annex 5 Minutes
Other Standards, ANSI and USPAP 4 Minutes
Fannie and Freddie 5 Minutes
2-4 Units, Gross Living Area, Above or Below Grade 4 Minutes
CYu 4-3 3.5 Minutes
Chapter 4 Quiz 5 Minutes
Total 72.5 Minutes
Chapter 5 - Special Situations

FHA Inspections 5 Minutes
Defective Conditions 5 Minutes

€YU 5-1 3 Minutes



Observation of the Unknown
Mechanical Systems and Appliances
Cyu 5-2

Other FHA Issues

CYu s5-3

Plans and Specifications

Skills and Allowances

Partially Finished Construction

CYU 54

Retrospective Appraisals
Assessment Records

MLS, Oral Information, Photographs
CYU5-5

Chapter 5 Quiz

Total

Chapter 6 - Reporting the Inspection
Scope of Wark

Reporting the Inspection and Example

cyu el

Creating 2 Scope of Inspection Section
Templates

Disclosures, Disclaimers, and Level of Detail
Suspected Deficiencies

cYu 6-2

Chapter 6 Quiz

Total

Chapter Totals
Final Exam

Course Total
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Division use only:

Receipt #
Credential #
Processor initials
Date
STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION

788 Fairview Drive, Suite 200 * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 %(702) 486-4033

e-mail: realest@red.state.nv.us http://www.red.state.nv.us

APPRAISER CONTINUING EDUCATION

NEW COURSE APPLICATION

INCOMPLETE APPLICATIONS WILL NOT BE PROCESSED
THE COURSE APPLICATION FEE IS NON-REFUNDABLE.

School Name: Date:
McKissock, LP 9-13-16
Owner’s Name: y.unew Meiissock | School’s Fax: g,, -0 000
School’s Mailing Address: 218 Liberty Stree! PO Bax 1673 Warren, PA 16385
Education Contact: ;.00 vincant Contact’s Email: jackie.vincent@mckissock.com
School’s Main Phone: gpg_326.0008 Contact’s Phone: ggg.328.2008 x 245
School Locations & Phone #s:
1= 0X drren,
1-800-328-2008

Purpose of School: McKissock, LP offers appraisal and real estale education {qualifying and continuing) nationwide,

Title of Course: 15 ncome Approach: An Overview
Delivery Method: |_|Classroom ~ [X]Internet | JHome Study | Hours of Instroctions7 hous
Level of Difficulty: [ ] Beginner [xJ Intermediate ~ [_] Advanced

Course Objective: On completion of this course students will be able to:
HPleasu see altached course descriplion wilh leaming objectives,

Subject Classification: k ] Residential L | General | |Both | | Ethics/Standards
Ethics/Standards Justification:

Course Fee; ¢4 59,05 | Maximum Number of Participants:N/A asynchronous distance
educaiion
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STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
788 Fairview Drive, Suite 200 * Carson City, NV 89701-5453 *(775) 6874280
2501 East Sahara Avenue, Suite 102 * Los Vegas, NV 89104-4137 *(702) 486-4033
e-mail: realest@red.state.nv.us http://www.red state.nv.us

Is the course accredited, approved, or offered by any appraiser commission, trade commission or
the Appraisal Qualifications Board? Yes No__ (If yes, please explain.)
When: Where:Appraisal Qualifications Board | Approval #: na

Additional Info: None

Explain procedure for verifying attendance and complying with attendance requirements.
(Note: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)

Please see attached Dislance Education Pelicies and Procedures.

Required Materials to be Submitted with Application:

Material: Enclosed? { Comments:

Detailed Course Outline x | Yes

Student Handouts & Course Materials (one copy) Yes

List of Scheduled Course Dates and Locations Yes [Notcufenly scheduled for NV lcansees
Proposed Advertising x | Yes

Statement of Refund or Cancellation Policy Yes

Course Evaluation Form Yes

List of Currently Approved Instructors and New Yes  [instrucior Appiication Is attached.
Instructor Applications (who intend to teach course)

Attendance Certificate Sample** (see requirements below) Yes

Distance Education ONLY: AQB or IDECC approval letter Yes

Application Fee: $100.00 (made payable to NRED) k1 Yes

** Attendance Certificates must include all of the following:

* Name of offering entity * Title of course or seminar
» State approval number * Name and license number of participant
* Date of instruction * Number of hours of instruction

* Original signature of person authorized to sign for offering entity
* Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS
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STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
788 Fairview Drive, Suite 200 * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033
e-mail: realest@red.state.nv.us hetp:/fwww.red.state.nv.us

K1 consent to auditing and/or evaluating by authorized representatives of NRED,

k1 agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course,

B I agree to retain attendance records for at least five years from the date of the offering for
each participant,

Jr agree to provide certilicates of attendance completed in compliance with NAC 645C.315 4.
with original anthorized signatures only for students who have completed this course.

K1 agree to comply with the)provisions of NAC 645C.

ﬂ Date: 8-13-16

nt- Senior Regulatory Compliance Speciallst

Signature:

Print Name; Jackl
[

Applications should be sent to: Appraisal Officer
Nevada Real Estate Division
788 Fairview Drive, Suite 200
Carson City, NV 89701-5453
For questions call: (775) 687-4280 ext 308
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The Income Approach: An Overview
(7 Hours)

Course Description

This course will serve as a review and reinforcement of the principles of income capitalization
approach. It is intended for licensed and certified real property appraisers, both residential and
non-residential appraisers. It is assumed that participants in this course have completed the
required qualifying education courses necessary for licensing or certification, including:

Basic Appraisa! Principles;

Basic Appraisal Procedures; and

Residential Sales Comparison and Income Approaches; or
General Appralser Income Approach.

We will cover the economic principles and definitions pertinent to valuation of income-
producing properties, and properties that are capable of producing income. We will illustrate
and utilize income capltalization techniques, including direct capitalization and income
multipliers.

We will work on some exercises and examples using the HP 12C financial calculator and it will
necessary for the students to use a 12C. Keystroke solutions will be offered. If you do not own
an HP 12C, you can download an HP 12C “app” for your smartphone as an alternative.

Income and expense operating statements will be illustrated for use with commercial
properties. We will cover the production of income from potential gross income {PGI) to net
operating income (NOI). ==~

We will also cover the use of the Small Residential Income Property Appraisal Form {SRIPAR,
also known as Fannie Mae Form1025).

Course Learning Objectives

 Explain the basic valuation formulas and summarize the difference between return on
investment and return of investment

identify and define various types of value

Identify and define various types of leases and rents

Explain the applicability of GRM analysis

Extract gross rent multipliers and gross income multipliers

Estimate market rent using units of comparison

Apply multipliers to value propertias

Summarize the different types of gross and net income

Differentiate between operating expense items and other items that are not operating
expenses

* Relate the components of an income and expense statement

» Extract capitalization rates using comparable sales

» Apply the band of investment and residual methods

* & o & & 8



= Summarize yield capitalization and the differences between yield capitalization and direct
capitalization

* Complete the comparable rentals and subject rent schedule sections of the 1025 form

* Complete the unit indicators in the sales comparison approach section of the 1025 form

* Define and summarize the reconciliation process

Course Schedule
Chapter 1

Course Introduction and Chapter Overview 2 Min
Basic Value Principles 2 Min
Real Estate Investors and Income Capitalization 2 Min
Amenities 3 Min
CYU 1-1 2 Min
Risk and Investment Choices 3 Min
Liquidity, Real Estate and Leverage 3 Min
Ccvu 12 2 Min
Income and Value 5 Min
Cyu 1-3 2 Min
Real Property vs. Real Estate: Definitions and Examples 5 Min
CcYui-4 2 Min
Income: Leases and Rents 7 Min
Cyu1-5 2 Min
Chapter 1 Quiz 7.5 Min
Total 495 Min
Chapter 2

Chapter Overview 2 Min
Direct Capitalization: Definition and Multipliers 3 Min
Statistics: Range, Mean, Median and Mode 3 Min
cYu 2-1 2 Min
Residential Income Approach 5 Min
CYu 2-2 2 Min
Single Unit Investment 5 Min
€YU 2-3 2 Min
Estimating Market Rent 3 Min
Exercise 2A & Soiution 3 Min
Exercise 2A Quiz 4 Min
Elements of Comparison, Adjustments, Fannie Mae Form 1007 5 Min
CYU 2-4 25 Min
Grass Rent Multiplier 7 Min
Utifity Expenses 2 Min
Expense Ratios 2 Min
Lease Terms 3 Min
CYu 2-5 2 Min
Exercise 2B & Solution 3 Min



Exercise 28 Quiz

GRM Reconciliation Example and Solution
Reconciiiation: GRM, Statistical
Exercise 2C & Solution

Exercise 2€ Quiz

Fanniec Mae Form 1004

Gross Income Multiplier

Exercise 2D & Solution

Exercise 2D Quiz

Relationship: Rates and Multipliers
CYU 26

Chapter 2 Quiz

Total

Chapter 3

Chapter Overview

Income Capitalization and PGI

CYu 32

Vacancy and Collection Loss, EG)

CYu 3-2

Expenses: Definitions, Fixed, Variable
Replacement Allowance and Total Expenses
Ccyu 3-3

Net Operating Income and Pre-Tax Cash Flow
Operating Statements

CcYu 3-4

Exercise 3A

Exercise 3A Quiz

Chapter 3 Quiz

Total

Chapter 4

Chapter Overview

Income Capitalization Rate and Reconciliation
CYu 4-1

Exercise 4A

Exercise 4A Quiz

Methods of Rate Extraction

Band of Investment

Mortgage Constant

Equity Capitalization Rate

Band of Investment

CYu 4-2

Band of Invastment: Land + Building
DCR
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Residual Techniques

Yield Capitalization

Discounting

Yield Capitalization and Other Types of Rates, Incomes and Annuities
Discounted Cash Flow Analysis

CYu 4-3

Chapter 4 Quiz

Total

Chapter 5

Chapter Overview

SRIPAR Form 1025 and Gross Income
Differences in 2-4 Unit Appraisal
Highest and Best Use, Example and Solution
CYu 5-1

Improvements Section

Comparable Rental Section

Gross Building Area, Fannie Mae GBA and GLA
Analysis of Rental Data

Subject Rent Schedule and Utilities
Exercise 5A and Solution

CYus-2

Sales Comparison Approach
Reconciliation

Adjustments, Ranking and Summary
Income Approach 2-4 Units

Final Reconciliation Process

Final Opinion of Value

CYu 5-3

Chapter 5 Quiz

Total

Chapter Totals
Final Exam
Course Total
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STATE OF NEVADA Division use only:
DEPARTMENT OF BUSINESS AND INDUSTRY

s REAL ESTATE DIVISION Receipt #
“ 2501 £. Sahorn Ave, Stc. 102 * Las Vegas, NV 89104 * (702) 486-4033 | Credential #
{ e-mail: Processor initials
Date

\
\

TETUG) APPRAISER CONTINUING EDUCATION
NEW COURSE APPLICATION

INCOMPLETE APPLICATIONS WILL NOT BE PROCESSED.
THE COURSE APPLICATION FEE IS NON-REFUNDABLE.

School Name: Date:

OREP Education Network
Owner's Name: David Brauner | School’s Fax: (g19) 704-0567
School’s Mailing Address: 6760 University Ave. Site 250, San Diego, CA 92115
Education Contact: |ga5c peck Contact’s Email: isaac@orep.org
School’s Main Phone: (ggs) 347-5273 Contact’s Phone: (519) 704-0567

School Locations & Phone #s:

* Same as above. *

Purpose of School:

The purpose of the school is to provide conlinuing education for experienced or beginning appraisers.

Title of Co H
: “P% cHiA Appraisal Standards

Delivery Method: [_Classroom [\ intemet” [ JHome Study | Hours of Instruction:

Level of Difficulty: | | Beginner [V] Intermediate L] Advanced

Course Objective: On completion of this course students will be able to:

* See attached course syllabus *

Subject Classification: | | Residential [v] General | 1 Both [ ] Ethics/Standards
Ethics/Standards Justification:
Course Fee: | Maximum Number of Participants:

Is the course accredited, approved, or offered by any appraiser commission, trade commission or
the Appraisal Qualifications Board? gYes No  (If yes, please explain.)

When: ! Where: [ Approval #:

Additional Info:
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STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
2501 East Sahara Avenue, Suite [02 * Las Vegas, NV 89104-4137 *(702) 486-4033

e-mail:

Explain procedure for verifying attendance and complying with attendance requirements.

(Note: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)

Students must attest to their identity before they start the course and they must pass all of the quizzes with
a 75% or higher in order to complete the course.

Required Materials to be submitted with Application:

Material: Enclosed? { Comments:
Detailed Course Outline Yes
Student Handouts & Course Materials (one copy) Yes
List of Scheduled Course Dates and Locations Yes
Proposed Advertising Yes
Statement of Refund or Cancellation Policy Yes
Course Evaluation Form Yes
List of Currently Approved Instructors and New Yes
Instructor Applications (who intend to teach course)

Attendance Certificate Sample** (see requirements below) | [\ Yes
Distance Education ONLY: AQB or IDECC approval letter [ [V] Yes
Application Fee: $100.00 (made payable to NRED) (V] Yes

** Attendance Certificates must include all of the following:

* Name of offering entity » Title of course or seminar
+ State approval number *» Name and license number of participant
* Date of instruction * Number of hours of instruction

* Original signature of person authorized to sign for offering entity
* Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS
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STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
1179 Fairview Drive, Suite E  * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033

e-mail;

[V consent to auditing and/or evaluating by authorized representatives of NRED.

M1 agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course.

(1 agree to retain attendance records for at least five years from the date of the offering for
each participant.

agree to provide certificates of attendance completed in compliance with NAC 645C.315 4

with original authorized signatures only for students who have completed this course.

[\ agree to comply with\the provisions of NAC 645C.

Date: 7 ’4"‘ i

Signature:

Print Name: Isaac Peck

Applications should be sent fo: Appraisal Officer
Nevada Real Estate Division
1818 E. College Parkway, Suite 110
Carson City, NV 89706-7986

For questions call; (775) 684-1902
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Class Overview - 7 Hour FHA Appraisal Standards

Course Outline

Section 1 - Background:

Cover

Let's meet the Instructor

FHA Appraisal Standards

Who will beneflt from this course?
Symbols

What Resources Are Needed
Appraisal vs. Home Inspection
FHA Single Family Handbook

Section 2 ~ Conventional vs. FHA Loans:

Most Popular Single-Family Loans

Most Papular Single-Family Lenders

Most Common Home Lenders

Conventional vs. FHA Loans: Conventional Loan - Advantages
Conventional vs. FHA Loans: Conventional Loan - Disadvantages
Conventional vs. FHA Loans: FHA Loan —Advantages
Conventional vs. FHA Loans: FHA Loan - Disadvantages
Underwriting for FHA Insurance Mortgage

Section 3 — FHA Single-Family Handbogk:

¢ Viability of FHA
* FHA Changes Home Mortgage Rules
* FHA Single-Family Handbook Overview

Section 4 — FHA Appraiser Application:

FHA Roster Appraiser

Eligibitity Requirements for Placement on the FHA Appraiser Roster
Competency Requirements for an FHA Appraiser

Licensing Requirements

Submitting Your Appraiser Application to FHA

Processing and Approval of Appraiser Application by FHA

Renewal of Expiring Appraiser License with FHA

Post-Approval Requirements

Confiicts of Interest

Section 5 — Appraisal Reg uirements/information:

Appraisal Fees

Information Required Before Commencement of Appraisal
General Appraisal Requirements

Additional Information Required on New Construction

ﬂﬁ.



* Appraiser & Property Requirements for Title If Forward and Reverse Mortgages
® Appraiser & Property Requirements: Key Policy Changes

Section 6 — Appraiser Respoosibility/Appraisal Delivery:

* Appraisal Report and Data Delivery Guide

Electronic Appraisal Delivery (EAD) Portal Implementation
Appraiser Responsibility to Report Property Compliance
Determination of Defective Conditions

Conditions Requiring Inspection by a Qualified Individual or Entity

Section 7 — MPR and MPS (Part 1):

Minimum Property Requirements and Minimum property Standards
Minimum Property Standards {MPS})

MPR and MPS5 Legal Requirements

* MPR and MPS Legal and Land Use Considerations

Section 8 — MPR and MPS (Part 2):

e MPR and MPS Externalities
*  MPR and MPS Site Conditions

Section 8 — MPR and MPS (Part 3);

¢ MPR and MPS New Construction Site Analysis
* MPR and MPS Excess and Surplus Land
* MPR and MPS Characteristics of Property Improvements

Section 10 - Miscellangous;

e Gross Living Area
Appliances
¢ Swimming Pools

Section 11 — Components and Utilities:

* Mechanical Components and Utilities

Sectlion 12 — Roof/Attic:

¢ Roof Covering
¢ Defactive Paint
e Attic Observation

Section 13 - Structure/Foundation;

Soffit

Structural Conditions
Foundation

Crawl Space Observation



S n 14 - Environmental/Safety Hazards:

* Environmental and Safety Hazards
e Repair Requirements

ction 15 — Util isposal Systems:

e  Utility Servicas
® Onsite Sewage Disposal Systems
* Eligibility and General Requirements for Manufactured Housing under Title It

Section 16 — 203(k):

Condominium Projects

203(k) Rehabilitation Mortgage Insurance Program
203(k) Program Highlights of Changes

Maps, Exhibits and Photographs Requirements

ection 17 — Valuation Development:

Intended Use and Intended Users of Appraisal

Development of the Market Value

Valuation Development

Valuation Development — Cost Approach to Value

Valuation Development — Income Approach to Value
Valuation Development - Sales Comparison Approach to Value

ection 18 — Comparable Sales/Pro S:

Valuation of Leasehold Interests
Comparable Sale Selection
Adjusting Comparable Properties
Sales Concessions

Bracketing

* & 9 o o

Section 19 = Adj ents/Reconciliation:

Market Condition {Time) Adjustments
Requirements in Changing Markets
Final Reconciliation and Canclusion
Trainee/Licensee

Signature

Section 20— Resources/Questions:

¢ Rasources

* Questions about FHA Policy?

® Subscribe to FHA Info Announcements
* Thank you for purchasing our course)
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11
12
13
14
15
16
17

18
19
20

21
22
23
24

25

26
27
28
29
30
31
32

33
34

Unit

Name
Course Handouls
Video Module 1 Handouts

Video Module 1
Video Module 2 Handouts
Video Module 2
Test Your Knowledge 1
Video Module 3 Handouts
Video Module 3
CQuiz 1
Video Module 4 Handouts
Video Module 4
Viceo Moduie 5
Test Your Knowledge 2
Video Module 6 Handouts
Video Maodule 6
Quiz 2
Vicen Module 7 Handouts
Videp Module 7
Test Your Knowledge 3
Videe Moaule 8
Quiz 3
Video Module 9
Vigeo Miodule 10
Test Your Knowledge 4
Vitteo Module 11 Handouts
V20 Module 11
CQuiz4
Vic 2o Module 12
Vitleo Miodule 13 Handouts
Video Module 13
Test Your Knowledge S
Viceo Module 14
Quiz s
Viceo Moauie 15 Handouts
Vi ec Module 15
Viceo Madule 16 Handouts
Vigeo Module 16
Test Your Knowledge 6
Viceo Mocule 17
Quiz 6
Viceo Module 18
Teat Your Knowledge 7
Viceo Mocule 19
Yieeo Mioauie 20 Handouts
Ve ¢o Mooule 20
Quiz 7

Type of Unit
Handouts
Handouts
Video Module
Handouts
Video Module
Test Your Knowiedge
Handouts
Video Module
Quiz
Handouts
Video Module
Video Module
Test Your Knowledge
Handouts
Video Module
Quiz
Handouts
Video Module
Test Your Knowledge
Video Module
Quiz
Video Module
Video Module
Test Your Knowledge
Handouts
Video Module
Quiz
Video Module
Handouts
Video Module
Test Your Knowledge
Video Module
Quiz
Handouts
Video Module
Handouts
Video Module
Test Your Knowledge
Video Module
Quiz
Video Module
Test Your Knowledge
Video Module
Handouts
Video Module
Quiz

Time
5.00
5:00
12:55
5:00
6:47
5.00
5:00
4:35
10:00
S:00
10:35
7:50
5:00
5:00
14:28
10:00
5:00
18:49
5:00
14:35
10:00
10:37
6:56
5:00
5:00
9:03
10:00
7:55
5:00
9:09
5:00
8:36
10:00
5:00
11:12
5:00
13:14
5:00
7:59
10:00
7:31
5:00
4:41
5:00
2:29
10:00



3 Final Final 40:00

Total (50 minute hours) 7.0



STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY
REAL ESTATE DIVISION
1179 Fairview Drive, Suile E  * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sahara Avenue, Suite 102 * Las Vegas, NV 89104-4137 *(702) 486-4033
e-mail: realest@red.state.nv.us hep://www.red.stale.nv.us

Explain procedure for verifying attendance and complying with attendance requirements.

(Note: minimum acceptable procedure is signing in at the beginning of the AM and PM session.)

instructor has student sign in and out on roster

Required Materials to be Submitted with Application:

Material: Enclosed? | Comments:
Detailed Course Outline M Yes
Student Handouts & Course Materials (one copy)
List of Scheduled Course Dates and Locations
Proposed Advertising
Statement of Refund or Cancellation Policy
Course Evaluation Form
List of Currently Approved Instructors and New
Instructor Applications (who intend to teach course)
Attendance Certificate Sample** (see requirements below) Yes
Distance Education ONLY: AQB or IDECC approval letter Yes
Application Fee: $100.00 (made payable to NRED) Yes
** Attendance Certificates must include all of the folowing:
» Name of offering entity * Title of course or seminar
» State approval number * Name and license number of participant
¢ Date of jnstruction * Number of hours of instruction

* Original signature of person authorized to sign for offering entity
* Statement: COURSE APPROVED BY THE NEVADA COMMISSION OF APPRAISERS
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STATE OF NEVADA
DEPARTMENT OF BUSINESS AND INDUSTRY

REAL ESTATE DIVISION
1179 Fairview Drive, Suite E  * Carson City, NV 89701-5453 *(775) 687-4280
2501 East Sshara Avenue, Suite 102 * Las Vepas, NV 89104-4137 *(702) 486-4033
e-mail: realest@pred.state.nv.us http://www.red.state.nv.us

(W1 consent to auditing and/or evaluating by authorized representatives of NRED.

LN agree to report any material changes of the information contained in this application to
NRED prior to presenting the amended course,

[M)1 agree to retain attendance records for at least five years from the date of the offering for
each participant,

[@1 agree to provide certificates of attendnnce completed in compliance with NAC 645C.315 4
with original authorized signatures only for students who have completed this course.

(Wl agree to comply with the provisions of NAC 645C.

Signature; -ﬂ‘(u Date: 7 }}/ é

Mya Sadler

Print Name:

Applications should be sent to: Appraisal Officer
Nevada Rea! Estate Division
1179 Fairview Drive, Suite E
Carson City, NV 89701-5453

For questions call: (775) 687-4280 ext 308

6721410 Pape 3 of 3 535



| ./ .CONTENT": _ LEARNING OBJECTIVES | TEACHING s
[Approximately 15-minute segments What will the student be able to do? METHODS : | REFERENCES
Also indicate_length of break(s)) (At least 3 learning objectives must be {Lecture, {Texts, handouts,
_ ' listed for each hours of instruction) Group, video, etc)(Must
; Activity, etc.) | - include page
. £ ; - -~ number and
g ool i ! - paragraph
Minutes Topics The student will be able to; references for all
; ' e texts used.}
s Welcome ond Course Objectives The student will identify the learning objectives and Lecture PowerPaint, page 2
minuics format of the course.
45 Overvicw of Available Mopping The student will identify, recognize and contrast avaifable | Leclure PowerPoint, papes 3-14
minules Tools and Common Making Files mapping toals and mapping file fypes available to
| T | Bporaisers. |
30 Defined and Recommended Google | The student will recognize and apply specific seilings in Lecture with PawerPoinl, pages 15-22
minules Eanth Scutings Google Earth Pro. They will identify when seutings may siudent
need to be modificd end what cach does. participation on
i laptop
k] Break
minutes
115 Organization in Google Eenh The student will identify, recognize end use the difterent Lecture with PowerPoint, page 23
minutcs methods of saving. sharing and modifying items in Google | student
Earth, participation on
- laplop
30 Functions of Google Earth - Finding | The student will legmn how to identify their subject Lecture with PowerPoint, pages 24-25
minutes your Parcel property. They will get hends on experience by using a student Assessor's Map
sample property participation on Handout
30 Funcslons of Google Eerth - The student will [zam how (0 use the various functions in | Lecture with PowerPoint, page 26-32
minutes Ouilines and Distance the “ruler” tool, including creating & line, poth and studet
polygon. The student will identily when each method is participation on
_ applicable in the sapraisal process [apto,
30 Functions of Google Eanh -~ Other The siudent well leamn how 1o use addilional functions in Lecture with Powurfoint, papge 33-38
minutes Google Eanh, including “street view" and “historical student
imegery”. The student will identify when 10 use cach participation on
method snd recognize the reliobility of ench lapiop
15 Google Earth & Tablets The studenl will leam how 1o open files on their Leciure with PowerPoint, poge 39
mingtcs tablct/phone and use mapping tools in the field student
| participslion
60 Lunch
minytes
10 Leyers — Map Overlays The student wall be able to identify and contrnst the Lecture with PowerPoint, pages 40-
minuies provided map overlays, including rond, scrial, topography, | student 44, USB Drive
etc. and when each would be utilized in the oppraisat penticipation
_Process -
30 Layers - Soils Map The student will be able to unlize the soils map overlay o | Leeture with PowerPoint, pages 45-
minutes identify soil types They will leesn how 10 easily find student 50 USB Drive
additional information thot will allow them 1o compare pasticipation
and contrast soil types and make customizabte maps for
___| appmisal repons
30 Layers {topography, FEMA, section, | The student will identify different techirques 10 rescarch Lecture with PowerPoint, pages 52-
minuies fownship range, cic.) information 10 be used in the appreisal process. They will | student 58 USB Drive
learn how to successfully use cach lechnique and when it | participatien
would be applicable.
30 Break
| minutes
| 60 Laycrs (water districts, waler basins, | The student will identify, recognize and contrast how to Lecture with PowerPoint, poges 59-
minutes ground waiee, eic.) us¢ Google Eatth to rescarch waler information including | student 66; USB Drive
district, water bosins and ofher d waler information. | participation L0
60 Casc Study ~ Converting MLS data | The student will identily when it is efTective to canvert ! Group Activity PawerPoint, pages 67-17
minutcs to Google Earth dala with latitude/Tongitude points to Google Earth They
[ will recognize the data necessary 1o do this and gain hands
l on experience with occomplishing this task

Personal information provided in this application may be subject to public scrutiny or release under the
South Carolina Freedom of Information Act or other provisions of Federal and State law.



