
Page 1 of 21 

 

 

 BUSINESS AND INDUSTRY                            NEVADA REAL ESTATE DIVISION 

 

TO: Administrator Real Estate Education Subcommittee (AREES)  

 

FROM: Annalyn Carrillo, Education and Information Manager 

 Kimberly Smith, CE Program Supervisor 

 

SUBJECT: Education Summary 

 

NEW REAL ESTATE CONTINUING EDUCATION COURSES 

 

APPROVALS 

 

KARI PHILLIPS 

1. DIRTY SECRETS OF THE MORTGAGE INDUSTRY 

 Request:  3 Hours  GENERAL  Classroom  

 

 
 Determination: APPROVED CE.6546000-RE 

 

Instructors: CODY LEWIS, KARI PHILLIPS  

 

Objective: Give Realtors insight into the lending industry to help them better serve the interest of their 

clients.   

 

Standards:  1(a) Current information on real estate which will improve the professional knowledge 

of the licensee and enable him to give better service to the public. 

2(i) The exchange of real property. 

 

2(p) The preparation of real estate contracts. 

 

2(t) Issues relating to consumer protection. 

Slides / Topics Minutes 

Presenter Introductions - experience, education, reason for being in the business 6 

Legal disclaimer - presenters not attorneys 4 

Secondary Market   

Secondary market pathway 10 

What happens to a loan after COE?   

How it is sold and to whom?   

Unethical practices that occurred during the 2003-2005 bubble - Who's to blame?   

Financial services misconduct; Regulatory failure of Rating Agencies (S&P, Moody's, Fitch)   

Slide showing Mortgage Company, Broker, Investor, Servicers, FNMA/FHLMC, Securities 15 

Discussion of each step, how they interact   

Why does this matter to Realtors?   

Discussion about the sale of the Note vs Servicing   

Yield Spread Premium (YSP) or "Rebate" 15 

What determines the "best deal" for the buyer?   
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Lender disclosure "dirty secrets"   

Were standards of professional conduct compromised? Lenders? Realtors?   

What is the Realtor's duty? Fiduciary duty?    

Reasonable skill and care   

Realtor Code of Ethics   

What responsibility lies with the buyer vs the professionals?   

Were discriminatory practices overlooked?   

Break time 10 

Rate Factors & Pricing Engine   

Show pricing engine - discussion of points, what a loan is costing or paying 25 

Not a straight-line relationship as rate goes up and down   

How is rate chosen?   

Federal lending regulations and RESPA requirements - related to PreQual letters   

How do loan fees and other terms affect the buyer's total out-of-pocket?   

Games lenders play with pricing and YSP - Can lenders lie? Is it legal? Is it ethical?   

What factors determine a buyer's rate? 10 

Show the list of the 24 factors that determine rate - brief comments on each 5 

More detailed discussion on: 5 

DTI Ratio   

FICO score   

Gift funds - The ethics and legal considerations of mortgage fraud   

FHA is not a dirty word 5 

Break time 10 

Loan Estimate / Closing Disclosure (LE / CD)   

What is an LE? 10 

What it does show and what it doesn't show   

It's an official "disclosure event"…..a legal document, presentable as evidence   

CFPB regulations - Loan Estimates and Closing Disclosure   

Goes out after contract with the disclosures   

Comparison of two LE's - group analysis and discussion 20 

Which is a "better deal" for the buyer?   

Chart showing how prepaids and prorations work (number of months required, etc)   

Discussion of each section and how they are aggregated to the next page   

Discussion of "Cash to Close"   

Potential lender deceit victimizing Realtors and borrowers - Moral and Ethical dilemmas 10 

APR Discussion 5 

Is it a true apples-to-apples comparison?   

How YSP factors in to comparing lenders 5 

Course Evaluations, Sign Out 10 
  
Total time (in minutes) 180 

Total: 150 minutes divided by 50 class hr = 3 Hours 3 Hours 
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APPROVALS 

 

STEVEN KITNICK 

2.  NEVADA LAW ON DISCLOSURES 

 Request:  3  Hours  LAW & LEGISLATION  Classroom  

 

 
 Determination: APPROVED CE.6547000-RE 

 

 

Instructors: STEVEN KITNICK 

 

Objective: To provide current information on Nevada laws concerning disclosures in real estate 

transactions; to analyze, assess, & evaluate pertinent Nevada laws & regulations with regards to 

disclosures related to agency, transactions, and property disclosures; to improve the professional 

knowledge of the licensees in order to better serve the public;   

 

Standards:  1(a) Current information on real estate which will improve the professional knowledge 

of the licensee and enable him to give better service to the public. 

 

   1(b) Information that relates to pertinent Nevada laws and regulations. 

 

2(c) The administration of real estate law and regulations, including licensing and 

enforcement. 

 

2(n) Agency and subjects related to agency. 

 

 2(u) Disclosure required during the sale or lease of real property, including, without 

limitation, information required pursuant to NRS 116.4103, 116.4109 and 

116B.760; 

 

SUBJECT/TOPICS COURSE TIMED 

INCREMENTS 

Introductions/Housekeeping, Purpose, Process, & Payoff        05 Mins 

  

1. Agency & Transaction Disclosures 20 Mins 

       a)  Duties Owed by a Nevada Real Estate Licensee   NRS 645.252(3)  

       b)  Consent to Act – NRS 645.252(1)(d)  

       c)  Licensee’s Relationship to a Party Changes – NRS 645.252(1)(e) 

       d)  Licensee is Acting as Agent or Principal – NAC 645.637        

 

2. Agency & Transaction Disclosures 20 Mins 

a)  Licensee has an Interest or Contemplated Interest in the Transaction or the    

Property – NRS 645.252(1) (c)  & NAC 645.640 

b)  Licensee has an Interest in Any Escrow Business or Company – NAC 645.660  

c)  Referral to Certain Settlement Services/Providers – RESPA, 12, USC 2607, 24    

CFR, Part 3500.15 (d) & Reg. X  

d)  Licensee is Inexperienced in Type of Transaction or Service – NAC 645.605 (3) 

e)  Licensee has a Financial Relationship with Any Entity Servicing the Property – 

 

https://www.leg.state.nv.us/NRS/NRS-116.html#NRS116Sec4103
https://www.leg.state.nv.us/NRS/NRS-116.html#NRS116Sec4109
https://www.leg.state.nv.us/NRS/NRS-116B.html#NRS116BSec760
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NAC 645.605(4)   

3.   Agency & Transaction Disclosures 15 Mins  

a)  Licensee Advertising When Licensee is an Owner – NAC 645.610 

b)  Licensee’s Brokerage in Any Advertisement  for Real Estate Services –                    

NRS 645.315  

c)  Licensee’s License Number in Any Advertisement  for Real Estate Services -NRS 

645.315 

 

  

                                                           BREAK  10 Mins 

  

4. Agency & Transaction Disclosures 20 Mins 

a)  Licensee Disclosure When Buyer is Offering Something “other than cash” as an 

earnest money deposit -  NRS 645.630(1)(j) 

b)  Broker Disclosure of Disposition of All Deposits Accepted & Retained by the 

Broker Pending Consummation or Termination of the Transaction – NRS 

645.310(1)  

c)  Licensee Disclosure to Other Party or Agent that the Licensee’s Client has     

     Rejected the Offer or Counteroffer -  NAC 645.632 

      d)  Residential Disclosure Guide – NRS 645.194 

 

  

5)  Property Disclosures  15 Mins  

a)  Public Offering Statement – New Unit in CIC - NRS 116.4102-4106,    

 inclusive & NRS 116.4108  

b)  Resale Package -   Resale of Home in CIC - Before You Purchase Property in a 

Community Interest Community Did You Know – NRS 116.4109 & NRS 

116.41095 

 

6)  Property Disclosures 20 Mins  

a) EPA Disclosure – Protect Your Family from Lead in Your Home - Residential 

Property Built Before 1978.  42 USC 4852(d) 24 CFR part 35, subpart A 

b) Open Range Disclosure – NRS 113.065  

c) Buyer Obtaining an FHA-insured home loan – For Your Protection Get a Home 

Inspection – HUD Mortgage Letter 99-18.  HUD Form 92564-CN 

 

 

      BREAK 

 

 

10 MINS  

7)  Property Disclosures 20 Mins 

a)  Seller’s Real Property Disclosure Form (“SRPD”) NRS 113.100 to  

NRS 113.150, inclusive 

b) Who Must Fill It Out?  NRS 113.130 & NRS 113.140 

c) What is a Defect?  NRS 113.100(1)  

d) Worsening of a Defect or Delayed Disclosure of New Defect – NRS 113.150 

 

  

8)  Property Disclosures 20 Mins 

a) Limitation on liability of seller, seller’s agent and buyer’s agent for failure to 

disclose certain facts concerning property – NRS 40.770 

 



Page 5 of 21 

 

 

b) Homicide, Suicide, Death (except caused by condition of the property) – NRS 

40.770(1)(a) 

c) The site of any crime punishable as a felony other than a crime that involves the 

manufacturing of any material, compound, mixture or preparation which contains 

any quantity of methamphetamine – NRS 40.770(1)(b)  

d) Occupied by a person exposed to the human immunodeficiency virus or suffering 

from acquired immune deficiency syndrome or any other disease that is not 

known to be transmitted through occupancy of the property, is not material to the 

transaction.  NRS 40.770(1)(c)  

e) Additional limitations NRS 40.770 (2 to 7, inclusive)  

f) What if You Are Asked?   NRED Compliance - FAQ 

Course Content and Instructor Evaluations, Attendance Verification Report  5 Mins 
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 APPROVALS 

 

LEE DRIZIN, ESQ. 

3. SOLAR ENERGY: NO SO SUNNY DAYS FOR REAL ESTATE LICENSEES 

 Request:  1 Hours LAW & LEGISLATION   Classroom  

 

 
 Determination: APPROVED CE.6548000-RE 

 

  

 

Instructors: LEE DRIZIN 

 

 
 

 

Standards:  1(a) Current information on real estate which will improve the professional knowledge 

of the licensee and enable him to give better service to the public. 

 

 2(o)     The use of calculators and other technologies as applied to the practice of real estate. 
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APPROVALS 

 

FIRST AMERICAN TITLE 

4.  AGENCY PITFALLS  

 Request:  3 Hours  AGENCY   Classroom  

 

 
 Determination: APPROVED CE.6549000-RE 

 

  

 

Instructors: JANICE COPPLE

 

 
Standards:     2(n)     Agency and subjects related to agency. 
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APPROVALS 

 

LEE DRIZIN ESQ. 

5.  HOW TO STAND A GHOST OF CHANCE WITH STIGMATIZED PROPERTIES 

 Request:  1 Hours  LAW & LEGISLATION    Classroom  

 

 
 Determination: APPROVED CE.6550000-RE 

 

  

 

Instructors: LEE DRIZIN 

 
 

Standards:    1(b)     Information that relates to pertinent Nevada laws and regulations. 
 

 2(o)     The use of calculators and other technologies as applied to the practice of real estate. 
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APPROVALS 

 

WFG NATIONAL TITLE 

6.  TITLE AND ESCROW: PRINCIPLES AND FUNDAMENTALS 

 Request:  3 Hours  GENERAL    Classroom  

 

 
 Determination: APPROVED CE.6551000-RE 

 

  

 

Instructors: KEVIN JONES DE OCA, CHANNELLE M BELLER  

 

 
 

Standards:  1(a)      Current information on real estate which will improve the professional knowledge of the 

licensee and enable him to give better service to the public. 

    2(i)      The exchange of real property 

 

     2(t)      Issues relating to consumer protection. 
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APPROVALS 

 

 

  ARTI ACADEMICS 

7.  Investment Analysis: Commercial Development 

 Request:  2 Hours  GENERAL    INTERNET  

 

 
 Determination: APPROVED CE.6552000-RE 

 

  

 

Instructors: R. NEIL WALTER 

 

Objective: This course covers physical and financial feasibility, investment analysis of a 
development project, and highest and best use analysis.  
 

Standards:  2(q) Personal development courses.   

SUBJECT/TOPICS COURSE TIMED 

INCREMENTS 

Introductions/Classroom Procedures/Housekeeping 10 Mins 

1. Commercial development  intro 20 Mins 

a. CAP Rate 

b. Calculating highest and best use  

i. Cap Rate  

ii. Financially feasible  

 

05 Mins 

05 Mins 

05 Mins 

05 Mins 

 

2. Market Research    20 Mins 

a. What is project costs   

b. Discuss project costs  

c. Sample financial statement  

d. Project evaluation  

 

05 Mins 

05 Mins 

05 Mins 

05 Mins 

  

3. Sample Physical feasibility  20 Mins 

a. Sample rent  

b. Intro, what is sample rent  

c. Landscaping, circulation and set backs 

d. Physically feasible    

05 Mins 

05 Mins 

05 Mins 

05 Mins 

4. Sample rent roll  20 Mins 

a. Soft costs 

b. Project costs  

c. NOI  

d. CAP Rate   

 

05 mins 

05 mins 

05 mins 

05 mins  

 

Questions/Conclusions 10 Mins 

TOTAL:  100 Mins ÷ 50 class hr = 2 Hours  
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APPROVALS 

 

 

  ReMax LLC 

8.  REAL ESTATE NEGOTIATION EXPERT (RENE) 

 Request:  12 Hours  GENERAL    Classroom  

 
 Determination: APPROVED CE.6553000-RE 

 

  

 

Instructors: LEE K BARRETT 

 
 

Standards:     1(a)      Current information on real estate which will improve the professional knowledge of 

the licensee and enable him to give better service to the public. 
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APPROVALS 

 

 

 UNLV  

9.  LIED INSTITUTE  FOR REAL ESTATE 

 Request:  3 Hours  GENERAL    Classroom  

 

 
 Determination: APPROVED CE.6554000-RE 

 

  

 

Instructors: DR. DOUG DUNCAN - CHIEF ECONOMIST, FANNIE MAE 
JAMES WOODWELL - VICE PRESIDENT, RESEARCH & ECONOMICS MORTGAGE 
BANKERS ASSOCIATION 

 

Objective: TO PROVIDE REAL ESTATE EDUCATION THAT WILL ENABLE THE LICENSEE 
TO PROVIDE BETTER SERVICE TO THE PUBLIC. 
 

Standards:  1(a)      Current information on real estate which will improve the professional knowledge 

of the licensee and enable him to give better service to the public. 

 

Time Theme Speakers/Panelists 

7.00 am – 7.50 

am  

Registration, Networking and Breakfast  

7.50 am – 8 am Welcome and Introduction to the Speakers Dr. Vivek Sah - Director  

8 am – 8.50 am 

 

Residential Markets Outlook 

The presentation will focus on the state of 

the housing markets in nation and 

Southern Nevada. It will cover the macro 

trends in home values, credit, interest 

rates, changing profile of borrowers, and 

the current and expected trends in 

mortgages. Additionally, the speaker will 

close by discussing the future of the 

housing market and economic trends for 

2020-21 

 

Dr. Doug Duncan - Chief Economist, Fannie 

Mae 

8.50 am – 9 am Q & A  

9 am – 9.10 am BREAK  
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9:10 am – 9.40 

am 

Affordable Housing Debra March - Mayor, City of Henderson 

9.40 am – 9.50 

am 

Q&A  

9.50 am – 10 

am 

BREAK  

10 am – 10.30  Multifamily/Apartment Outlook 

The session on multifamily markets will 

focus on the trends in the 

multifamily/apartment markets in the 

nation and Southern Nevada. The 

presentation will touch upon macro trends 

in the apartment market, with the focus 

being on the increasing cost of renting, 

indicators of demand, and demographics 

of renters.  

James R Woodwell - Vice President, 

Research & Economics 

Mortgage Bankers Association 

10.30 am – 

10.40 am 

Q& A  

 Program Concludes  
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APPROVALS 

 

FIDELITY NATIONAL TITLE AGENCY OF NV 

10.  PROBATE AND FIRPTA 

 Request:  2  Hours  CONTRACTS  Classroom  

 

 
 Determination: DENIED 

 

 

Instructors: Kirk D. Kaplan 

 

 
 

Standards:           2(i)      The exchange of real property. 

 

2(l)      Accounting and taxation as applied to real property. 

 

     2(r)      International real estate transactions. 
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