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 BUSINESS AND INDUSTRY                            NEVADA REAL ESTATE DIVISION 

 

TO: Administrator Real Estate Education Subcommittee (AREES)  

 

FROM: Annalyn Carrillo, Education and Information Manager 

 Kimberly Smith, CE Program Supervisor 

 

SUBJECT: Education Summary 

 

NEW REAL ESTATE CONTINUING EDUCATION COURSES 

 

APPROVALS 

 

ARTI ACADEMICS   

1. LEAD GENERATION 
 Request:  2 Hours  GENERAL   INTERNET   

 
 Determination: APPROVED CE.6575000-RE 

 

Instructors: DAVID GRANT 

 

Objective: Understanding the importance of converting leads and how to build a strong base of clients .  

 

Standards:  2(q) Personal development courses. 

SUBJECT/TOPICS COURSE TIMED 

INCREMENTS 

Introductions/Classroom Procedures/Housekeeping 10 Mins 

1. What is lead generation? 20 Mins 

a. Lead generation and marketing 

b. Building a strong pipeline of clients and creating a strategy for lead generation  

i. Marketing plan and connecting with clients (email, phone calls, door 

knocking)  

6.6 Mins 

6.6 Mins 

6.6 Mins 

2. Lead generation- best practices  20 Mins 

a. What is ROI formula and how to measure success? 

b. Discuss past clients, future clients, how to reach out? Community activities, 

social media campaigns, contacting expired leads and reach out to Sphere of 

influence  

 

10 Mins 

10 Mins 

BREAK (not included in 1-hour class) 10 Mins 

3. Lead Generation- best practices   20 mins 

a. Activity: creating a strategy 

b. Quality of leads 

c. Market research resources and key takeaways 

6.6 Mins 

6.6 Mins 

6.6 Mins 

Questions/Conclusions 20 Mins 

TOTAL: 100 Mins ÷ 50 class hr = 2 Hours  

 

 

APPROVALS 
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DENNIS WALSH AND ASSOCIATES   

2.  RESIDENTIAL CONSTRUCTION CERTIFIED 
 Request:  12 Hours  GENERAL  INTERNET    

 

 
 Determination: APPROVED CE.6576000-RE 

 

Instructors: DENNIS WALSH 

 

Objective: The bottom line is that Residential Construction Certified brings you the fundamental knowledge of 
the products you sell every day. In a world filled with real estate agents marketing themselves as residential real 
estate professionals who don’t really know the product they’re selling, this course gives you the opportunity to rise 
above the crowd.  

 

Standards:  1(a) Current information on real estate which will improve the professional knowledge 

of the licensee and enable him to give better service to the public. 

2(d) Real estate financing, including mortgages and other techniques. 

 

2(e) The measurement and evaluation of the market for real estate, including 

evaluations of sites, market data and studies of feasibility. 

2(i) The exchange of real property. 

 

 2(j) Planning and zoning for land use. 

2(m) The development of land. 

 2(n) Agency and subjects related to agency. 

 2(p) The preparation of real estate contracts. 

 2(q) Personal development courses. 
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APPROVALS 

 

DENNIS WALSH AND ASSOCIATES   

3. CERTIFIED NEW HOME SPECIALIST  
 Request:  10 Hours  GENERAL  INTERNET  

 
 Determination: APPROVED CE.6577000-RE 

 

Instructors: DENNIS WALSH 

Objective: Familiarize Students with nuances of Various Real estate contracts  

 

Standards:  1(a) Current information on real estate which will improve the professional knowledge 

of the licensee and enable him to give better service to the public. 

2(d) Real estate financing, including mortgages and other techniques. 

 

2(e) The measurement and evaluation of the market for real estate, including evaluations of sites, 

market data and studies of feasibility. 

2(i) The exchange of real property. 

 

 2(j) Planning and zoning for land use. 

2(m) The development of land. 

 2(n) Agency and subjects related to agency. 

 

 2(p) The preparation of real estate contracts. 

 2(q) Personal development courses. 

 



Page 6 of 17 

 

 

 

 



Page 7 of 17 

 

 

 



Page 8 of 17 

 

 

 



Page 9 of 17 

 

 

 
APPROVALS 

 

FIRST AMERICAN TITLE COMPANY - RENO 

4. IS IT MATERIAL? 
 Request:  3 Hours  AGENCY   Classroom  

 

 
 Determination: APPROVED CE.6578000-RE 

 

Instructors: JANICE COPPLE 

 



Page 10 of 17 

 

 

Objective: Explain to licensees exactly what is and what is not a material fact. Discuss the importance of 
disclosure to clients and the laws that require it.   

 

Standards:  2(n) Agency and subjects related to agency. 
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APPROVALS 

 

FORREST'S TRAINING AND EDUCATION   

5. NEVADA DESIGNED AGENCY, DISCLOSURES & LIABILITY-FORREST'S TRAINING AND EDUCATION  
 Request:  3 Hours  AGENCY    INTERNET  

 

 
 Determination: APPROVED CE.6579000-RE 

 

 

Instructors: FORREST L. BARBEE 

 

  
 

Standards:  1(a) Current information on real estate which will improve the professional knowledge 

of the licensee and enable him to give better service to the public. 

 

1(b) Information that relates to pertinent Nevada laws and regulations. 

2(n) Agency and subjects related to agency. 

2(t) Issues relating to consumer protection. 

 2(u) Disclosure required during the sale or lease of real property, including, without 

limitation, information required pursuant to NRS 116.4103, 116.4109 and 

116B.760; 

 
 

https://www.leg.state.nv.us/NRS/NRS-116.html#NRS116Sec4103
https://www.leg.state.nv.us/NRS/NRS-116.html#NRS116Sec4109
https://www.leg.state.nv.us/NRS/NRS-116B.html#NRS116BSec760
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APPROVALS 

 

REMAX AMERICAN MADE 

6. Nevada Real Estate License Laws, Rules and Regulations-How to lose your license and 

the process 

 Request:  3 Hours  LAW AND LEGISLATION   Classroom  

 

 
 Determination: APPROVED CE.6580000-RE  

 

Instructors: LOIS HARPER, AMY GROVES  

 

Objective:  Review the laws, codes and discipline for Real Estate Licensees in NV  
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Standards:  1(a) Current information on real estate which will improve the professional knowledge 

of the licensee and enable him to give better service to the public. 

 

1(b) Information that relates to pertinent Nevada laws and regulations. 

 

 2(c) The administration of real estate law and regulations, including licensing and 

enforcement. 

 COURSE TIMED  

SUBJECT/TOPICS INCREMENTS  

Introductions/Classroom Procedures/Housekeeping 05 min 

1.  RE Division duties and responsibilities 05 min  

2. Commission duties and responsibilities 05 min  

3. You break the law, you break the rules, you will pay the consequences 10 min  

▪ Main NRS statues discussion for disciplinary action 

▪ Licensing and disclosure of past when applying and renewing 

▪ Felonies and crimes  

4. Grounds for Disciplinary Action 25 min  

▪ Review of ways to lose your license #1-25 

▪    

▪ BREAK                                                     10 min 

▪  

5. Grounds for Disciplinary Action 30 min  

▪ Review of ways to lose your license #25-50 

6. Considerations when reviewing disciplinary misconduct   15 min  

7. Unlawful Acts and Penalties  10 min  

▪ BREAK                                                     10 min 

 

8. Procedures of complaints 15 min  

9. Review of fines 10 min   

10. Case studies from recent Commission Hearings  

11.     Discussion  

 30 min 

 Housekeeping/Questions/Conclusions 5 Min.  

 

TOTAL:  150 Mins ÷ 50 class hr = 3 Hours 

 

APPROVALS 

 

WEBCE   

7. NEVADA AGENCY LAW  
Request:  3 Hours  AGENCY    INTERNET  

 

 
 Determination: APPROVED CE.6581000-RE 

 

Instructors: SUSAN DAVIS, COURA GAYE SOW  
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Objective: This course discusses the nature and scope of agency law in real estate practice. Topics include 

agency fundamentals, fiduciary duty, types of agency relationships, licensees' obligations and duties, and 

legal and ethical considerations. Upon completing this course, students will be able to: explain the 

fundamental aspects of agency law understand key concepts in real estate agency relationships apply 

aspects of agency law to real estate practice in Nevada.  

 

Standards:  2(n) Agency and subjects related to agency. 

 COURSE TIMED  

SUBJECT/TOPICS INCREMENTS  

Introduction 

Course Objectives 1 min 

12. Chapter 1 Agency Fundamentals 18 min  

▪ Overview; Chapter Objectives 

▪ Agency Defined 

▪ Creating an Agency Relationship 

▪ Creating Agency Relationships 

▪ Terminating an Agency Relationship 

▪ Summary 

▪ Chapter 1 Review Questions 

13. Chapter 2 Agency in Real Estate  18 min  

▪ Overview; Chapter Objectives 

▪ The Nature of Agency in Real Estate 

▪ Evolution of Agency Relationships 

▪ Types of Agency Relationships in Nevada 

▪ Types of Real Estate Contracts 

▪ Summary 

▪ Chapter 2 Review Questions 

14. Chapter 3 Fiduciary Duty 23 min  

▪ Overview; Chapter Objectives 

▪ Fiduciary Duty: The Highest Duty Known to the Law 

▪ Duties Owed by a Nevada Real Estate Licensee 

▪ Common Breaches of Fiduciary Duty 

▪ Consequences of Breaching Fiduciary Duty 

▪ Ways to Prevent Breach of Fiduciary Duty 

▪ Summary 

▪ Chapter 3 Review Questions 

15. Chapter 4 Seller Agency Relationships 18 min  

▪ Overview; Chapter Objectives 

▪ Brokerage Listing Agreements 

▪ Broker Compensation 

▪ Broker Compensation 

▪ Disclosure of Agency Relationships 

▪ Electronic Brokerage Agreements 

▪ Commission or Fees 

▪ Terminating a Listing Agreement 
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▪ Meeting Your Fiduciary Duties 

▪ Summary 

▪ Chapter 4 Review Questions 

16. Chapter 5 Buyer Agency Relationships 22 min  

▪ Overview; Chapter Objectives 

▪ Buyer-Brokerage Agreements 

▪ Disclosure of Agency Relationships 

▪ Common Terms in Buyer-Brokerage Agreements 

▪ Terminating a Buyer-Brokerage Agreement 

▪ Strategies for Meeting Fiduciary Duties to Buyers 

▪ Summary 

▪ Chapter 5 Review Questions 

17. Chapter 6 Antitrust in Real Estate 16 min  

▪ Overview; Chapter Objectives  

▪ A Guide to Antitrust Laws in Real Estate 

▪ Federal Antitrust Laws 

▪ Ways to Avoid Antitrust Problems 

▪ Summary 

▪ Chapter 6 Review Questions 

18. Chapter 7 Common Claims in Real Estate Agency Relationships 16 min  

▪ Overview; Chapter Objectives  

▪ Common Lawsuits in Real Estate Practice 

▪ Legal Cases Against Real Estate Licensees and Companies 

▪ Summary 

▪ Chapter 7 Review Questions 

19. Chapter 8 Ethics in Agency Relationships 18 min  

▪ Overview; Chapter Objectives  

▪ Duties to Clients and Customers 

▪ Duties to the Public 

▪ Duties to REALTORS® 

▪ Summary 

▪ Chapter 8 Review Questions 

 

 

TOTAL:  150 Mins ÷ 50 class hr = 3 Hours 

 

 

APPROVALS 

 

THE VA LOAN 

8. VA MORTGAGE FOR REAL ESTATE PROFESSIONAL 
 Request:  2 Hours  GENERAL   Classroom  

 

 
 Determination: APPROVED CE.6582000-RE 



Page 17 of 17 

 

 

 

 

Instructors: DAVID L SMITH 

 

Objective: Knowledge of VA financing. Eligibility requirements for VA financing.  
  

 

Standards:  1(a) Current information on real estate which will improve the professional knowledge 

of the licensee and enable him to give better service to the public. 

 

2(d) Real estate financing, including mortgages and other techniques. 

 

 COURSE TIMED  

SUBJECT/TOPICS INCREMENTS  

Introductions 10 min 

20. The VA Loan 15 min  

▪ The VA Loan from the Lenders Perspective 

▪ Financing Overview 

▪ The VA Guarantee 

21. Rules of The VA Loan 20 min  

▪ Veteran Time Served 

▪ Lending vs VA Guidelines 

▪ Common mistakes 

22. Myths of a VA Loan 15 min  

▪ True/False Class activity 

▪ Builders/Condo approvals 

▪ Impact of foreclosure 

23. Fees 15 min  

▪ VA Funding Fee 

▪ Service-Connected Disabilities 

▪ Ebenefits.va.gov 

24. [Limits and Entitlement] 20 min  

▪ County Loan Limits 

▪ Tier 1 and Tier 2 Entitlement 

▪ Certificate of Eligibility 

25. [Inspections and Appraisals] 15 min  

▪ Required Inspections 

▪ Appraisal and property requirements 

Questions/Conclusions 

 

TOTAL:  110 Mins ÷ 50 class hr = 2.20 Hours 

 

 


